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EAST BRUNSWICK, NJ — 
In response to strong domestic 
demand for its unique ALLU 
Transformer material process-
ing attachments, ALLU Inc. 
announces it has opened a new 
facility in New Jersey, USA. 
Located at 25 Kimberly Road 
in East Brunswick, NJ, the 

new location will create addi-
tional warehouse capacity for 
a�ermarket parts and factory 
space to increase product in-
ventory by local assembly. �e 
move will allow ALLU’s North 
American subsidiary to o�er 
remanufacture and re-certi�-
cation of pre-owned buckets, 

providing customers and end 
users with more choices and 
�exibility. �e new facility also 
provides expanded o�ce and 
service training space.

According to Edgar J. 
Chavez, ALLU Inc. President, 
“ALLU Inc., our North Amer-
ican subsidiary, has been sup-

porting our customers in the 
U.S. and Canada since 1992. 
We are excited about this new, 
expanded facility, which will 
enable us to continue our tra-
dition of providing the indus-
try’s best sales and a�ermarket 
support for our distribution 
network and end users in the 

U.S. and Canada.”
ALLU Group o�ers a com-

plete line of technologically 
advanced screening, crushing 
and soil stabilizing equipment 
and attachments for the as-
phalt, compost, environmen-
tal, recycling, green waste, 
demolition, mining and pipe-

line industries. ALLU Group is 
ISO 9001:2000 certi�ed. 

For more information, con-
tact ALLU Group, 25 Kimberly 
Road, Suite A, East Brunswick, 
NJ 08816 USA; phone 800-
939-2558, fax 201-288-4479,
email usa@allu.net or visit
www.allu.net .

ALLU Inc. announces new U.S. facility
New Location Creates Added Capacity for North American Operations

ALLU’s new facility located at 25 Kimberly Road in East Brunswick, NJ.
Photo courtesy of ALLU

ARTBA develops guide to help
highway construction & material firm owners

comply with new silica standard
WASHINGTON, DC — Failure to 

comply with a new Occupational Safety 
& Health Administration (OSHA) rule 
regarding crystalline silica exposure 
in construction could result in signif-
icant fines and penalties for industry 
firms. That’s why the American Road 
& Transportation Builders Association 
(ARTBA) has developed a new com-
pliance assistance document, “What 
Highway Construction & Material Firm 
Owners Need to Know About the New 
OSHA Crystalline Silica Standard.”

The “plain-English” publication con-

tains key background materials and 
provides guidance on the four basic 
steps for complying with the agency’s 
requirements. 

Crystalline silica is a mineral com-
monly found in sand, rock, concrete 
and masonry products. It becomes 
dangerous when silica-containing 
products are broken, crushed, drilled, 
cut, etc. and produce a fine dust that 
is breathed into the lungs. Silica dam-
ages lung tissue and can lead to a seri-
ous, and sometimes fatal, lung disease 
called “Silicosis.”

On March 26, 2016, OSHA pub-
lished its final rule, affecting workers 
in the general, marine and construc-
tion industries. Although the rule took 
effect June 23, 2016, the construc-
tion industry was given until Sept. 23, 
2017, to comply. In a Sept. 20, 2017, 
memo, OSHA said that for the first 30 
days of the new rule, it would consider 
whether employers are making “good 
faith” efforts to meet the new standard 
before issuing a citation. After that 
time, a failure to comply could result 
in the penalties. 

ARTBA, along with other construc-
tion association allies, filed suit in 
April, 2016 challenging the rule, argu-
ing that OSHA’s standard is based on 
flawed science and unrealistic assump-
tions about the construction industry, 
and could divert significant resources 
— human and financial — away from 
activities aimed at mitigating, if not 
eliminating, documented, serious haz-
ards to workers’ health and safety. 

The guide is available for $10 and 
may be purchased at www.artbastore.
org .

mailto:usa@allu.net
http://www.allu.net
http://www.artbastore.org
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Ed’s Equipment 
adds Keestrack equipment line

For Ed’s Equipment, Inc. of Cuyahoga Heights, Ohio, quality equipment sales 
and customer service has been a hallmark of excellence since the company’s be-
ginning. Ed Urbanek, owner of Ed’s Equipment, began in the heavy equipment 
repair business in 2003. He entered equipment sales in 2013 with the addition of 
the Diamond Z brand of wood grinding equipment. Since then, Ed has considered 
how to expand his line to include a high quality brand of crushing, screening 
and conveying equipment and still offer the kind of high quality equipment his 
customers have come to expect. 

With that in mind, Ed began doing research as to which line of crushers and 
screen plants to compliment his wood recycling line. As a conscientious busi-
nessman, he was looking to serve concrete and asphalt recyclers and quarries 
while at the same time, meeting the needs of his existing base of grinding cus-
tomers.  

That’s when Ed decided to become a Keestrack equipment dealer. Ed had seen 
this equipment in operation throughout his travels, and because he services all 

brands of grinders, he had serviced some Keestrack equipment 
at customer locations when doing grinding repair and mainte-
nance. Because of this history, he knew how well built Keestrack 
units were and how reliably they performed. 

Knowing that Keestrack met his standards of quality, service 
and corporate support from the manufacturer, Urbanek attend-
ed CONEXPO-CON/AGG 2017 where he met Peter McGeary, 
sales manager for Keestrack America. After considerable discus-
sion, the two agreed that Ed’s Equipment would make an ideal 
dealer for Ohio and the Midwest. 

“I had seen this equipment in operation for several years,” said 
Urbanek during a recent interview. For example, I have a cus-
tomer in Cincinnati who has several Keestrack machines at his 
jobsites, I saw how well they perform.”

“There was a dealer presence in Ohio some years ago, but they 
went out of business. I could see that those customers needed 
someone like us to be there for them now. That’s when I took a 
closer look at the Keestrack line.”

“I had wanted to add a crushing and screening line for several 
years,” he added. “I was never really comfortable with taking one 
on without knowing that the quality was going to be there. It’s 
very important to me as to what I sell. So, once I was confi dent 
that this was the best product for crushing and screening, we 
took on the Keestrack dealership in September.”

by Jon M. Casey

High production rates and a wide variety of screening media make the Keestrack C series classifi ers the real key 
machines in mobile or stationary applications.

Photos courtesy of Keestrack

Ed Urbanek visited the Keestrack US facility in Krum, TX where he got a closer look at a Keestrack Destroyer.
Photo courtesy of Ed Urbanek
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Urbanek said that with the addition of his new Keestrack product line, he plans 
to stock several pieces of equipment at his Ohio location. “I’m planning to initial-
ly stock three machines,” he said. “We’ll have an R5 Destroyer. The R5, one of 
three in the tracked impactor line is an impact crusher, outfi tted with an onboard 
screener and recirculating conveyor. With that machine, recyclers can make two 
quality products in one pass.”

“I also plan to have a K6 Frontier Scalping Screen and one of their conveyors on 
hand,” he added. “That gives us an excellent start. I have some prospective users 
in mind for these units, once we have them in stock. We plan to serve both recy-
clers and quarry operations as well.”

Keestrack offers three crusher lines, two screening lines and a stacker line. The 
crushers include four “B-series” jaw crushers, two “H-series” cone crushers, and 
three “R-series” tracked impactors. Keestrack’s screening line-up includes seven 
“K-series” scalper screens and four “C-series” classifi er screens. The Stacker se-
ries includes S3 and S5 conveyors. The S3 and S5 can be ordered with Diesel/
Hydraulic drive or Diesel/Electric drive. 

Any machine can come equipped with drive systems to meet the customer needs. 
As with the stacker series, crushers and screeners can be powered with diesel 
and/or electric power, however with the R5 and R6 impactors, these two come 

with a diesel direct driven rotor with electricity powering the remainder of the 
unit components. Keestrack’s fuel-saving, load-sensing technology, features a low 
emission diesel engine with a load sensing hydraulic system which can save a 
gallon of fuel or more, per hour of operation.

Ed’s Equipment will also maintain a parts inventory to serve customers, some 
of whose operations range from Wisconsin to Pennsylvania. He added that many 
of these contractors travel long distances to fulfi ll grinding contracts out of their 
home states. For the past few months, Urbanek has been travelling the southern 
U.S. servicing and repairing his customer’s equipment at sites where they are 
helping with the Gulf Coast recovery efforts following recent hurricanes.  

Urbanek said that Ed’s Equipment specializes in customized service plans that 
include 24-7 service and support. He also provides in-stock parts availability. Ed’s 
has customers all over the U.S. that rely on them for service and support like the 
contractors working in Florida and Texas as part of the hurricane cleanup efforts. 

“We travel any distance to service our customers,” he said. “I have the best em-
ployees. They are willing to do whatever it takes to insure that our high-level ser-
vice is always our standard.” 

“We also do a lot of service work in our shop. We offer everything from regular 
service to complete and total rebuild of grinders. We do all our own engine and 
fabrication work in house as well,” he said.

For more information, contact Ed at Ed’s Equipment Inc., 4567 East 71st Street, 
Cuyahoga Heights Ohio, 44105. Email ed@edsequipmentinc.com , or give Ed a 
call at 330-620-9993. 

McGeary noted that there is a large Keestrack customer base in Ohio 
stretching back to 2005. With increased sales in the Midwest area, he said 
he needed to fi nd someone in sales and service to support the customers in 
those aggregate and recycling markets. Ed’s Equipment was the ideal choice.

McGeary learned that Urbanek had made contact with a successful equip-
ment dealer in Vancouver, BC who has been a dual dealership for Keestrack 
and for Diamond Z for a number of years. As Ed and that dealer discussed 
how these product lines complemented one another in the marketplace and 
how together, they allow a dealer to diversify to meet the needs of recyclers 
and quarry operators, he and Ed made it a point to get together at ConExpo. 

“We’ve been working with Ed to help make this all happen,” said McGeary. 
“With Ed being so busy helping out with customers in the hurricane clean-
up across the south, it has been an exciting process. We are confi dent that 
Ed is going to make a great dealer for us because of his reputation for qual-
ity service to his customers. Ed visited our USA headquarters in Texas last 
week (early October) were he was able to tour the parts warehouse and the 
different machine models in stock.”

For Keestrack spare parts or equipment sales please call Keestrack America 
at 940-482 4004 or email them at keestrackamericaspares@keestrack.com .

Keestrack’s tracked conveyors come in three models, the S2, the S3 and the S5. Shown 
here is the S3 model, a 59-foot by 31-inch wide unit that is capable of up to 250 tons per 
hour.

The B5 tracked Jaw Crusher is a heavy-duty machine with an independent double-deck 
vibrating pre-screen and a feed opening of 43 by 31 inches.

Left to right: Peter McGeary, Sales manager Keestrack America, Freek Hoogen-
doorn, member of the Keestrack owner family and Scott Price, After Sales manager 
Keestrack America at CONEXPO 2017.

Ed’s Equipment: the ideal choice

mailto:ed@edsequipmentinc.com
mailto:keestrackamericaspares@keestrack.com
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Prairie Dawg Practical
by Tim Holmberg, DEMI Equipment

Hey Prairie Dawg, “when to shut it down” 
When to shut the plant down has a lot of di�erent contexts. Is this a call usually made at the end 

of a season — just before the forecasted snow storm hits or is it when something catastrophic me-
chanically [within] has just revealed its ugly wrath and the remaining portion of the plant couldn’t 
possibly make it through the next couple minutes without imploding. Or is it simply the guys run-
ning the plant are not doing their expected procedures and the project is bleeding out of control? 
�ere are so many di�erent types of possibilities to what this means so let’s cover a few of the more 
common instances experienced in today’s business climate.

• As we have o�en heard on the ever popular show “Gold Rush” (now getting into its 8th season) 
the dramatic words “shut it down!” — usually with a high anxiety camera shot or angle, all the min-
ing crew running from afar just to get to that emergency shut o� switch — got my heart racing with 
anticipation as to what went wrong now? 

Great stu� for television drama I guess, but is it all that far from the truth? Either way I believe 
there are lessons to be learned or some training resulting from what is most likely a scripted scene 
in order to get the shot for television. All operations should be discussing what to do in emergency 
situations — weather mechanical or physical injury do to a work related incident. �is is a great 

reminder to make sure emergency shut down procedures are being discussed and brought to the 
surface from time to time, even if they originated from what we tune into on a weekly basis in tele-
vision land. 

• I o�en hear of plant operators with demanding workloads still lurking in front of them pacing 
throughout the day watching the weather forecast to see if they should start ramping productivity 
to a faster pace, longer hours, or quite possibly with a bit less maintenance time allotments in order 
to get all those last minute jobs �nished before the �rst big snow or freeze. Or maybe that infamous 
season ending weather is going to come sooner than expected. Is it wise to respond in this way to 
what is coming beyond one’s control, do you have plans in place to run extra aggressive toward sea-
sons’ end when everyone is already being run hard throughout the course of your regular scheduled 
work season? Is this safe to all aspects of the operation — both in equipment standards and human 
interface — or is it time to call it and say those season ending infamous words “shut it down!”

• Is corporate pushing us beyond the job description we were hired to do, or have they bid the work 
without understanding if there was ever any chance of making the product without going into the 
“red”? Did they expect us to do this job and complete it on schedule with old worn out equipment 
that is way undersized for production needed to be accomplished in this short timeframe, or are we 
as a crew going to accept being labeled ine�ective? 

�ese are the details of the estimated unknowns.  
a) Most employees would immediately stand they’re ground and say the work isn’t ready because 

of — (�ll in the blank) — and rightfully so. However, if the organization has already base lined this 
operation and worked these exact same conditions with prior knowledge and success, the argument 
may fall on some corporate deaf ears and the inevitable will soon be approaching.

b) Maybe the production was plagued with breakdowns due to additional wear not as easily main-
tained this time around created from seasons past, is this an argument worth debating or does it 
ultimately come back around full circle and once more reveal an ine�ective maintenance/repair 
plan or schedule and once more fall on those corporate deaf ears?

Remember, nothing lasts forever unless there are plans in place to gauge and adjust along the way 
and when the planning or adjusting get beyond the comfort zone of the decision makers we will 
o�en hear “shut it down!” Let’s just hope that within a speci�ed coarse of time we once more hear 
the more popular phrase “�re it up!”  

If you enjoy these random aggregate and quarrying equipment based subjects, please tune back in 
for more topics to come. Please email me a subject or topic and any associated questions you would 
like to see discussed and I will gladly do my best to respond based upon my speci�c point of view.  

Questions or Comments? Tim Holmberg prairiedawg@pdpractical.com   . 

477 E. Farmersville Road, 

New Holland, PA 17557

Office 717-355-2361 

Fax 717-355-9548
office@keystoneconcreteproducts.com

www.keystoneconcreteproducts.com

Bulk Storage Walls
Available In: 8’6” - 12’6” - 16’ High 

& Our New Heavy Duty 10’5” High Walls
Ask about additives to protect concrete and steel from salt

Quality at a Reasonable Price
Contact for free estimates 717-355-2361

or office@keystoneconcreteproducts.com

Keystone Concrete Products, Inc.

BKT earns SQEP Silver Award
from Caterpillar

Top accolades are the evidence 
of the Indian multinational’s 
continuous development as Original 

Equipment supplier
Caterpillar granted an award of great 

importance in the course of the official 
ceremony, that took place on Sept. 
15. The Chopanki production plant 
obtained the prestigious SQEP Silver 
Award for Supplier Quality Excellence 
Process Certification, which, is 

bestowed to Caterpillar suppliers that 
are able to achieve the highest levels of 
quality and process control only. Not 
only is the Indian tire manufacturer 
now part of this program for excellence, 
it has also obtained homologation 
for the original equipment supply of 
the two tires Earthmax SR 47 and 
Earthmax SR 45 to be fitted on two 
different models of CAT equipment.

BKT also obtained homologation for the Original Equipment supply of the two tires Earth-
max SR 47 and Earthmax SR 45 to be fitted on two different models of CAT equipment.

Photos courtesy of  Caterpillar

mailto:prairiedawg@pdpractical.com
mailto:office@keystoneconcreteproducts.com
http://www.keystoneconcreteproducts.com
mailto:office@keystoneconcreteproducts.com
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GET INDUSTRY-SPECIFIC 
INFORMATION AT

CLEARSPAN.COM

FOR NEARLY 40 YEARS CLEARSPAN FABRIC STRUCTURES 
has been covering the mining industry with structural solutions that 
promote efficiency. 

VERSATILE DESIGNS - Whether you need a structure that is temporary or permanent, 
for workspace or storage, there is a ClearSpan structure. 

COST-EFFECTIVE BUILDING SOLUTIONS - Drastically reduce construction costs, monthly 
utilities and maintenance requirements, with a structure that is superior in quality.

FINANCING AVAILABLE - Speak to your Truss Arch Specialist today.

VISIT WWW.CLEARSPAN.COM OR CALL 1.866.643.1010  
TO FIND OUT HOW WE CAN HELP WITH YOUR STRUCTURE NEEDS

KEEP YOUR MINING OPERATION COVERED WITH A    

CLEARSPAN STRUCTURE

Downtime is costly for screens in minerals 
processing and aggregates production. 

Metso’s new hammerless attachment system for 
screening media provides safer installation, 

faster removal and maximized uptime.

Metso is introducing a new attachment system for its TrellexTM screening media 
that offers increased productivity and makes media change-outs safer and faster 
than with traditional systems. 

Up until now, the removal of worn-out pin and sleeve screening media modules 
has been a time-consuming and potentially unsafe undertaking. Metso’s innovative 
new attachment system improves worker safety during change-outs. There is no 
need to use a hammer when installing and removing screening media. The specially 
developed pins can be screwed into place as well as removed using an impact driver. 
Accidents that occur when pins that are stuck get torn off by force can be avoided. 
In addition to improved safety, the new attachment system cuts the change-out 
time considerably, resulting in higher uptime and productivity.

“In the past year, we’ve launched the web-based Screen planner wear monitoring 
system and invested in screening media manufacturing capacity. The introduction 
of the hammerless attachment system is yet another step we are taking to help our 
screening media customers minimize downtime and maximize productivity,” says 
Claes Larsson, Global Product manager for Screening Media at Metso.

The new attachment system is currently available as a standard option for 
TrellexTM 305PS screening media in the most common build heights (40 mm - 60 
mm), and will soon be introduced for additional build heights.

For more information visit www.metso.com .

Metso makes screening

media change-outs

safer and faster with a new 

attachment system

etso’s new hammerless attachment system for screenin  media ro ides safer installation, faster remo al and ma imi ed u time.
Photo courtesy of etso or oration

http://www.metso.com
http://www.clearspan.com
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Remote plant control with Keestrack-er 
Interactive 24/7-Monitoring

Continuous analy-
ses of operational and 

productivity data are 
an important key to 
provide full availabili-
ty and optimized pro-
ductivity of machine 
fleets and processing 
equipment in quarrying 
and recycling applica-
tions. On Keestrack’s 
mobile crushing and 
screening plants the 
advanced GSM/Satel-
lite-based monitoring 
tool Keestrack-er guar-
antees full real-time lo-
cation information and 
status reports and of-
fers access to the plants 
control software for im-
mediate adjustments or 
larger updates. 

Two-way system 
The Keestrack-er 

telematic system was 
introduced as an option 
on the latest generation 
of Keestrack screen-
ers and crushers two 
years ago. Key compo-
nents are a GSM/UMTS 
modem and a com-

bined GSM/GPS an-
tenna, which are linked 

through CAN bus to the 
machines main control 

unit. Real-time perfor-
mance values (engine/

drive speeds, hydraulic 
pressures, crusher set-

tings, etc.), stored data 
and the machine’s accu-
rate position are trans-
mitted via GSM network 
and the local GSM pro-
vider’s internet access 
to the central Keestrack 
server. The information 
memorized and admin-
istered on this server 
can now be safely and 
reliably retrieved at any 
time and from every-
where worldwide. The 
interactive structure of 
Keestrack-er also allows 
direct access on the 
machine’s PLC-control-
ler to fix or update the 
plant software. 
Customizable platform 

According to the vary-
ing needs of involved 
parties — machine 
owners, service experts 
at dealers and tech-
nicians in Keestrack’s 
competence centers — 
Keestrack-er offers dif-
ferent service packages 
to display, manage or 
edit the plant values 
and data. 

The Telematic Viewer 
gives immediate access 
to all relevant parame-
ters of drive components 

Machine monitoring at a glance: the Keestrack-er telematic system offers a large freedom to machine owners.
Photos courtesy of Keestrack

The Web Portal package of Keestrack-er helps to set up valuable reports on important machine parameters.
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and installed ancillary 
equipment. For the ease 
of smartphone, tablet or 
laptop users important 
values are displayed in 
dashboard style, intu-
itive graphics inform 
about activated com-
ponents (screens, con-
veyors, etc.) and alert 
in case of malfunctions 
and abnormal values. 
This enables users to 
react instantaneously 
to avoid further dam-
ages by stopping the 
operation or reviewing 
scheduled maintenance 
to minimize productivity 
losses. 

The Web Portal is the 
ideal management tool 
for single Keestrack 
plants or machine fleets. 
Individual reports list 
all relevant data, clear-
ly identified for specif-
ic plants, time periods 
(shift, week, month) 
and locations. The web-

based application can 
be run password-se-
cured from office desk-
tops or any other access 
points. All data can be 
exported into common 
formats for data compil-
ing and form a perfect 
base for cost-effective 
maintenance planning. 
The integrated process-
ing of operational data 
(eg. machine working/
idling/travelling), re-
spective consumption 
and output values (with 
installed belt weighers) 
create a perfect instru-
ment to optimize pro-
ductivity under specific 
jobsite conditions. The 
GPS-based tracking tool 
helps to follow-up on-
site or site-to-site work-
ing plans and to pre-
vent contractual misuse 
through “geo-fencing” 
agreed operation areas.  

The Telematic Editor 
offers direct access to 
the PLC-controller of the 
screen or crusher. With 
the machine owner’s ap-
proval skilled personnel 
from Keestrack’ s com-
petence centers can run 
real-time diagnostics 
and initiate remote soft-

ware updates to solve 
problems. This tool is 
quite unique in the mo-
bile processing segment 
and proves Keestrack’ 
s global commitment to 
ensure the best avail-
ability of its plants. 

Intelligent future 
With its combination 

of proven hardware 
components — as option 
on all new Keestrack 
plants, retrofit-pack-
ages are available for 
selected 2015/2016 
screens and crushers 
— reliable network solu-
tions and attractive an-
nual subscription rates 
for the different service 
packages Keestrack-er 
offers today one of the 
industry most compet-
itive remote monitoring 
solutions. Identifying 
customer needs the in-
house platform design 
department is contin-
uously developing the 
system’s offering. Next 
steps will be integral 
fleet management tools 
for combined machines 
and automated main-
tenance planning ac-
cording to detected wear 
characteristics.

he two way communication structure of Keestrack er allows remote ser ice on the lant’s software.

he eofence tool of Keestrack er clearly de nes o eration areas for screens and crushers.
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Empire Series Stationary Plant

Custom built portable and stationary plants
All Plants built for seismic calculations of delivery site

Complete line of materials handling and dust equipment available
Complete line of Ready Mix Reclaimers 

and Slurry Recovery Systems
Family owned since 1957

CAPITAL EQUIPMENT COMPANY
9714 Ensley Lane

Leawood, KS 66206
John Mabry

816-830-6421

CONROC DISTRIBUTION
320 Fair Haven Rd.
Alameda, CA 94501

510-337-1350

www.facebook.com/pages/Stephens-Manufacturing/172925979476180

(800) 626-0200
Members of:

Find us on:

www.stephensmfg.com
CONCRETE PLANTS • Tompkinsville, KY

MEMBER
Association

Of

Equipment
Manufacturers

CEMEX driver places second at
NRMCA National Mixer Driver Championship

HOUSTON, TEXAS — Veteran CEMEX ready-mix mix-
er driver Dave Mangold took his spot as one of the top mix-
er-truck drivers in the country, placing second in the National 
Ready-Mixed Concrete Association’s 2017 National Mixer 
Driver Championship in Grapevine, Texas.  

Six CEMEX drivers — including Mangold — compet-
ed against roughly 90 drivers from across the country at 
the championship, which took place during the NRMCA’s 
Concrete Works 2017 convention. Drivers were judged 
on vehicle-handling skills, vehicle-inspection abilities and 
grades on written exams. Mangold received a Runner-Up 
trophy during an awards ceremony on October 2 for his 
performance at the championship. He is a driver trainer 
from Cocoa, FL, with more than 20 years of experience 
driving mixer trucks and more than 30 years with CEMEX.

“CEMEX drivers are the best in the business by consis-
tently maintaining high standards of safety and profes-
sionalism while delivering quality products and superior 

customer experiences,” said Kirk Light, CEMEX USA’s 
Regional President for Florida. “We’re very proud of Dave 
Mangold and all of our drivers who represented CEMEX in 
this competition, just like we’re proud of the work they do 
every day for our customers.” 

�is was the third time in as many years that Mangold 
received recognition from the NRMCA. In 2016, he was 
one of two runners-up for the association’s Driver of the 
Year award, and he placed fourth in the 2015 National Mix-
er Driver Championship.  

Five other CEMEX drivers — �omas Comeau of Mara-
na, AZ, Robert Creekmore of Bakers�eld, CA, Stan Gonza-
lez of Pleasanton, CA, Grigor Khachatryan of Los Angeles 
and Fernando Lopez of Rialto, CA — also competed in this 
year’s NRMCA championship. Each driver had to earn �rst 
or second place in a state association mixer driver compe-
tition or intra-company driver competition to qualify for 
the event. Dave Mangold with his second place trophy.

Photo courtesy of CEMEX.

http://www.stephensmfg.com
http://www.facebook.com/pages/Stephens-Manufacturing/172925979476180
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ST. CATHARINES, ON — Haver & Boecker, a lead-
ing equipment manufacturer and solutions provid-
er in aggregates and mining applications,offers the 
H-Class vibrating screen for fine particle screening. 
The H-Class’s high-frequency vibrations efficiently 
screen hot, dry materials for consistent product out-
put.

The heavy-duty, stationary machine is safe for use 
in unreinforced structures since the movement is 

confined to the media, which moves with a fast, small 
stroke to screen materials through openings ranging 
from a half inch to 100 mesh. The machine offers two 
variable speeds: The Running cycle operates at 42 to 
48 Hertz to screen particles and can be modified to 
an operation’s specific needs, while the short Burst 
cycle increases the vibratory motion to 60 Hertz to 
clean the screen, preventing blinding and increase 
productivity.

 “When customers need to screen fine, dry mate-
rials, especially at high temperatures, they turn to 
the H-Class,” said Karen Thompson, Haver & Boeck-
er Canada president. “It’s proven to withstand tough 
operating conditions to provide a steady material 
output.”   

The H-Class’s modular design uses pre-engineered 

components, which allows the machine to be easily 
configured based on an operation’s machine size re-
quirements. 

The H-Class is especially effective for screening 
materials including phosphate and potash, making it 
key technology for the fertilizer industry.    

Many operations will be eligible to receive Haver 
& Boecker’s three-year Uptime Service Package free 
with the purchase of an H-Class. Uptime includes 
the manufacturer’s full-service approach to equip-
ment optimization, from parts inspection and equip-
ment assessment to screen media evaluation. As part 
of the program, Haver & Boecker uses its signature 
Pulse vibration analysis software to monitor the 
health of the vibrating screen.

www.EQUIP-SALES.com

Hydraulic Breakers, Shears, Pulverizors &
Mobile Mining Equipment

Equip Sales & Leasing Corp 
Headquarted In North Haven, CT

Servicing All Of New England

Haver & Boecker’s Tyler H-Class
efficiently processes fines

in hot screening applications

a er  Boecker’s lass ibratin  screen ef ciently screens dry ne articles in hot a lications. 
Photo courtesy of a er  Boecker 

CHECK OUT

ROCKROADRECYCLE.COM -
YOUR DYNAMIC NEWS RESOURCE FOR

THE AGGREGATE, HEAVY CONSTRUCTION

AND RECYCLING INDUSTRIES! 

http://www.EQUIP-SALES.com
http://www.rockroadrecycle.com
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Aggregate producers, road builders and contractors can tell you how im-
portant quality portable screening plants are, but what’s right for one operator 
may lead to production issues for the next. From small, highly customized de-
sign modifi cations to the overall type and size, there are a multitude of factors 
to sift through. Here are a few key things to consider when fi ltering through 
the facts.

Analyze Everything 
It’s important to factor in everything from output capacities to business goals 

before you buy. First, match the equipment to the operation by determining the 
ideal production, capacity and desired number of end-size products. 
Make sure you fully understand your company’s sales goals to determine what 

size screener you’ll need. For example, if an operation can sell 500,000 tons per 

year, its screeners need to sort nearly 42,000 tons per month. If the screener is 
in operation two days per week (approximately eight days per month), 10 hours 
per day, the operation will require a machine capable of screening around 525 
tons per hour (TPH). A screener that processes 300 TPH would limit profi ts 
and cap growth potential. A machine with a potential output of 900 TPH would 
come with extra expenses and no added value. 

Scalp or Screen
Several main differences separate a scalping plant from a standard screening 

plant. 
Standard screens are often considered “fi nishing screens” because they’re ca-

pable of producing specifi c sized end products. These units typically have two 
or three screen decks and are ideal for use in sand and gravel pits, on asphalt 
jobs and in quarries.
Scalping screening plants are built to handle the toughest materials but are 

not as precise as standard screening plants. Material is fed directly onto the 
screen. Scalpers are ideal for sorting materials prior to crushing, processing 
scrap metals and recyclables and to extract rock on construction sites. 

Portable screen plants: 

separating the good 
from the bad

The optional apron feeder, a belt made of metal, is for operators working with 
metal, large rock or any abrasive material. 

Higher stockpiling capabilities serve as a time saver, as operators can run for longer periods without having to move material. 
Photos courtesy of IROCK

Punch plates are better for sizing in comparison to bofar bars and are very 
durable, customizable and affordable. 

by Sean Donaghy



PG  13                 RockRoadRecycle.comNovember  2017

Hopper Size
Industry standard hoppers are 12-feet-wide with 

an option to upgrade to a 14-foot-wide hopper. An 
extra two-feet can capture more product and pre-
vent spillage. The size of the hopper is perhaps most 
pertinent when pairing the screener with the loading 
machine.  

Livehead and Tipping Grid
Operators can add a livehead or tipping grid to 

a screener above the hopper for additional sizing. 
While they perform a similar duty, they are very dif-
ferent. A tipping grid is essentially a hinged grid that 
blocks larger materials from entering the hopper. 
This is an affordable option but can become a chore, 
particularly in wet or dirty applications where the 
tipping grid may become plugged frequently. 
A livehead is essentially a vibrating screen that 

attaches to the hopper and is ideal for heavy-duty, 
dirty, wet and sticky applications. The unit can be 
used for two purposes: to scalp dirty material off and 
eliminate the need for manual cleaning, or to size 
material going into the machine so operators can 
produce an additional sized product. While these are 
generally very effi cient, operators should know that 
screeners with 14-foot hoppers would not be used 
to the full potential. A typical livehead measures 12-
feet, leaving two-feet of the hopper unusable.

Apron Feeder vs. Belt Feeder
A belt feeder is another key element to evaluate, 

as different products vary in durability. The stan-
dard belt feeder is perfect for sand and gravel oper-
ations, but is likely to tear or break when working 
with metal, large rock or extremely abrasive materi-
al. An apron feeder, which is essentially a belt made 
of metal, is durable and can handle nearly anything 
an operator throws at it.

Screen Media
Operations working with abrasive materials may 

want to consider stainless steel as an alternative to 
regular wire mesh. Stainless steel costs nearly twice 
as much but offers longer wear life. 
Additional options are appropriate for some opera-

tors. For example, bofar bars are designed for mis-
cellaneous dirty material. Punch plates are used for 
heavier applications. Finger decks are ideal for recla-
mation, landfi ll jobs or jobs where clogging, blinding 
or breakage might be an issue. Finger decks can 
easily accommodate high-impact loads mixed with 
recycled waste and debris.

IROCK’s high-energy screen box runs faster and produces a higher stroke than a standard screen box boosting the machine’s output, producing a cleaner product in 
comparison to a standard screen box. These screens do the best work in sand and gravel pits, quarries and recycled concrete and asphalt jobs. 

A tipping grid prevents larger materials from traveling into the hopper and through the screener. 
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Stockpiling
The higher you’re able to stockpile, the less time it will take your operators be-

cause they’ll be able to run for longer periods without having to move material. 
Even an additional 8-10-inches of stockpile height can make a signifi cant differ-
ence.

Conveyors
Conveyor rollers commonly break under pressure and belts become punctured. 

As an alternative, some manufacturers offer an impact or sleigh bed conveyor. The 
impact bed is solid and runs the width of the conveyor to best accommodate the 
impact of material and prevent belt damage. These conveyors provide additional 
support and are more durable so they can handle heavy products.
Most discharge conveyors are about 48 inches wide, but the industry offers belts 

up to 63 inches wide to help prevent clogging. Because the screener is wide and 
funnels down to the conveyor, machines with smaller conveyors create a bottle-
neck effect. The material begins blinding in the corners, narrowing the opening. 
This creates productivity and maintenance problems, forcing operators to shut 

down and clean it out. Look for a machine that has less – or no – restriction as it 
transitions onto the discharge belt. A free-fl owing machine with a low drop height 
is the best option to minimize wear and keep productivity elevated.

Countdown to the Purchase
Purchasing the wrong screener can cause problems, slow production and result 

in revenue losses. Taking time to sift through the facts and separate the good from 
the bad at the front end will prevent headaches, downtime and loss of production 
later.

Sean Donaghy is the national sales manager at IROCK. He has more than 20 years 
of crushing and screening experience and has been with IROCK for seven years.

IROCK is a leading manufacturer of portable crushing plants, screening equipment 
and other related products. www.irockcrushers.com

IROCK’s impact or sleigh bed conveyors provide more support and are more 
durable for handling heavy products like large rock, metal or large pieces of 
wood.

A scalping screening plant is ideal for demolition contractors preprocessing 
materials like recycled concrete or reclamation applications. 

The majority of machines are two-deck screeners capable of sorting two sized products and an oversize product. IROCK’s 
TS-522 TD is a three deck screen that produces an additional sized product.

http://www.irockcrushers.com
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How 
APAC-Central 
uses drone 
data for 
mine planning
by Keith Loria
This past September, David Lloyd, mine planning 

engineer at APAC-Central (Oldcastle), delivered the 
webinar, “Using Drone Data for Mine Planning,” dis-
cussing how his company utilizes drone data for 
mine planning.
In his role at APAC-Central, Lloyd is responsible for 

mine planning, reserve exploration, reserve mapping, 
site surveying and mapping for more than 20 quar-
ries across a trio of states— Arkansas, Oklahoma 
and Missouri.   
Lloyd and moderator Adam Rice, director of busi-

ness development at Kespry, began the webinar by 
looking at his background and experience; coming 
to APAC-Central as its fi rst mine planning engineer 
about seven years ago, when the company was formed 
with the merger of several different companies under 
the APAC fl ag but operating independently. 
“It was a bit of a tricky situation in that we had all 

of these locations that were under their own manage-
ment style and their own systems and methodology, 
and suddenly everyone had to play together now,” he 
said. “We’ve been improving on it ever since then.”
Over the past two years, Lloyd has been one of the 

most active Kespry pilots, achieving more than 500 
fl ights and 18,000 acres in that time. 
“We started the Model 1 system and we got a lot of 

good results with that so when the Model 2’s and 2S 
systems came out, we had enough going on to get a 
second drone and train out more pilots,” Lloyd said. 
“We have fi ve people licensed to operate two different 
drone systems, so they see a lot of use. At least one 
goes up every week, usually both, and it’s not unusu-
al for us to do 15 or 20 fl ights in a given week.”
The two drones are utilized for both inventory and 

mine planning, as well as general one-off projects as 
well.
While mine planning has often been thought of as 

a nebulous concept, being able to look at some clear 
and clarifi ed applications and ways to drive drone 
technology to the mine planning process is important 
for APAC-Central’s program.
“It was obvious early on that we weren’t going to 

be able to build a one-size-fi ts-all solution as far as 
mine planning goes,” Lloyd said. “It led to this idea of 
building a structure that we could then tailor to every 
site and give them the maps and tools they need to do 
their job in a way they are comfortable with.”
That led to the company’s concept of a “Model The-

ory,” where a robust model is constructed and any 
crews on the ground could use it to do their jobs, and 
it can be applied to any situation as long as they do a 
good job building that model.
“Drones have been a huge help for that, in allowing 

us to get that surface data and other pieces of data 
very quickly and consistently,” Lloyd said. “It used to 

take three to fi ve people involved in an operation to 
get decent survey data, and it would often take hours 
and hours. Now it’s one person and 30 minutes.”
To get the models built and updated, and applied 

to the 20-30 operations the company has going at 
any given time, APAC-Central recently started a 
quarterly meeting method, where every quarter a re-
gional meeting is held so the core group can discuss 
the mine plan—where it’s at, what’s completed and 
what’s left to do. 

“The next question is what is missing and where do 
we need to go with it,” Lloyd said. “We may have a 
really good production plan, but the stripping plan 
isn’t up to snuff as far as following along with that, or 
maybe they both are solid but haven’t been updated 
recently.”
Once that is decided, it all comes back to the data 

and understanding what still needs to be achieved 
and what type of drone model is going to work best 
for each situation. 
The Kespry Cloud is used pretty extensively in these 

meetings. 
Ground control vs. PPK

By using PPK (post-processed kinematics) over 
ground control, Lloyd said it improves the effi ciency 
and is a huge time saver.
With PPK, raw data at both the base station and 

the drone experience is recorded, and then the data 
is uploaded to a Kespry Cloud and it can quickly be 
processed. This helps eliminate the need for things 
like a real-time link to get the data from the ground 
station to the drone. 
“Ground control is just inherently going to have 

some fl uctuation in it, where as the PPK system we 
have base points we fl y from every single time, so 
fl ight after fl ight just lines up nicely for us, which is 
really helpful,” Lloyd said. 

Geological data
When APAC-Central fi rst started utilizing a drone, 

Lloyd noted he never envisioned using them for pick-
ing up geological data but, they managed to do that 
somehow. 
As an example, he talked about an abandoned pit 

that’s been in disuse for some time, mostly fl ooded, 
with no road down to it. At one of the meetings the 
company had, they explored whether it was worth it 
to go down there, drain the water, and open it back 
up. 
“This particular location, the geography is fairly 

complex…” he said. To get the data they needed, tra-
ditionally they would bring in a crew, drill some holes 
in the ground, and it would have easily taken two 
weeks and cost around $10,000. 
“We came up with idea to fl y the high wall with the 

drone and create core data by looking at the high 
wall,” Lloyd said. “Because our fl ights are on the 
same plain grid, we can generate real world coordi-
nates, much like you would get from core data.”
By using the drone in this situation, it only took a 

couple of hours and was far, far less money.
Q&A 

At the conclusion of the webinar, Lloyd took some 
time to answer questions and further revealed some 
important uses of the drone data for mine planning, 
talking about communication, software, drone accu-
racy and the ways he is leveraging support.
In one of the most important questions, Lloyd talk-

ed about how the company’s mine planning program 
has changed since he fi rst started working with it 
and what it does for APAC-Central.
“It’s allowed for us to get more rapid and consistent 

data acquisition. We’re quite not there yet, but we’re 
in the process of getting quarterly updates across 25-
30 operations, and that was not a feasible idea with 
prior technology,” he said. “To get this level of data 
in such a time frame, it’s really helped with that. It’s 
also shortened our time frame and turnaround as 
far as data acquisition goes and being able to keep 
these things updating constantly, being more useful 
as a result.”
To listen to the entire webinar, visit http://click.

kespry.com/mineplanningwebinar

it all comes back to the data and understanding what still needs to be achieved and what type of drone 
model is going to work best for each situation. 

While mine planning has 
often been thought of as a 
nebulous concept, being able 

to look at some clear and 
clarifi ed applications and 

ways to drive drone 
technology to the mine 

planning process is important 
for APAC-Central’s program.
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POLYDECK Screen Corporation offers
space age screening  options

by Jon M. Casey
For aggregate and 

mining producers 
whose screen decks 
are experiencing ex-
cessive wear and re-
placement challenges, 
POLYDECK® Screen 
Corporation — which 
will be celebrating 
their 40th anniversa-
ry in 2018 — offers a 
variety of screen me-
dia replacement op-
tions that can consid-
erably improve those 
and other conditions. 
While this might 
sound like a line from 
an advertising agency, 
it is simply an obser-
vation after a plant 
tour of their modern 
and growing manu-
facturing facility in 
Spartanburg, SC. In 
1979 Egler received 
his first contract for 
a replacement screen 
and by 1981, the 
Polydeck screening 
solution had proved 
itself to the point that 
the company installed 
their first complete 
modular synthet-
ic screen system. In 
1982, they built their 
first manufacturing 
facility in Spartanburg 
and, by 1986, had al-
ready outgrown that 
facility. An expansion 
was completed that 

doubled the footprint 
of the plant on the 
site and by 1990, an 
office/administration 
building was added 
to accommodate the 
continued growth. In 
2003, a third man-
ufacturing bay was 
built. 

Then, in 2008, 
Polydeck added a wing 
to their Administra-
tion Building to give 
the company’s Opera-
tions and Sales teams 
the kind of modern 
facilities they needed 
to support the grow-
ing customer base 
throughout North and 
South America. In 
2012, they expanded 
their operations yet 
again when an adja-
cent facility became 
available. In 2014, an-
other adjacent build-
ing became available, 
enabling Polydeck to 
purchase that facility 
and move their R&D 
department, Tool and 
Die department and 
warehouse space to 
the building.

The Polydeck
screen concept

Dennis Zeiger, se-
nior marketing man-
ager, explained that 
one of the primary 
advantages to the 
Polydeck product line-

up is that they offer 
more than 1000 dif-
ferent design options, 
the result of the con-
tinuing focus on inno-
vation that is driven 
by company president 
Peter Freissle, Man-
fred’s son, and the 
company’s desire to 
serve its customers 
effectively. “We have a 
very active R&D team 
and have more than 
50 patents world-
wide,” said Zeiger. “We 
are nimble in our de-
sign capability which 
gives us an edge over 
competition,” he said. 
“We can respond 
quickly to the needs 
of our clients with a 
personal approach, 
whether they are in 
the coal, aggregate or 
‘hard rock’ mining in-
dustries.”

Zeiger said Polydeck 
offers a Screen Per-
formance Evaluation 
service for customers 
who are experienc-
ing issues with their 
screen decks. “Many 
times, we find that 
customers who initial-
ly attribute screening 
issues to the screen 
media, often find that 
our screen perfor-
mance evaluation is 
able to pinpoint the 
actual root cause. 

Armed with the Eval-
uation report, they are 
able to make adjust-
ments in their screen 
deck setup and realize 
immediate improve-
ment.”

How they make 
Polydeck screen

panels 
We began our tour 

of the plant where we 
discovered relatively 
quiet surroundings 
for a manufacturing 
facility of this kind. 
Since the screen pan-
els are all injection 
molded in custom de-
signed injection mold-
ing stations, the noise 
level is quite low. The 
manufacturing floor 
is especially neat and 
well organized.

“We keep a supply 
of our most popular 
screen panels in stock” 
Zeiger said, “for repeat 
customers who need 
quick replacements. 
If a customer needs a 
non-stock order, our 
injection molding pro-
cess enables us to fill 
custom orders more 
quickly than other 
screen media manu-
facturers, usually in 
two to three weeks.” 

Zeiger described 
how the insert de-
partment uses both 
manual and robotic 
welding to fabricate 
the wide range of steel 
frames that provide 
internal support to 
the polyurethane and 
rubber screen panels. 

Moving on to the 
frame department, we 
watched as a work-
er assembled frame 
pieces on a jig with 
the greatest of care 
and precision. Zei-
ger explained that, 
with their PolySnap® 
fastening option, the 
stringer placement on 
screen frames must 
be accurate because 
once the frames are in-
stalled, the fastening 
cavities on the screen 
panels must match 
up with the ferrule 
inserts on the frame 
if the installation is 
to perform effectively. 
Several frames were 
staged nearby where 
we had an excellent 
visual image of the 

ennis ei er holds one of Polydeck’s Rubberde  e ible rubber anels, o ular for dry 
materials and uieter screenin  a lications.

Re round material from screen anels that did not meet desi n s eci cations is blended into 
the formula used to make new side wear lates.
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finished frames with 
their PolySnap® fas-
teners precisely in 
place. It became clear 
how the 1-foot square 
polyurethane screen 
panels would fit snug-
ly into place atop the 
frame, fastened into 
place with a “snap” of 
the panel. 

At the shipping 
and receiving area, 
stacks of finished 
screen panels were ar-
ranged neatly on pal-
lets awaiting loading 
onto outgoing trucks. 
Meanwhile, incom-
ing loads of steel and 
other raw materials 
arrived in an adjacent 
bay. It was fascinat-
ing to see the variety 
of sizes and shapes 
of screen media that 
were destined for 
awaiting customers. 

Citing the ongo-
ing innovation of the 
research and de-
velopment team at 
Polydeck, Zeiger said 
that the R&D team is 
continually working 
on new ideas sub-
mitted by customers, 
sales representatives, 

and other employ-
ees who have cre-
ative ideas for mak-
ing Polydeck products 
better. He said that 
many of the best new 
ideas come from cus-
tomers themselves. 
“Our R&D Director 
and his team are will-
ing to evaluate any 
reasonable idea that 
might be submitted,” 
he said.

Emphasis on people
Throughout our 

tour, there were sev-
eral indicators of how 
Polydeck ownership 
and management val-
ues their employees 
and the members of 
the community at 
large. For example, as 
you enter the lobby, 
flags of the countries 
to which Polydeck 
serves customers, line 
the area. Inside the 
administrative offices, 
there is a chapel to 
serve the management 
staff and employees, 
for those who might 
have need. The com-
pany is also served by 
Corporate Chaplains 
of America.

As we passed 
through the new mod-
ern break room add-
ed for worker’s lunch 
and break time enjoy-
ment, he told us the 

company has created 
a “caring team” that 
supports its employ-
ees, their families and 
organizations in the 
community. “We offer 

financial and volun-
teer support to groups 
who are making an 
effort to help make 
life better for those 
around them. We have 

teamed with Chosen 
Children Ministries to 
adopt a barrio in Nic-
aragua to which we 
provide physical and 
financial support. We 
send employee teams 
there four times a year 
to help improve condi-
tions for the inhabi-
tants of the barrio.”

Zeiger said the com-
pany founder, Man-
fred Freissle and his 
son Peter, are devoted, 
faithful believers, and 
the business contin-
ues to operate today 
relying upon these 
values. A plaque hon-
oring Manfred Freissle 
in a garden courtyard 
near the building 
reads, “With Sincere 
Gratitude-Manfred 
Freissle. An innova-
tor, a pioneer in the 
screening industry, a 
tireless entrepreneur 
and a dedicated fam-
ily man whose deep 
faith in God and com-
mitment to excellence 
laid the groundwork 
for Polydeck Screen 
Corporation that will 
endure for genera-
tions.” It is with this 
same dedication to ex-
cellence that Polydeck 
Screen Corporation 
serves its custom-
ers today. For more 
information, visit 
their website at www.
polydeckscreen.com .

In the shipping department, palletized screen panels are staged and ready for shipment.

Polydeck’s lobby dis lays a s of the many nations that are home to Polydeck customers.

http://www.polydeckscreen.com
http://www.polydeckscreen.com
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Unifi ed Screening & Crushing, a premier manu-
facturer of screening and sizing media and suppli-
er of crusher wear parts broke ground on a new 
headquarters in Gilbert, AZ. The 9,900-square-foot 
building is expected to be completed by the end of 
March, 2018 and will accommodate Unifi ed’s cor-
porate offi ce facilities. This expansion complements 
Unifi ed’s existing 21,000-square-foot manufactur-
ing facility, also located in Gilbert.

 “We have enjoyed our relationships with the Ar-
izona business community and we are excited to 

expand operations in Gilbert.” said Debbie Lentsch, 
treasurer for Unifi ed Screening & Crushing and 
owner of the project. Lentsch will lease the building 
back to Unifi ed.

“Our industry is on the rise, everything from res-
idential building to road construction is up,” said 
Lentsch. The increased footprint positions Unifi ed 
to help customers meet their demand and keep up 
with the pace of growth, she explained. The two-sto-
ry building will house Unifi ed’s administrative and 
fi nancial employees as well as Arizona fi nishing op-

erations. The build will be managed by developer 
LGE Design Build.

 The Arizona manufacuring facility is one of 15 
production facilities throughout the country. “Loca-
tions nationwide and the fact that our wire products 
are made from steel produced in American steel 
mills means we can offer the best service and on-
site expertise for all Unifi ed products,” said Andrew 
Lentsch, Unifi ed’s chief operating offi cer. The com-
pany provides 24-hour delivery of products on its 
stock list and fast delivery on custom orders. In ad-
dition to manufacturing hundreds of thousands of 
wire, urethane, and rubber screen media products, 
Unifi ed maintains one of the largest inventories of 
crusher wear parts and internal machine parts.

Unifi ed Screening & Crushing
breaks ground in Arizona

to better serve the region’s customers

Effective Solutions For Any 
Screening Challenge

1790 Dewberry Road, Spartanburg, SC 29307
Phone: 1-864-579-4594  /  E-mail: info@polydeckscreen.com

Rubberdex®
Modular rubber screen media

ArmadexTM

High performance scalping 
sections

MetaldexTM

Welded wire in a modular 
format

Polydex®
Modular polyurethane 
screen media

What is your biggest screening headache? 

Scalping?

Sizing?

Washing?

Noise?

Safety?

Pegging?

Blinding?

Dewatering?

E�ciency?

Maintenance?

Open Area?

Wear Life?

Call us. 
Let us put our 40 years of  

screening experience, more than 
1,000 screen design options,  

outstanding service and support,  
and the industry’s �nest performance 

guarantee to work for you.

Jonathan, Tom, Andrew, Debbie, and Brianna Lentsch gath-
er to review plans for the new building.

Photo courtesy of Uni  ed creenin   rushin

onstruction is underway as concrete is oured for the 
new , s uare foot com le  that will house Uni  ed’s 
administrati e and  nancial em loyees as well as Ari ona 
manufacturing operations.

mailto:info@polydeckscreen.com


RockRoadRecycle.com  PG 20 November  2017

Silver Standard Resources Inc. is a 
Vancouver-based mining company fo-
cused on the operation, development, 
exploration and acquisition of precious 
metal projects. Silver Standard has 
three operations, including the Mari-
gold mine in Nevada.

In 2016, Silver Standard began look-
ing into a commercial drone mapping 
solution for its mining operations in 
North America. Towards the end of the 
year, Identifi ed Technologies offered a 
fully managed solution that could pro-
vide accurate information in a short 
period of time and the fl exibility to get 
survey grade data for a wide variety of 
areas.

Silver Standard recognized sever-
al key benefi ts of the software offered 
by Identifi ed Technologies, including: 
cloud-based remote access, quick data 
processing time, increased accuracy 
versus manual surveying methods, 
and access to unlimited fl ights.

Silver Standard also used a drone to 
decrease the frequency of its regular 
site aerial surveys. A drone provides 
the capability to survey sections of 
the property where there have been 
changes on a regular basis, making it 
possible to extend the period between 
comprehensive fl yovers up to three 
years reducing overall cost. Surveyors 
are now updating the topography of 
the mine site every week to measure 
mining progress, and mine operations 
is using 3D models in meetings to as-
sist with analysis work.  Many depart-
ments at the mine site use the drone 
for a wide range of projects. Current 
examples include:

• Construction department: Flying the 

drone over construction sites allows 
for monitoring of construction prog-
ress. The department can compare the 
data with cut and fi ll numbers to assist 
with cost management and meeting 
engineering design specs.

• Process department: Drone surveys 
of the leach pads allow operators to 
easily determine which cells are dry 
(often a result of plugged drip tubing) 
or locate which areas have too much 
solution, which helps avoid wasted re-
source costs, as well as ensure protec-
tion of wildlife and alleviate concerns 
over pad slope stability. By identify-
ing problem areas aerially, operators 
can immediately respond and repair 
or make corrections to fl ow volumes, 
greatly reducing the foot travel and 
man-hours required for inspections.  
By optimizing the solution application, 
operators are able to maximize gold ex-

traction in the least time possible while 
reducing potential impacts to wildlife.

• Technical Services department: 
Drone technology is used for report-
ing and reconciliation. The department 
fl ew the drone over extraction pits then 
used Identifi ed’s proprietary change 
detection technology to compare the 
progress to designs. In one instance, 
drone technology was used to survey 
an area not accessible by foot or light 
vehicle. Silver Standard found that if 
it doesn’t need to put people on the 
ground for surveying, the process can 
be safer and more effi cient.

• Environmental department: Drones 
are used to fl y over a newly construct-
ed landfi ll to keep track of the distur-
bance. Because the mine is allotted a 
certain amount of acres to disturb, the 
drone can help effi ciently track distur-

bance in real time, versus using sur-
veyors on foot at the end of a month 
or end of a quarter. In addition, other 
environmental uses, such as monitor-
ing dam stability and effectiveness of 
wildlife protection measures (such as 
excess solution on the leach pads, or 
appropriate coverage of process ponds) 
can be done easily with a quick drone 
fl ight.

• Exploration department: Drone 
technology has been implemented for 
many functions. Since Silver Standard 
can map 100 acres in 10 minutes with 
a drone, it can update surface topog-
raphy maps that can be paired with 
core samples to create block models of 
potential new exploration areas. Where 
these areas are remote, the drone can 
also be used to identify the location 
of new roads that are needed to move 
heavy pieces of machinery into place 
for core sampling.

With traditional methods, it took 20 
hours of surveying and processing 
labor to obtain a detailed survey of a 
specifi c section of the mine site. Using 
Identifi ed Technologies drone solution, 
the same results were achieved with 1 
hour of work. This has allowed Silver 
Standard to increase speed and pro-
ductivity, without increasing staffi ng 
costs and headcount, while decreasing 
the frequency of its full site fl yovers.

For more information about Identifi ed 
Technologies visit: www.identifi edtech.
com .

Commercial drone mapping: case in point

Surveyors are now updating the topography of the mine site every week to measure mining progress.

Silver Standard can map 100 acres in 10 minutes with a drone. 
Graphics courtesy of Identifi ed Technologies

ROCK
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http://www.identifiedtech.com
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What does an operation do when 
its profits are buried in millions of 
tons of sand and its equipment needs 
to be portable enough to move on a 
moment’s notice? Figuring that out is 

a daily task at Lonesome Prairie Sand 
& Gravel, a 35-year-old aggregates 
company in Canada. 

The mountains of sand are espe-
cially troublesome for the company’s 
operation in Big Boy Quarry, Wakaw, 

Saskatchewan — one of five pits the 
company owns. The quarry is unique 
in that it is far deeper than most pits. 
The average quarry in the region drops 
10- to 30-feet. Big Boy is more than 
100-feet-deep. Profits are a challenge 
because though crews sift through 
more than a million tons of materi-
al every year, only about 200,000 to 
300,000 tons is sellable aggregates for 
concrete and asphalt. In most circum-
stances, the quarry would also sell 
the sand, but because they are too far 
from large sand-buying markets, they 
are only able to sell about 50,000 tons 
a year, severely limiting profitability.

The site is in western Canada, where 
pits are generally non-sustainable and 
gravel is becoming harder and harder 
to find, meaning most aggregates op-
erations must use portable equipment 
so they can quickly move to the next 
job. A single Lonesome Prairie crew 
could operate in as many as 15 to 20 
pits per year, spending anywhere from 
two weeks to two months in a single 
spot, so it’s important that they’re 
able to set up, take down and trans-
port everything in as little time as pos-
sible.

Lonesome Prairie had been using 
two portable vibrating screens in the 

Wakaw location, but the equipment 
wasn’t holding up to conditions, caus-
ing decreased performance and pro-
ductivity. The sandy environment re-
quired screening equipment that not 
only produced maximum amounts 
of sellable rock, but also stood up to 
blinding and surging to eliminate ma-
terial contamination. The existing ma-
chines regularly bogged down, leading 
to sand going through the crushers 
and contaminating the sellable ma-
terial, resulting in wasted product 
and lost profit. In order to maximize 
yields, the operation used screen 
media with opening sizes as large as 
seven, eight and nine millimeters and 
overloaded the screens with as much 
as 5,000 tons of material a day. The 
larger opening sizes meant smaller 
rock — about five to eight percent  of 
the sellable rock was falling through 
with the sand the operation considers 
waste material. The issue cost Lone-
some Prairie about $200 an hour in 
production losses.

The larger openings were a quick 
fix for the material surges as well as 
blinding problems exacerbated by 
weather. Regular rain, frost and snow 
dampen the sand, contributing to ma-
terial clumping together and blinding 
screen media.

Sifting profit out of mountains of sand

Portable vibrating screen boosts 
aggregates operation’s productivity and profits

Haver & Boecker’s F-Class vibrating screen features four-bearing technology, which 
minimizes structural vibrations and delivers a consistent stroke, virtually eliminating 
surging, blinding, pegging and material contamination.

Big Boy quarry is one of five quarries Lonesome Prairie owns. The 100-foot-deep pit sharply contrasts others in the region that average 10- to 30-foot depths.
Photos courtesy of Haver & Boecker
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Production rates and lost revenue were only compounded by increased mainte-
nance costs. The sand caused the vibrating screens to wear quickly and require 
nearly continuous replacement of screen media. Crews needed to change screen 
media every two weeks, resulting in two to three hours of downtime and 1,000 to 
1,500 tons of lost production for each change-out.

“The many issues were frustrating for our crew and our customers,” said Henry 
Derksen, Lonesome Prairie Sand & Gravel operations manager. “Contamination 
meant our material wasn’t as clean as it should be and we were concerned the 
issues would drive away our buyers. Production amounts were also not as high 
as we wanted them to be. We were tired of throwing away rock, so we began look-
ing for a solution.”

Lonesome Prairie management approached Hikon Industries, an equipment 
manufacturer and supplier they work with regularly. They explained what they 
were looking for: A user-friendly, portable vibrating screen that would meet pro-
duction requirements and be manufactured out of as many modular components 
as possible to allow for inexpensive repair.

Lonesome Prairie provided their desired tons-per-hour, gradation samples and 
other specifications, and Hikon started looking for a vibrating screen to match. 
They talked to several manufacturers, including Haver & Boecker, a company 
they worked with in the past and knew had a reputation of building high-quality 
equipment and listening to customers’ needs. They were also aware of the com-
pany’s Tyler F-Class vibrating screen, which features an advanced double-eccen-
tric shaft design, supported by four high-performance, double-spherical roller 
bearings. The technology minimizes structural vibrations and delivers a consis-
tent stroke, virtually eliminating surging, blinding, pegging and material con-
tamination. Hikon and Haver & Boecker agreed to work together and started to 
design a Tyler F-Class portable plant.  

“There are quite a few off-the-shelf portable vibrating screens out there,” said 
David Hildebrandt, Hikon Industries president. “They’re often less expensive to 
purchase, but rarely fine-tuned to an individual pit. The customization we do to 
match each application is important to achieve the highest levels of productivity 
and profitability.”

Hikon custom-built the chassis around the 6- by 20-foot, three-deck F-Class. 
Haver & Boecker engineers factored in the desired tonnage and the material that 
Lonesome Prairie processes to determine what the machine’s stroke should be, 
the speed and general mounting guidelines. Hikon took feedback from the aggre-
gates company, including adding a specially sized jaw crusher on the chassis. 
Lonesome Prairie also asked that the bottom deck of the vibrating screen be 
end-tensioned. In the company’s operation, the design results in longer lasting 

screen media and 30 percent more productivity than side-tensioned machines. 
Haver & Boecker customized the machine for Lonesome Prairie’s specific needs. 
When the engineering design was in place, both manufacturers got to work.

The finished system was inclined rather than horizontal like many portable sys-
tems, allowing for a higher production capacity. The machine included a hy-
draulic system to lift and position the vibrating screen at the optimal angle. The 
F-Class utilizes a base frame that attaches to the chassis. Crews use the hydrau-
lic system to set up the portable vibrating screen in less than 30 minutes, with 
the entire plant — including conveyors and other peripheral equipment — taking 
about half a day. The same task can take around two weeks for fixed equipment 
— a length of time Derksen said could mean a loss of about $300,000 in produc-
tion during the busy season for a 24/7 operation.

The F-Class portable plant arrived at Big Boy Quarry in April, 2016 and Lone-
some Prairie began testing immediately. They were skeptical of the results the 
manufacturers had promised, thinking it was too good to be true, especially con-
sidering the warm, dry weather during initial testing. Doubts vanished when 
they found the single vibrating screen increased aggregates production by about 
25 percent, even as rain came and went. The improved screening action allowed 

the operation to maintain needed pro-
duction rates while using screen media 
with an open area of about four milli-
meters, preventing waste of the small-
er sellable material the company lost 
while using larger open area screens.

“Price can be a problem in west-
ern Canada because our competitive 
market often calls for cheaper equip-
ment that fit the budget. But despite 
the higher price tag, I have no doubts 
we’re improving profits with this ma-
chine,” Derksen said. “We couldn’t be-
lieve our eyes; bad weather didn’t even 
phase it. People don’t believe us when 
we tell them our costs are so far down 
and we’re getting more productivity out 
of one 6-by-20-foot vibrating screen 
than the 6-by-20-foot and 6-by-16-foot 
units we were using before.”

Derksen said the two prior units to-
gether produced about 400 tph but 
were plagued with problems that often 
resulted in wasted or contaminated 
material. The F-Class virtually elim-
inated blinding and maintained con-
sistent g-force during surging. This 
boosted material processing to 500 
tph, including about 300 to 350 tph of 
sand with the rest being clean, sellable 
material. The new machine also dra-
matically reduced maintenance and 
contamination problems.

Screen media change-outs went from 
every two weeks to every six weeks — 
saving the operation $10,000 a month. 
Replacement times on the end-ten-

sioned bottom deck — which requires 
the most change-outs — dropped from 
two to three hours each screen media 
change-out to only a half an hour. Re-
placement times for the top two decks 

stayed about the same. Derksen said 
Haver & Boecker technicians helped 
choose the best screen media combi-
nation for his application, which has 
helped improve wear-life and reduce 

contamination. He also attributed re-
duced change-outs to the F-Class 
deck’s engineering, saying it spreads 
material better than other machines. In 
addition, Derksen said Haver & Boeck-
er technicians followed up with Pulse 
Vibration Analysis on the F-Class to 
ensure the machine was running to 
factory specifications.

“We’re always looking for ways to im-
prove our customers’ profits and pro-
ductivity,” said Steven Cwiak, Haver 
& Boecker certified sales manager. 
“Whether it involves working with an-
other company on a custom vibrating 
screen, helping choose the best screen 
media for a job or solving maintenance 
challenges, we’ll never shy away from 
finding the best solution for our cus-
tomers.”

The F-Class portable plant will stay at 
Big Boy for some time unless they en-
counter similar sand and productivity 
problems elsewhere. Looking ahead, 
given the success Derksen has seen, 
he anticipates a fast ROI. He said he 
now knows who to call to solve unique 
problems preventing his operation 
from getting the most out of mountains 
of sand.

For more information about Haver & 
Boecker: info@havercanada.com : Face-
book ; LinkedIn ; YouTube ; Google+  or 
www.havercanada.com .
For more information regardomg Lone-

some Prairie Sand & Gravel Limited 
Partnership: visit www.lpsg.ca . For 
more information about Hikon Indus-
tries: contact@hikonindustries.com or 
www.hikonindustries.com .

ost aggregates operations in western 
Canada use portable equipment as many 
quarries are non-sustainable and crews 
need to be able to move quickly to the ne t 
site.  single Lonesome Prairie crew could 
operate in as many as 1  to 0 quarries 
a year.

Lonesome Prairie and & ravel screens about 00 tons of material per hour, 
of which about 300 to 3 0 tons is sand. The company can only sell about 0,000 
tons of sand every year so they rely heavily on the remaining material, made up 
of sellable aggregates for concrete and asphalt.

The chassis Hikon ndustries manufactured for the Tyler F-Class includes a hydraulic system to position the vibrating screen at the 
optimal angle. The system sets up in less than 30 minutes. 

Prior to receiving the F-Class portable plant, Lonesome Prairie and & ravel e perienced regular maintenance and contamination 
problems with their vibrating screens due to their challenging material conditions.
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Production rates and lost revenue were only compounded by increased mainte-
nance costs. The sand caused the vibrating screens to wear quickly and require 
nearly continuous replacement of screen media. Crews needed to change screen 
media every two weeks, resulting in two to three hours of downtime and 1,000 to 
1,500 tons of lost production for each change-out.

“The many issues were frustrating for our crew and our customers,” said Henry 
Derksen, Lonesome Prairie Sand & Gravel operations manager. “Contamination 
meant our material wasn’t as clean as it should be and we were concerned the 
issues would drive away our buyers. Production amounts were also not as high 
as we wanted them to be. We were tired of throwing away rock, so we began look-
ing for a solution.”

Lonesome Prairie management approached Hikon Industries, an equipment 
manufacturer and supplier they work with regularly. They explained what they 
were looking for: A user-friendly, portable vibrating screen that would meet pro-
duction requirements and be manufactured out of as many modular components 
as possible to allow for inexpensive repair.

Lonesome Prairie provided their desired tons-per-hour, gradation samples and 
other specifications, and Hikon started looking for a vibrating screen to match. 
They talked to several manufacturers, including Haver & Boecker, a company 
they worked with in the past and knew had a reputation of building high-quality 
equipment and listening to customers’ needs. They were also aware of the com-
pany’s Tyler F-Class vibrating screen, which features an advanced double-eccen-
tric shaft design, supported by four high-performance, double-spherical roller 
bearings. The technology minimizes structural vibrations and delivers a consis-
tent stroke, virtually eliminating surging, blinding, pegging and material con-
tamination. Hikon and Haver & Boecker agreed to work together and started to 
design a Tyler F-Class portable plant.  

“There are quite a few off-the-shelf portable vibrating screens out there,” said 
David Hildebrandt, Hikon Industries president. “They’re often less expensive to 
purchase, but rarely fine-tuned to an individual pit. The customization we do to 
match each application is important to achieve the highest levels of productivity 
and profitability.”

Hikon custom-built the chassis around the 6- by 20-foot, three-deck F-Class. 
Haver & Boecker engineers factored in the desired tonnage and the material that 
Lonesome Prairie processes to determine what the machine’s stroke should be, 
the speed and general mounting guidelines. Hikon took feedback from the aggre-
gates company, including adding a specially sized jaw crusher on the chassis. 
Lonesome Prairie also asked that the bottom deck of the vibrating screen be 
end-tensioned. In the company’s operation, the design results in longer lasting 

screen media and 30 percent more productivity than side-tensioned machines. 
Haver & Boecker customized the machine for Lonesome Prairie’s specific needs. 
When the engineering design was in place, both manufacturers got to work.

The finished system was inclined rather than horizontal like many portable sys-
tems, allowing for a higher production capacity. The machine included a hy-
draulic system to lift and position the vibrating screen at the optimal angle. The 
F-Class utilizes a base frame that attaches to the chassis. Crews use the hydrau-
lic system to set up the portable vibrating screen in less than 30 minutes, with 
the entire plant — including conveyors and other peripheral equipment — taking 
about half a day. The same task can take around two weeks for fixed equipment 
— a length of time Derksen said could mean a loss of about $300,000 in produc-
tion during the busy season for a 24/7 operation.

The F-Class portable plant arrived at Big Boy Quarry in April, 2016 and Lone-
some Prairie began testing immediately. They were skeptical of the results the 
manufacturers had promised, thinking it was too good to be true, especially con-
sidering the warm, dry weather during initial testing. Doubts vanished when 
they found the single vibrating screen increased aggregates production by about 
25 percent, even as rain came and went. The improved screening action allowed 

the operation to maintain needed pro-
duction rates while using screen media 
with an open area of about four milli-
meters, preventing waste of the small-
er sellable material the company lost 
while using larger open area screens.

“Price can be a problem in west-
ern Canada because our competitive 
market often calls for cheaper equip-
ment that fit the budget. But despite 
the higher price tag, I have no doubts 
we’re improving profits with this ma-
chine,” Derksen said. “We couldn’t be-
lieve our eyes; bad weather didn’t even 
phase it. People don’t believe us when 
we tell them our costs are so far down 
and we’re getting more productivity out 
of one 6-by-20-foot vibrating screen 
than the 6-by-20-foot and 6-by-16-foot 
units we were using before.”

Derksen said the two prior units to-
gether produced about 400 tph but 
were plagued with problems that often 
resulted in wasted or contaminated 
material. The F-Class virtually elim-
inated blinding and maintained con-
sistent g-force during surging. This 
boosted material processing to 500 
tph, including about 300 to 350 tph of 
sand with the rest being clean, sellable 
material. The new machine also dra-
matically reduced maintenance and 
contamination problems.

Screen media change-outs went from 
every two weeks to every six weeks — 
saving the operation $10,000 a month. 
Replacement times on the end-ten-

sioned bottom deck — which requires 
the most change-outs — dropped from 
two to three hours each screen media 
change-out to only a half an hour. Re-
placement times for the top two decks 

stayed about the same. Derksen said 
Haver & Boecker technicians helped 
choose the best screen media combi-
nation for his application, which has 
helped improve wear-life and reduce 

contamination. He also attributed re-
duced change-outs to the F-Class 
deck’s engineering, saying it spreads 
material better than other machines. In 
addition, Derksen said Haver & Boeck-
er technicians followed up with Pulse 
Vibration Analysis on the F-Class to 
ensure the machine was running to 
factory specifications.

“We’re always looking for ways to im-
prove our customers’ profits and pro-
ductivity,” said Steven Cwiak, Haver 
& Boecker certified sales manager. 
“Whether it involves working with an-
other company on a custom vibrating 
screen, helping choose the best screen 
media for a job or solving maintenance 
challenges, we’ll never shy away from 
finding the best solution for our cus-
tomers.”

The F-Class portable plant will stay at 
Big Boy for some time unless they en-
counter similar sand and productivity 
problems elsewhere. Looking ahead, 
given the success Derksen has seen, 
he anticipates a fast ROI. He said he 
now knows who to call to solve unique 
problems preventing his operation 
from getting the most out of mountains 
of sand.

For more information about Haver & 
Boecker: info@havercanada.com : Face-
book ; LinkedIn ; YouTube ; Google+  or 
www.havercanada.com .
For more information regardomg Lone-

some Prairie Sand & Gravel Limited 
Partnership: visit www.lpsg.ca . For 
more information about Hikon Indus-
tries: contact@hikonindustries.com or 
www.hikonindustries.com .

ost aggregates operations in western 
Canada use portable equipment as many 
quarries are non-sustainable and crews 
need to be able to move quickly to the ne t 
site. single Lonesome Prairie crew could 
operate in as many as 1  to 0 quarries 
a year.

Lonesome Prairie and & ravel screens about 00 tons of material per hour, 
of which about 300 to 3 0 tons is sand. The company can only sell about 0,000 
tons of sand every year so they rely heavily on the remaining material, made up 
of sellable aggregates for concrete and asphalt.

The chassis Hikon ndustries manufactured for the Tyler F-Class includes a hydraulic system to position the vibrating screen at the 
optimal angle. The system sets up in less than 30 minutes. 

Prior to receiving the F-Class portable plant, Lonesome Prairie and & ravel e perienced regular maintenance and contamination 
problems with their vibrating screens due to their challenging material conditions.

mailto:info@havercanada.com
http://www.havercanada.com
http://www.lpsg.ca
mailto:contact@hikonindustries.com
http://www.hikonindustries.com
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To Place A Classified Ad Phone 1 (800) 836-2888 • Fax (518) 673-2381 •  E-mail: classified@leepub.com
RRR Mailing Address Classifieds,

PO Box 121, Palatine Bridge, NY 13428

Aggregate Equipment Aggregate Equipment

Help Wanted Help Wanted

Sioux HM5 
Water Heater 

The HM5 is the
latest addition 

to the Sioux HM 
series of Water 

Heaters. This water 
heater is designed 

to achieve tank 
temperatures of 200°F quickly with a true efficiency of 91%. With 
an adjustable flow rate of 150 to 380 gallons per minute, this unit 

produces large volumes of hot water.

Like New 200 BBL Portable
w/gas powered auger. Kansas City. $20,000

Batch Plants New & Used • Liebherr Reclaimers • Sioux Power Washers

Need to Hire Someone?
Looking For Your Next Star 

Employee?
 Check out the 

ROCK ROAD 
RECYCLE

JOB BOARD
Go to

jobs.hardhat.com

Announcements

BUSINESS CARDS: 1,000
for only $60.00 full color
glossy. Any way you want
them designed. We will help
you. FREE SHIPPING in-
cluded. Call Lee Newspapers
at 518-673-0101 or email us at
commercialprint@leepub.com 

CHECK YOUR AD - ADVER-
TISERS should check their
ads. Lee Newspapers shall not
be liable for typographical, or
errors in publication except to
the extent of the cost of the
first months insertion of the ad,
and shall also not be liable for
damages due to failure to pub-
lish an ad. Adjustment for er-
rors is limited to the cost of that
portion of the ad wherein the
error occurred. Report any
errors to 800-836-2888 or
518-673-0111

CORRUGATED SIGNS. Great
for roadside stands, political
and more. The more you buy,
the less they cost. Call Lee
Newspapers at 518-673-0101
or email us at commercial-
print@leepub.com 

Custom Services

CUSTOM LABELS. All sizes.
Designed to fit your needs.
Call Newspapers at 518-673-
0101 or email commercial-
print@leepub.com 

For Sale

COLOR GLOSSY 13 MONTH
CALENDARS: Only $13.00 +
tax. Send us your digital prints
and we will make a beautiful
keepsake calendar for you. You
may also bring in your photos
on a disc or thumb drive. If you
would like us to mail it is a
$5.00 extra fee. Only 3 day
turnaround time. Contact Lee
Newspapers at 518-673-0101
or email us at commercial-
print@leepub.com 

Miscellaneous

BUSINESS CARD MAGNETS
only $75.00 for 250. Free Ship-
ping. Call Lee Newspapers
518-673-0101 or email com-
mercialpr int@leepub.com
Please allow 7-10 business
days for delivery.

Services Offered

STAMPS SELF INKING,
$21.00 Plus Shipping. All
sizes. Call Lee Newspapers at
518-673-0101 or email us at
commercialprint@leepub.com 

Name: (Print)_______________________________________________________________
Ad dress:___________________________________________________________________
City:________________________________________St.:_________Zip:_______________
Phone:___________________________________Fax:______________________________
Cell:____________________________________E-mail:_____________________________

Payment Method:    o American Express o Discover  o Visa  o MasterCard

Card #___________________________________________Exp. Date__________________
* (REQ.) Card Security Code #____________
Signature________________________________________Date______________________

4 EASY WAYS TO PLACE A
ROCK ROAD RECYCLE AD CLASSIFIED 

FOR BEST RESULTS, RUN YOUR 
AD FOR TWO IS SUES!

Cost per issue: $10.00 for the first 14 words, 
50¢ each ad di tion al word.

MM/YY

MM/YY

Required w/Credit Card Payment Only

$10.00

$10.50

$11.50

$12.50

$10.50

$11.50

$12.50

$10.50

$11.50

$12.50

$13.50$13.50$13.50

$14.50$14.50$13.50

$15.50$15.50$14.50

MAIL IT IN -
Fill out the form, cal cu late the cost, en close
your check/money order or credit card
in for ma tion and mail to:

ROCK ROAD RECYCLE
Classifieds,

PO Box 121,
Palatine Bridge, NY 13428

3.

1. PHONE IT IN -
Just give Peggy a call at
1-800-836-2888

4. E-MAIL IT IN -
E-mail your ad to

classified@leepub.com

FAX IT IN -
For MasterCard, Visa, American Express
or Discover cus tom ers, fill out this form

completely and fax to Peggy at
(518) 673-2381

2.

NOV 1 - 3
AEM Annual 
Conference

The Breakers, 1 S County
Rd., Palm Beach, FL. For
more information visit
http://tinyurl.com/yc2y8
chb .  

NOV 2
Handling Concrete

Specifications
Salt Lake City. For more
information visit
www.nrmca.org/prod-
ucts/conferences.asp .  

NOV 2
Shawnee Hills Wine

Tour
Shawnee Hills Wine Trail.
For more information visit
www.iaap-aggregates.o
rg/winetrailtour.htm .  

NOV 13 - 14
Leadership, Coaching

for Operations 
Executives

Dallas, TX. For more in-
formation visit www.n
rmca.org/products/co
nferences.asp .  

NOV 14 - 16
ARTBA 2017 Central

Regional Meeting
Indianapolis, IN. For more
information visit
http://artbaregionalmee
tings.org/central/ .  

NOV 15 - 16
Sales Managers

Leadership Workshop
Dallas, TX. For more in-
formation visit www.n
rmca.org/products/co
nferences.asp .  

NOV 28 - 30
Environmental 

Certification Course
Orlando, FL. For more in-
formation visit www.n
rmca.org/products/co
nferences.asp .  

DEC 5 - 7
CCSP Module II: 

Customer Business
Knowledge

Silver Spring, MD. For
more information visit
w w w . n r m c a . o r g / p r o
ducts/conferences.asp .  

DEC 12 - 15
Plant Manager 

Certification Course
Orlando, FL. For more in-
formation visit www.n
rmca.org/products/co
nferences.asp .  

JAN 9 - 11, 2018
Dispatcher Training

Forum
Orlando, FL. For more in-
formation visit www.n
rmca.org/products/co
nferences.asp .  

JAN 16 - 18, 2018
CCSP Module III: 
General Business

Knowledge
Silver Spring, MD. For
more information visit
w w w . n r m c a . o r g / p r o
ducts/conferences.asp .  

JAN 16 - 19, 2018
Plant Manager 

Certification Course
Minneapolis, MN. For
more information visit
w w w . n r m c a . o r g / p r o
ducts/conferences.asp .  

JAN 17, 2018
Improving Concrete

Quality
Eagan, MN. For more in-
formation visit www.nr
mca.org/products/co
nferences.asp .  

JAN 23 - 25, 2018
RMC Effective

Supervisor Course
Orlando, FL. For more in-
formation visit www.n
rmca.org/products/co
nferences.asp .  

FEB 20 - 23, 2018
Plant Manager

Certification Course
Albuquerque, NM. For
more information visit
w w w . n r m c a . o r g / p r o
ducts/conferences.asp .  

FEB 27 - MAR 1, 2018
Commodity Classic, an

AEM collaboration
Anaheim, CA. For more
information visit
www.aem.org/events/tr
ade-shows .  

Calendar of Events
RRR NEWS

E-mail announcement of your upcoming
event(s) to: csuo@leepub.com We must re-
ceive your information, plus a contact
phone number, prior to the deadline that’s
noted under the Announcements heading
on the 1st page of these NAQN Classifieds.

* * *

YOUR DYNAMIC NEWS

RESOURCE FOR THE 

Aggregate, 

Heavy Construction

and 

Recycling Industries

ROCK 
ROAD 

RECYCLE

mailto:classified@leepub.com
mailto:commercialprint@leepub.com
mailto:commercialprint@leepub.com
mailto:commercial-print@leepub.com
mailto:commercialprint@leepub.com
mailto:commercialprint@leepub.com
mailto:commercial-print@leepub.com
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PEORIA, IL — Philippi-Hagenbuch’s line of patent-
ed HiVol® Water Tanks deliver exceptional safety in 
a design that optimizes capacity and enhances trav-
el safety. PHIL developed its HiVol water tanks with 
a safety focus, and they fit any make or model of 
off-highway truck. They are an ideal solution for a 
multitude of applications, including dust suppres-
sion, fire protection, road construction and wash 
down.

Unlike traditional water tanks, which typically uti-
lize only 80 percent of the truck’s capacity, the PHIL 
HiVol Water Tanks are engineered to maximize the 
truck’s capabilities. Building on its tradition of de-
veloping products that enhance productivity while 
minimizing maintenance and increasing safety, 
Philippi-Hagenbuch calculated the dynamic center 
of gravity of the fluid within the tank to engineer the 
HiVol series with the lowest weight and greatest car-

rying capacity. This capacity can range up to 60,000 
gallons. 

The commitment to durability and minimal main-
tenance is reflected in the quality of materials used 
to manufacture the PHIL HiVol Series. With a nomi-
nal yield of 180,000 psi and a corresponding Brinell 
hardness of 450, the abrasion resistant, superior 
grade steel utilized by Philippi-Hagenbuch is more 
than three times harder than the steel used in most 

competitive water tanks, providing years of reliable 
use in the most adverse conditions. After more than 
12 years on the market, the first tanks manufac-
tured show no signs of rust, corrosion or failure. 

Another hallmark of the Philippi-Hagenbuch tradi-
tion is safety, a critical consideration when hauling 
liquid. To ensure maximum safety, a patented fluid 
baffling system not only stops water surges from the 
back to front, but effectively provides a full height/

full length/full center Bacbone™ structure that 
eliminates surging from side to side as well. Each 
tank features a series of compartments to completely 
eliminate any occurrence of surging, providing max-
imum stability at all normal haul speeds. To further 
enhance safety, HiVol tanks are built with square 
corners and internal water deflectors designed to 
slow water churn within individual compartments, 
eliminating instability and the potential for the un-

harnessed energy to turn the truck on its side. 
Continuing in the company’s tradition of provid-

ing easy to maintain products, the patented design of 
the HiVol tanks minimize confined space issues and 
provide easy access for maintenance by incorporat-
ing full-size exterior and interior access doors as well 
as access points on the top of the tank. All interior 
access doors provide rustproof pivots, and allow the 
easy flow of clean air and natural light throughout the 
entire tank. In an effort to eliminate potential falls, the 
tanks incorporate a unique flat top design, enabling 
easy walking when filling or maintaining the tank. 

Rear mounted spray heads, an optional remote 
controlled water cannon and individual in-cab com-
ponent controls ensure precise yet simplified wa-
ter control. Horizontal spray heads operate inde-
pendently, allowing users to utilize any or all spray 
heads at the same time and offer multiple settings 
from wide to narrow for added versatility. The re-
mote controlled water cannon enables the operator 
to disperse water with precise control and accura-
cy from 150 to 200-feet away. This allows operation 
from inside the cab or externally while roaming with-
in a quarter mile of the vehicle. 

The exclusive soft start/soft stop system allows 
users to start and stop the water pump at any en-
gine RPM. This enables water to be turned on at full 
throttle quickly and easily with no damage to the 
pump. 

HiVol Water Tanks are fully customizable to any 
make or model of off-highway articulated and rigid 
frame truck, making it easy to convert existing haul 
trucks into water trucks. For clients in cold weath-
er climates, PHIL offers an insulated version of its 
tanks — making them versatile for nearly any appli-
cation and environment. 

For more information: Philippi-Hagenbuch, 7424 
W Plank Rd., Peoria, IL 61604. Call 309-697-9200 
or 800-447-6464, fax 309-697-2400, www.philsys-
tems.com  or email sales@philsystems.com .

Philippi-Hagenbuch HiVol water tanks offer
maximum capacity and superior safety

Unlike traditional water tanks, which typically utilize only 80 percent of the truck’s capacity, 
the PHIL HiVol Water Tanks are engineered to maximize the truck’s capabilities.

PHIL’s HiVol Water Tanks are an ideal solution for a multitude of applications, including 
dust suppression  fire protection  road construction and wash down.

Photos courtesy of Philippi-Hagenbuch, Inc.

http://www.philsys-tems.com
http://www.philsystems.com
http://www.philsys-tems.com
mailto:sales@philsystems.com
http://www.rockmore-intl.com
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by Colleen Suo
It seems within the last few years, there has been an increase in the amount of 

required technology within the construction industry as a whole. 
When it comes to ELDs (electronic logging devices), wading through the murky 

waters of what program or system you need can be intimidating. 
During a recent webinar, Executive VP of BSM Technologies, Brendan Shaw hit 

on the need-to-know points of the mandate, which takes effect on December 18, 
2017 and what to look for in a provider or vendor. 
Shaw explained that ELDs are a replacement for the AOBRD (automatic on-

board recording device) regulation of a few years ago. “The ELD is taking the 
place of paper logbooks. They need to be able to connect up to the engine to keep 
track of the duty status of the operator.” 
The stated purpose of the mandate is to “promote worker safety by way of man-

aging operator fatigue”, which in turn means less accidents and loss of life. Other 
stated benefits of the mandate include the elimination of violations caused by 
inspection lapses and on-duty hour overages; elimination of fines — $2500 per 
incident / $11,000 per company; as well as better record keeping, lowering vehi-
cle downtime and saving money.
Most newer models of heavy equipment utilize this type of technology in an on-

board telematics program which enables you to track speed, idle time, fuel usage, 
engage GPS monitoring, geofencing and the like. An ELD program with the right 
provider, Shaw remarked, will enable you to do these same functions — and more 
— with your vehicles.
Some benefits mentioned include the following:
• Maximizing utilization of your vehicle —
If you have a service contract with a particular repair shop, you can geofence 
the location. This can allow you to work with your vendors to get your vehicles 

turned around quickly. 
• Project forecasting — 
Being able to take the data you get from the telematics of the ELD system to 

accurately integrate to your business systems — using it for your own job costing 
and other criteria w/regard to the vehicle information. 
• Increase operational efficiencies — 
Using geo-locations and engine hours you can attain better maintenance, as 

well as keeping track of duty status of drivers. 
• Reducing unnecessary costs — 
The largest of which is fuel costs by reducing idling times. Theft detection (and 

locating the vehicle) as well as unauthorized use alerts are added assets. 
So, who or what is affected? All commercial motor vehicles as defined by 390.5:
• Vehicles over 10,000 pounds
• Carries 9 or more passengers
• Transports hazardous materials. 
The mandate is expected to affect 3.1 million trucks, and 3.4 million drivers.
Shaw stated, “The vehicle itself has to mandate the changes to the duty cycle.” 

Slightly differing parameters affect property carriers and passenger carriers as 
shown in the chart. 

 

“The ELD you choose must directly monitor the engine to automatically capture 
power, motion, mileage and hours in order to calculate drive time associated to 
the drivers themselves. Your drivers must be able to login and out and select 
their status. All the devices must have the ability to show others the hours of 
service in an easy, readable format.”

The actual device could be an existing tablet or computer, fixed or mobile. Fixed 
would be hard wired into the vehicle and prohibitive for walk-around inspections. 
Providers should be able to work with iOS, Android or Windows operating sys-
tems — you will need to know if they are compatible with your current OS and 
determine whether a fixed or mobile unit would best suit your company.
There are 171 individual regulations in the ELD Mandate covering different re-

quirements for different sectors. If you are currently using an AOBRD solution, 
you will be grandfathered in with a two-year extension to upgrade to an ELD 
solution.
Here are a few things to consider when choosing a provider or vendor: 
• Does their program have the ability to track ghost trips? (ie: drivers that are 

driving that have not signed in) You have to be able to capture that data under 
the mandate. 
• There is a “driver harassment rule set” within the 171 requirements — will the 

program be able to discern and mask off-duty travel?
• Does your company use a truck with tow-behind equipment at a combined 

weight of over 10,000 lbs. at any time? If so, you are now required to have a 
graph log.
• Will the system be able to set parameters to coincide with the 150 air-mile 

radius for non-CDL drivers and 100 air-mile radius for commercial? If you’re 
working within these radiuses per category, you are exempt (no break required). 
However, as soon as you breach that line, you will be required to follow the rules 
of the mandate – tracking hours, 30 min. break, etc. The program has to be flex-
ible to know when you’ve gone outside the exempt zone. 
• You want to make sure the solution you are looking at offers flexibility for 

DVIR — customized menus or custom questions per type of truck (boom truck vs. 
dump truck for example). Does it have walk-around ability; ability to scan NFC 
or QR codes in order to force the driver to do a walk-around inspection? This will 
allow you to see how much time is spent on the inspection process. 
• Is there flexibility to include additional assets in your inventory such as trail-

ers, generators, light stands, or any other towed equipment?
• Does the program have the capability to incorporate the personal conveyance 

rule set? (An employee who has use of the company truck when off duty / per-
sonal use.)
• Does the provider or vendor provide on-site training — and if so how extensive 

is it. Also what type of technical support do they offer? 
Shaw emphasized, “There is a hierarchy of rule sets” — where one (state or fed-

eral) leaves off concerning your movements, the other one picks up. The system 
you choose has to be able to access and comply with the federal mandate regula-
tions once your business takes you out of your state’s parameters. 
What is the bottom line for you? If you are currently using an AOBRD solution, 

don’t wait until the 11th hour to find an ELD provider or vendor. If you need an 
ELD program to be in compliance, you should choose a reputable and knowl-
edgeable vendor, provider or in-house technician so you can take full advantage 
of this technology to help your business run in compliance more safely and effi-
ciently.

Property 
carrying

• 11 hours drive time
• 14 hours consecutive hours
• 10 consecutive hours off duty
• 30 minute break
• 60 hours per 7 days or 
70 ours per 8 days
• 34-hour restart option

ELD Mandate: 
operational requirements overview

Passenger 
carrying

• 10 hours drive time
• 15 hours consecutive hours
• 8 consecutive hours off duty
• 60 hours per 7 days or 
70 ours per 8 days
• No 34-hour restart or break

The ELD Mandate is almost here: 
are you ready?
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INVOLVED IN MORE THAN ONE INDUSTRY?
Weʼre here to help you

&Wine
CRAFT BEVERAGE NEWS

Regional Agriculture | Paid Subscription (Weekly)

SUBSCRIBE

SUBSCRIBE

SUBSCRIBE

SUBSCRIBE
Northeast Equine Market | Free Subscription (Monthly)

Regional Horticulture | Paid Subscription (Monthly)

National Craft Beverage | Paid Subscription (Monthly)

LEE NEWSPAPERS, INC.
PO Box 121, 6113 St. Hwy. 5
Palatine Bridge, NY 13428

SUBSCRIPTIONS
888-596-5329
FAX 518-673-2699
Email: subscriptions@leepub.com

Our premier weekly agricultural 
newspaper has four editions covering 
agriculture from Maine through North 
Carolina. Every issue is loaded with 
national, regional and local agricultural 
news, equipment, service advertising 
and auctions.

Business Type: (check all that apply)

Business Type: (check all that apply)

Business Type: (check all that apply)

SUBSCRIBE FOR FREE

by visiting our website
and fi lling out our simple form.

For any questions,
Contact your sales rep by 
calling our toll free number:

800-218-5586

or email
info@rockroadrecycle.com

How many horses do you have?

RockRoadRecycle.com

Greenhouse

Tree Fruit

Nursery

Garden Center

Grape Grower

Vineyard

Craft Brewery

Dairy

Beef

Poultry

Farmers Market

Direct Market

Vegetable

Cidery

Supplier

Craft Distiller

Name

Address

City

Email

Phone

State        Zip

Fax

Date Signature

Sheep

Goat

Horse

Small Fruit

Christmas

Supplier

Alfalfa

Corn

Soybeans

Mane Stream is a monthly horse 
publication reaching Maine to Northern 
Pennsylvania and New Jersey. Mane 
Stream is sent to horse owners who 
request it and all of our 49 a�  liated horse 
associations as well as tack shops, feed 
stores, stables, auction barns and where 
horse people frequent.

Our new digital publication and 
accompanying website connects 
buyers, decision-makers, dealers, 
manufacturers, service providers and 
end users across all three industries. 
RockRoadRecycle.com o� ers marketing 
through our digital magazine, our 
website, three e-newsletters targeted 
toward each industry, social media, 
email promotions and other
numerous opportunities.

Wine & Craft Beverage News o� ers 
features, news and information on growing 
grapes and making/selling wines and craft 
beverages. Learn tips on how to start or 
improve your business.

Country Folks Grower is the regional 
newspaper for all segments of 
commercial horticulture. Each issue is 
fi lled with important information for 
the greenhouse, nursery, garden center, 
landscaper, fruit/vegetable growers & 
farm marketers.

GROWER
The one publication for all aspects of commercial horticulture

MIDWESTSeptember 2017   Volume 16 Number 9

In this issue —
Can small businesses offer career tracksto their Millennial employees?
Experts examine value of organic 
research projects

              

The one publication f

September 2017

 

l aspects of commeror allication ffo

September 2017   Volume 16 Number 9

 

cpects of commerrc

  Volume 16 Number 9

 

ecial horticulturre

MIDWEST

    

September 2017

 

September 2017
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HOW ROCK 
GETS BROKEN

HEAVY LIFTING IN 

THE 21ST CENTURY

DAKOTA WOOD GRINDING

POWERING ST. PAUL

&
SERVING WINERIES, BREWERIES, DISTILLERIES, CIDERIES  AND OTHER CRAFT BEVERAGE PRODUCERS

SEPTEMBER 2017 Volume 6 Number  10

Hands-on science
to create art

In this issue
Petoskey area wineries garner
“Best of Class” at 40th Annual
Michigan Wine Competition
Wordsmithing your cider

Eastern    Edition
Your Weekly Connection to Agriculture

Volume 46
Number 39

$1.99

11 September 2017
Section 

One of Three

Columnists
Lee Mielke
Mielke Market Weekly         A22
Paris Reidhead
Crop Comments A6

Auctions                 C1
Beef         A8

Farmer to Farmer B4
Farm Safety      A20

Herkimer County’s best

~ A5

Farm News • Equipment for Sale • Auctions • Classifi eds

Maximizing late-season 
harvest in a challenging 

year ~ A2
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www.cfmanestream.com Your Connection to the Northeast Equine Market

All Breeds • All DisciplinesSeptember 2017 Volume 8 Number 7

National Day of the 
Cowboy ~ page 16

COLUMNISTS

Judy Van Put
Horse Tales          13

Lynn Palm
Palm Partnership   5

Section 
One of One

Horse Progress Days 
showcases

advancements
~ 2

Fall Riding   6

*Digital 
publications 
require a valid 
email address

One year: $24
Two years: $40

Digital 1 year: $12

One year print: $12
Two years digital: $12

Free upon request

One year: $50
Two years: $85

Digital 1 year: $25

Global Construction Resource | Free Subscription (Monthly)

Former l y  N AQN,  HHN and  WHEN

Free online subscription

GROWER

mailto:subscriptions@leepub.com
http://www.cfmanestream.com
mailto:info@rockroadrecycle.com
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INTRODUCING
RockRoadRecycle.com

Previously NAQN, HHN and WHEN

Log in to rockroadrecycle.com for 
a FREE subscription.

 info@rockroadrecycle.com | 1-800-218-5586  

YOUR DYNAMIC NEWS RESOURCE FOR THE AGGREGATE, 
HEAVY CONSTRUCTION AND RECYCLING INDUSTRIES.
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STAVOLA’S BOUND BROOK 
TAPS INTO PROFIT THROUGH 
NEW EMERALD WASH PLANT

FYE EXCAVATING: IT ALL 

STARTED WITH A BACKHOE

GOING GREEN WITH 
SENN BLACKTOP

B R I N G I N G  I N D U S T R Y
P R O F E S S I O N A L S  TO G E T H E R

T H R E E  M A R K E T S ,
O N E  R E S O U R C E

ADVERTISE YOUR
EQUIPMENT & SERVICES

INSERT YOUR BROCHURE
IN OUR DIGITAL PUBLICATION

POST YOUR VIDEOS
PROMOTE YOUR AUCTION

HAVE US BUILD YOU A
PRODUCT SHOWCASE

TA R G E T E D  A N D
T I M E LY  M A R K E T I N G

mailto:info@rockroadrecycle.com
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Deep Foundations drills 
to keep TBMs crawling on 

Canada’s largest transit expansion



To say that Deep Foundations
Contractors (deep) was drilling in a 
confi ned space within an extraction 
shaft on the Eglinton Crosstown 
Light Rail Transit Project (Crosstown) 
would be an understatement. It was 
the fi rst of many challenges the fi rm 
would overcome while working above 
and below the buzzing streets of Mid-
town Toronto, Canada. The epicenter 
of the action; however, was a 32.5-me-
ter (107-foot) deep extraction shaft 
where two massive Tunnel Boring 
Machines (TBM) would be lifted from 
the ground at the end of a long sub-
terranean journey. 

While deep has extensive experi-
ence working in Toronto, one of North 
America’s largest cities, there is noth-
ing simple about drilling in a crowd-
ed urban environment. The Canadian 
powerhouse would conquer challeng-
es including inconsistent soil condi-
tions, low clearance drilling, unmov-
able utilities, maintaining traffi c, and 
darkened confi ned working spaces, in 
its quest to provide underground ac-
cess for two rapidly advancing TBMs. 

Canada’s largest transit expansion

Crosstown is a CA $8.4-billion (U.S. 
$6.6 billion) infrastructure project 

with a 19-kilometer (11.8-mile) corri-
dor, 10 kilometers (6.2 miles) of which 
are underground. Phase 2 includes 
the easternmost tunnel. Come 2021, 
Metrolinx projects that 5,500 passen-
gers per hour will benefi t from this 
project — the largest transit expan-
sion in Toronto history. 

The Phase 2 contract was award-

ed to the Aecon/ACS Dragados Joint 
Venture (JV) in November 2013. Its 
scope entailed 3.25 kilometers (2.1 
miles) of 6.5-meter (21-foot) diameter 
twin tunnels; precast concrete tunnel 
lining segments; launch and retriev-
al shafts, headwalls associated with 
future stations, two emergency exit 
buildings, three cross passages, util-
ity relocations, traffi c staging, ground 
and building settlement monitoring, 
and site restoration.

deep, one of Canada’s largest foun-
dation contractors, specializes in 
shoring for a wide cross-section of 
building and infrastructure projects. 
The contractor was a natural fi t hav-
ing worked on large transportation 
projects, the most recent of which was 
a subway extension for the Toronto 
Transit Commission. The Aecon/ACS 
Dragados JV awarded deep a rough-
ly CA $21-million (US $16.7-million) 
contract to excavate and shore launch 
and extraction shafts for two Tunnel 
Boring Machines (TBM); build two 
emergency exits for the TBMs; and 
construct head walls for two future 
stations. Its work started in April 
2014 and concluded in March 2017.

deep’s work would allow the two 
TBMs, known as Don and Humber, to 
continue their underground journey 
uninterrupted. The costs associated 
with stopping their progress would be 
incredibly prohibitive; failure was not 
an option.

The Caterpillar TBMs — aptly named 
after two of Toronto’s rivers — began 

tunneling on Sept. 30, 2015. The pair 
would crawl westbound, digging 3.5 
kilometers (2.2 miles) from the launch 
shaft at Eglinton and Leslie Streets 
before reaching their destination. The 
TBMs would eventually be hoisted out 
of Extraction Shaft 3 (ES-3), which 
sits at Yonge and Eglinton Streets, 
Midtown Toronto’s busiest intersec-
tion. deep’s end goal was to prepare 
the shaft for their arrival.

Unleashing Canada’s largest fl eet of 
BAUER drilling rigs

The ace deep held in its pocket was 
Canada’s largest fl eet of BAUER Drill-
ing Rigs, all of which were acquired 
from Equipment Corporation of Amer-
ica (ECA). ECA has been a leading 
supplier of foundation equipment in 
the Eastern United States and East-
ern Canada for a century. Its fl eet 
runs the gamut from large to small. 
deep purchased the BG 55 — the 
most powerful rotary drilling rig on 
the market at the time with 553 kNm 
of torque — in September 2016. The 
contractor then acquired one of the 
smallest, a BG 11 H, in August 2017. 
ECA also sold deep seven Klemm 
Drilling Rigs. 
“We have the biggest fl eet of BAUERs 

in Canada,” boasted Conor Foy deep’s 
supervisor on the Crosstown. Accord-
ing to ECA Canada’s Branch Manager 
Ray Kemppainen, deep geared up by 
purchasing fi ve more rigs from late 
2015 through early 2016, including a 
BG 46, two BG 39s, a BG 40, and a 
BG 30.

Deep Foundations drills to 
keep TBMs crawling on 
Canada’s largest transit 

expansion

The confl icting utilities in the northern half were relocatable, which allowed deep to build 
a secant pile. 

Photos courtesy of Deep Foundations

deep’s end goal was to prepare ES-3 for the arrival of two TBMs, which would be 
removed in the heart of Midtown Toronto’s busiest intersection.

The mast of the BG 11 H was within inches 
of the lowest utility support.

by Brian M. Fraley, 
Fraley Construction Marketing
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In the early 2000s, deep analyzed the 
drilling rig manufacturing market and 
made a calculated decision to acquire 
BAUER drilling rigs starting in 2003. 
Analyzing the market was more about 
the start of a relationship than a pur-
chase. There were no salespeople in 
shiny suits with glossy brochures; the 
representatives from ECA and BAU-
ER had real world drilling experience. 
This relationship between companies 
is equally about the people and the 
equipment.

Kemppainen recalls the 1970s when 
the fi rm was buying foundation equip-
ment from his former employer, Spe-
cial Construction Machines, known 
today as ECA Canada. deep is now 
ECA’s largest Canadian client. Kemp-
painen has surmised after several 
decades of hands-on service to deep 
that it handles equipment acquisition 
like operations: streamlined, uniform, 
and consistent. 

deep was using conventional 
crane-mounted drilling equipment 
combined with vibratory hammers to 
drive and extract casing in urban en-
vironments, which is more disruptive 
to residents and motorists. BAUER 
technology allowed contractors to in-
stall and remove sectional casings us-
ing the powerful hydraulic rotaries of 
the BAUER Drilling Rigs. 

ECA was instrumental in matching 
equipment to the complexities of the 
Crosstown, according to Foy. “There 
was a lot of back and forth,” he said. 
“We had to provide a lot of information 
and work with them to get the right 
equipment.”

The back and forth Foy refers to 
revolves around service, parts, and 
training, according to Kemppainen. 
“We were constantly there supporting 
them with the rigs,” he said. He added 
that deep’s managers were given the 
unique authority to order parts direct-

ly from the jobsite, which comes as no 
surprise considering the unforgiving 
schedule and critical need to keep the 
BAUER rigs drilling. 

Ground conditions present trouble 
down below 

Midtown Toronto is notorious for its 
troublesome ground conditions. This 
reality sunk in as deep began drilling 
ES-3. The fi rst 10-meters (33-feet) in-
cluded granular and silty sands. deep 
then hit the water table and encoun-
tered a fl owing silt, which went down 
16 meters (52.5 feet). A layer of dense 
glacial till stretched from 26 (85.3) 
to 32.5-meters (106.6-feet) below the 
surface. The contractor overcame the 
variety of soil conditions with careful 
drilling techniques and an assortment 
of drilling buckets and tooling. 

One challenge was unstable soil. 
“The problem when it got wet was the 
silty sand,” Foy recalled. “It was very 
fl uid so you had to follow proper pro-
cedures and techniques to make sure 
the drilling was consistent and you 
didn’t have any cave-ins.” deep relied 
primarily on BAUER drilling buckets 
to conquer the material. Augers were 
used as a back-up and bailers helped 
to remove water.

Conquering ES-3 — a shaft within 
a shaft

deep’s decision during the tender pro-
cess to tap Ontario-based Isherwood 
Geostructural Engineers as a shoring 
engineer paid off. Working with deep, 
Isherwood engineered a creative solu-
tion whereby a shaft could be deep-
ened just enough to allow the BAUER 
BG 11 to go below street level to in-
stall a secant wall from within. After 
establishing the dimensions of the rig 
and surveying the lowest utility sup-
ports, deep determined that lowering 
the grade to 15.5-meters (50-feet) and 
pouring a temporary slab would allow 
the BG 11 H to fi nish off the secant 

wall. 

deep built ES-3 in two sections: 
north and south. Each presented a 
unique set of challenges. 

The confl icting utilities in the north-
ern half were relocatable, which al-
lowed deep to build a secant pile wall 
by drilling from the surface with one 
of its fi ve BAUER BG 40 Drilling Rigs. 
Fiberglass pile sections were used on 
the east wall to prepare for break-
through by the TBMs. 

deep kept traffi c fl owing on Eglin-
ton Avenue by building a temporary 
bridge deck over the northern half 
once drilling was completed. It con-
sisted of timber mats supported by 
steel beams and bracing, and locked 
in place with steel angle. 

Once utilities were surveyed, locat-
ed, and protected with steel sheeting, 
deep relocated its BAUER BG 40 to 
commence drilling in the southern 
half. It was important to compare pile 
and utility locations to avoid any con-
fl icts. The challenges with confi ned 
space and drilling depths faced in the 
northern half remained, but all holes 
were completed safely and effi ciently.

Supporting utilities was deep’s top 
priority when excavating the south-
ern half of ES-3. The crew built a lat-
tice of steel support beams to support 
the utility ducts/conduits and mains 
running across the shaft before com-
mencing work on the deck. Following 
a rigorous inspection, this deck was 
opened to traffi c and the north deck 
was removed. The north would now 
remain open to allow for removal of 
spoils, and eventually, the two TBMs.

deep installed an internal waler and 

lagging design to continue shoring be-
low the utilities so the slab could be 
poured for the BG 11 H. The system, 
designed by Isherwood Geostructural 
Engineers, allowed the excavation to 
be lowered enough for a compact air 
track drill to drive soil nails. The crew 
worked within a confi ned space to in-
stall the nails and spray shotcrete in 
a panel sequence to keep the ground 
stable as excavation continued. Al-
ternating panels allowed deep to ver-
tically excavate up to 1.2-meters (4- 
feet) of material every week. External 
dewatering was required for the fi nal 
two levels because they were below 
the water table. 

Most secant piles were accomplished 
from street-level, but three windows 
remained in the southern half where 
that was not an option. Closing them 
during the remainder of the excava-
tion proved to be the greatest chal-
lenge of the complex ES-3 shaft con-
struction. 

The client dewatered ES-3 to lower 
the water table by one meter so the 
working platform could be poured at 
the correct elevation. The equipment 
ran until the secant wall was fi nished 
to keep the water at bay.

Confi ned space no problem for the 
BG 11 

One of the most interesting specta-
cles for passersby was the sight of a 
BAUER BG 11 H dangling from the 
end of a crane line as it slowly de-
scended below street level. Drilling 
within the cavernous ES-3 was also 
one of the more complex engineering 
challenges deep overcame. 

“You barely had room to breathe, es-
pecially inside the shaft,” Foy said of 

deep used a crane to lower the BAUER BG 11 H Drilling Rig into Extraction Shaft 3. 

It was critical for the slurry to keep the hole open and clean while deep’s crews built sec-
tional piles in preparation for concrete pouring.



the working conditions within ES-3, adding that 
the mast of the BG 11 H was within inches of the 
lowest utility support. The height from the drilling 
slab to the underside of the utilities was 9.8-me-
ters (32-feet). “You had to put in the preparation 
work and make sure everyone knew what they were 
doing and had clear procedures for what was hap-
pening.” 

The compact rig excelled at drilling in a confi ned 
space below unmovable utilities due to its lower 
header confi guration, according to Kemppainen. 
deep was renting the rig from ECA at the time, but 
converted to a purchase because it was ideally suit-
ed for this operation. 

Kemppainen explained: “The BG 11 comes stan-
dard with the ability to remove the upper section for 
low headroom applications. deep removed the up-
per section themselves,” he said, “and ECA Canada 
provided a shorter Kelly bar for the low headroom 
application.”

“The BG 11 H was the only rig that could fi t under 
the decking and utilities and still be able to drill 
the required depth to complete that wall,” Foy ex-
plained. “This machine was dropped in 15-meters 
(49.2-feet) below ground surface but it still had to 
drill holes from inside the shaft down another 17.8- 
meters (58.4-feet).” 

There were other selling points for the BG 11 H 
also. At 35,000 kilograms (35 tons), it could be safe-
ly lowered into the excavation by a crane. The rig’s 
ability to deliver 110 kNm (81,130-foot-pounds) of 
torque down to a depth of 40-meters (131.2-feet) 
was a bonus.

Even though the BG 11 H was compact enough to 
work beneath the utilities, it was incapable of using 
casing to drill the remaining 17.8-meter- (58.4-foot) 
long-piles. deep needed a high-quality, water-tight 
secant wall to keep the shaft dry. The contractor 
harnessed more than 45 years of experience to de-
velop a solution. 

deep chose a polymer drilling fl uid to keep the 
holes open. A liner was inserted to keep the top of 

the excavation open and the fl uid was pumped for 
the remainder of the shaft. These steps, combined 
with dewatering, created enough head pressure to 
keep the fl owing silt from caving in. 

The slurry bubbled in the tanks at street lev-
el while being mixed and agitated. deep regularly 
tested it for pH and viscosity before turning on the 

constant fl ow required during drilling. Perfection 
was mandatory.

Once the drill bit hit the founding elevation, a 
drilling bucket scooped out any leftover chunks of 
earth. It was critical for the slurry to keep the hole 
open and clean while deep’s crews built sectional 
piles in preparation for concrete pouring

Large piles, confi ned spaces, and innovative 
solutions

The size of the piles forced deep to improvise. At 
18-meters (59-feet) in length and 8,400 kilograms
(18,400 pounds), they were too long to hoist in one
piece and too heavy for the BG 11 H to lift.

deep designed a hoisting device above each pile 
location that could lower each of the three six-me-
ter sections to be bolted together before eventually 
being descended to their founding elevations. The 
hoist could lift three six-meter (19.7-foot) sections 
together at a total weight of 8,400 kilograms (18,400 
pounds). Once the piles were installed to the cor-
rect elevation the concrete needed to be placed.

The concrete was placed under polymer slurry us-
ing the tremie method. The crew poured each pile 
with a fl exible hose connected to a sectional tremie 
pipe fed by a pump that was positioned above the 
shaft. The pipe was then lowered to the bottom of 
each hole. As the concrete was placed, the slurry 
in each hole was displaced. deep scrutinized the 
volume and rate of concrete placement to guaran-
tee that the piles were uniform and of high-quality. 

deep’s crews persevered 24 hours a day, six days 
a week to complete the 29 secant piles under a rig-
orous schedule. By this time the Northbound TBM 
had already broken through. The Southbound TBM 
and a 50-person crew were crawling quickly toward 

ES-3. deep had to be out of the shaft before break-
through.

On March 13, 2017, the lower drilling came to a 
successful conclusion. Fiberglass crumbled and 
water spewed as the cutting head of the second 
TBM, known as Don, broke through the wall of 
ES-3. The project was completed successfully to 
the satisfaction of all parties involved. The close 
working relationship between deep and the gener-
al contractor Aecon/ACS Dragados JV, with some 
help from ECA and a fl eet of BAUER Drilling Rigs, 
brought the City of Toronto about 3.5 kilometers 
(2.2 miles) closer to increased mobility. 

To learn more about Deep Foundations visit www.
deepfoundations.ca .

To learn more about Fraley Construction Market-
ing, or to read more by Brian Fraley visit 
www.fraleyconstruction.com .

deep regularly tested polymer drilling slurry for pH 
and viscosity before turning on the constant fl ow re-
quired during drilling.

The BG 11 came standard with the ability to remove the upper section for low headroom applications. ECA Canada 
supplied a shorter Kelly bar for the low headroom application.

The cutting head of one of two tunnel boring machines is 
hoisted out of the extraction shaft. 
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Caterpillar Inc. is pleased to announce that an agree-
ment has been reached with Kennametal Inc. to provide 
Caterpillar customers globally with special order rotors 
and diamond and carbide earth cutting tools for mixing 
and road milling applications.

“This partnership provides our customers, via our Cat® 
dealer network, access to world class machines, a full line 

of rotors, outstanding earth cutting tool technology and 
industry expertise,” said Paul Clark, worldwide product 
manager, paving, Caterpillar Inc. “It is another step to-
wards ensuring a superior experience for our customers.”

Pete Dragich, vice president of Kennametal Inc. and 
president of the company’s Infrastructure Segment, 
stated, “This partnership capitalizes on the long-stand-
ing reputations Kennametal and Caterpillar share in the 
road rehabilitation industry, and it supports our joint 
commitment to providing end-users with the ultimate 
customer experience. By combining our proven products 
and expertise with Caterpillar’s world-class machines and 
extensive dealer network, we will deliver unmatched earth 
cutting solutions to road rehabilitation customers around 
the world.” 

Kennametal products and support will be available at 
Cat dealerships immediately. Customers who would like 
to learn more about the full offering should contact their 
local Cat dealer or Kennametal representative.

WASHINGTON — The American Road & Transportation 
Builders Association (ARTBA) announced recently that its 
Online Learning Center (OLC) courses meet New York, 
North Carolina and Florida Professional Development 
Hour (PDH) requirements for engineers seeking relicens-
ing. Other states do not require similar pre-approval.

Created in 2016, the ARTBA OLC serves as a key re-
source for transportation design and construction indus-
try professionals seeking to build their skill set or to help 
prepare for the Safety Certification for Transportation 
Project ProfessionalsTM (SCTPP) exam.

The courses are self-paced and accessible from any de-
vice that can access the internet, including smart phones, 
tablets and laptops. The digital content is available 24/7, 
which empowers participants to learn where they want to, 
review when they need to, and apply their new knowledge, 
skills, and abilities. 

Current courses include: 
Communication: Covers the different types of commu-

nication employees need to effectively lead a team and 
how to avoid mistakes caused by miscommunicating crit-
ical information (1-PDH).

Environmental Conditions: Shows how to identify and 
address specific hazards based on working at night, in 
different climates, in different weather, and near water 
(2-PDHs).

Hazard Control: Details how to detect the most common 
hazards found on transportation construction work sites, 
the threats each hazard poses to workers, and how to mit-
igate the risks by applying elimination, substitution, en-
gineering controls, administrative controls, and Personal 
Protective Equipment (2-PDHs).

Personal Protective Equipment (PPE): Discusses the dif-
ferent types of PPE workers need for different jobs in a work 

zone, how to select and maintain PPE for transportation 
construction projects, and how to establish a work zone 
culture where everyone always uses PPE (1-PDH).

Traffic Control: Demonstrates how to implement an 
internal traffic control plan (ITCP) to manage workers, 
vehicles, and equipment in your work zone, and how 
to implement a temporary traffic control plan (TTCP) to 
manage vehicles and pedestrians outside the work space 
(2-PDHs).

Work Sites: Reviews the hazards and required safety 
measures for working in trenches and other excavations, 
in confined spaces, and above ground. The courses con-
tain reading, graphics, and video to support the training 
objectives (2-PDHs).

Risk Assessment: Covers applying the process of risk 
assessment to different stages of transportation construc-
tion, building risk management tools and using those 
tools on a site visit to identify and mitigate hazards (1 
PDH).

Building Safety Plans: Covers identifying the safety 
plans and programs OSHA requires for specific trans-
portation construction workplace activities, and creating 
an activity-specific and work site-specific safety plan (1 
PDH).

To take advantage of this cost-effective ARTBA ser-
vice, visit the OLC at www.puttingsafetyfirst.org and 
click “Prep Courses.”

Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered 
trademarks of Bobcat Company in the United States and various other countries.
©2017 Bobcat Company. All rights reserved. | 53663-8

THE BEST CAB IS EVEN BETTER IN NEW R-SERIES EXCAVATORS.

CONNECTICUT
Bobcat of Connecticut, Inc.

East Hartford
860-282-2648 

www.bobcatct.com

Bobcat of Stratford
Stratford

203-380-2300
www.bobcatct.com

MASSACHUSETTS
Bobcat of Greater Springfield

West Springfield
413-746-4647

www.bobcatct.com

NEW JERSEY
Bobcat of North Jersey

Totowa
973-774-9500 
877-9-BOBCAT

www.njbobcat.com

NEW YORK
Bobcat of Saratoga, LLC

Gansevoort
518-798-9283 
877-461-5065

www.bobcatofsaratoga.com

Bobcat of the Finger Lakes
Fairport

585-223-4056 
www.bobcatofthefingerlakes.com

Summit Handling Systems, Inc.
Walden

845-569-8195
www.summitbobcat.com

Warner Sales & Service
Rome

315-336-0311
www.warnerss.com

RHODE ISLAND
Bobcat of Rhode Island

Warwick
401-921-4300

www.bobcatct.com

Authorized Bobcat Dealers

EVOLUTIONARY
COMFORT

EVOLUTIONARYEVOLUTIONARY

 Check out R-Series comfort features: 
Bobcat.com/MyR-Series

With R-Series compact excavators, operator comfort  
starts outside the cab. The redesigned exterior provides 
exceptional fit and finish, reducing vibration levels. Beneath  
the surface, enjoy a more spacious and comfortable cab,  
with increased glass for added visibility, keeping operators 
working productively all day. R you ready for the revolution?

ARTBA Online Learning Center Courses Approved
in New York, North Carolina & Florida 

for Engineers’ Professional Development Hour

Caterpillar, Kennametal 
announce cutting tool 

technology partnership

 
“This partnership provides our customers, 
via our Cat® dealer network, access to 

world class tool technology and industry 
expertise,”
Paul Clark, Caterpillar, Inc.,
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WATERLOO, ON — He may not directly hear or see 
them, but Dave Stickney fully understands that his ar-

rival at a bridge or intersection is bound to elicit muttered 
words and the rolling of the eyes.

Seeing him begin to set up portable traffic signals 
can only mean one thing to local residents: weeks, if 
not months, of delays for their daily commutes. Seeing 
Stickney in action, the motorists instantly realize the 
bridge or road ahead is going to be down to one lane 
while the necessary upgrades are painstakingly com-
pleted.

But to one expanding neighborhood in the southern 
Ontario city of Waterloo, Stickney was the proverbial San-
ta Claus this year. He showed up with two sets of North 
America Traffic’s PTL 2.4x double-head traffic lights and 
quickly became the toast of the town.

“Every few minutes when we were there setting up the 
units, somebody was coming up and thanking us,” he 
recalls. “They’d roll down their windows, stop and tell us, 
‘It’s about time somebody put lights here.’ They were ac-
tually quite happy to see us!”
Construction turns intersection into “nightmare”

As the Traffic Control Specialist with Sunbelt Rent-
als, a proud owner of CRS (Contractors Rental Supply), 
Stickney is kept busy driving all over the vast province 
of Ontario. In just two years of installing North America 
Traffic’s extended run-time and daily setup portable traf-
fic signals, he’s seen it all.

Based at the Sunbelt/CRS branch in the adjacent city of 
Kitchener, he was well aware of the tricky situation faced 
by the residents in the burgeoning city of Waterloo. An 
infrastructure construction project for an expanded sub-
division resulted in one of two entry points for Woolwich 
Street being shut off. This forced all residents and visitors 
of the neighborhood to enter and exit at the Woolwich in-
tersection with busy University Avenue, where there are 
no permanent traffic lights.

“That made traffic an absolute nightmare there,” says 
Stickney. “Everybody had to come out of Woolwich Street 
at that one spot to get across or on to University Avenue 
and, with University Avenue being one of the major arter-
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Maine
Alphy’s Radiator Service Caribou 207-496-0031

Auto Radiator Service Bangor 207-942-4554

Lincoln St. Radiator Lewiston 207-784-9356

S&M Radiator King Chelsea 207-582-1790

Sanford Radiator Waterboro 207-247-6250

Sironen’s Radiator Sales Skowhegan 207-474-2460

Spaulding Radiator Bangor 207-945-9829

New Hampshire
Bob Rondeau’s Radiator Bow 603-225-6000

Dave’s Auto Center Manchester 603-644-2653

Merrill’s Radiator Concord 603-224-9925

Massachusetts
A&I Radiator N. Attleboro 508-695-6057 

Bob’s Auto Radiator Feeding Hills 413-568-5232

Custom Radiator Sales Gardner 978-632-5226

JP Carroll Co. Lexington 781-861-6060

Morris Auto Radiator Worcester 508-755-6240

Natick Radiator Natick 508-655-4436

Pembroke Radiator Pembroke 781-826-4321

Riverside Radiator Gill 413-863-4049

Roger’s Auto Radiator Medford 781-395-7777

Tirrell Radiator Hyannis 508-775-7600

Southbridge Radiator      Southbridge 888-637-2342

Connecticut
A-II Auto Radiator Bridgeport 203-335-6580
BGR Radiator Plainfield 800-774-2168
Dougan Radiator Hamden 203-865-6336
M & B Automotive Stamford 203-348-6134
Perreault’s Radiator Meriden 203-235-9065
Woodstock Radiator Woodstock 860-928-3780

Vermont
Arthur’s Rutland 802-775-3406
Bailey Radiator Service Barre 800-464-4971

New York
A To Z Auto Radiator Southhold 631-765-6849
Acme Auto Radiator Watervliet 518-273-6061
Acme Auto Radiator Islip Terrace 631-581-9199
Port Chester Auto Rad. Port Chester 914-939-3881
Putnam Radiator Baldwin Place 845-628-2202
Riverhead Radiator Riverhead 631-727-2575
Walt’s Radiator Inc. Prt Jefferson Sta. 631-928-1235

New Jersey
Greg’s Custom Radiator Lyndhurst 201-933-9599
Midland Radiator Service Garfield 973-340-0533

Rhode Island
Central Auto Radiator Pawtucket 401-725-6660
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Arrival of North America Traffic’s portable traffic signals
a welcome sight for residents of southern Ontario city

www.maineradiator.com


ies in Waterloo, it created a 
potentially dangerous situ-
ation for motorists. When 
you have two ways of get-
ting out and, then all of a 
sudden, you eliminate one, 
it creates a major traffic 
challenge.”

With input from the 
local municipality over-
seeing the project, the 
contractor Sierra Infra-
structure reached out to 
Stickney after deciding 
temporary traffic signals 
at the intersection would 
control the traffic, “and it 
did,” says Stickney. “The 
local residents were very 
happy with what went on 
there.”

Smart system serves 
everybody’s needs

Instead of having to 
spend five or more minutes 
carefully trying to weave 
their way onto or across 
University Avenue, the 
Woolwich Street commut-
ers benefited from the mi-
crowave detection technol-
ogy of the solar-charged, 
battery-powered North 
America Traffic PTL 2.4x 
system.

“The microwave detection 
would sense them, turn the 
lights red on University, and 
give them the green to go,” 
says Stickney, who corre-
spondingly had the lights on 
busy, four-lane University 

Avenue set to otherwise stay 
set on green to keep traffic 
flowing. This system and 
setup, he says, provided the 
best balance between busy 

arterial traffic flow and local 
residential needs.

While positive feedback 
from local commuters may 
be novel to Stickney, it 

is quite familiar from his 
many repeat customers 
who use the North Amer-
ica Traffic products. They 
remark on the ease of set-
up, ease of use and, most 
importantly, their reliabil-
ity. “In fact, I haven’t had 
any complaints from any of 

the customers I have dealt 
with,” says Stickney. The 
contractor on this project, 
Sierra, is among his repeat 
customers.

“Once these units are set 
up and programmed, you 
just leave them alone.”

For more information 

about North America Traf-
fic products and services, 
contact North America 
Traffic, 7 Petersburg Cir-
cle, Port Colborne, ON L3K 
5V5 Call 1-877-352-4626 
or visit www.northamer-
icatraffic.com , info@
northamericatraffic.com .

SEE ALL OF OUR INVENTORY AT www.DVBizWheels.com

Burdick  Ram Commercial • 315-233-5342 
 5885 E. Circle Dr. • Cicero, NY 13039

2017 Ram ProMaster City Cargo Vans, 
2.4L, 9 spd. auto. w/front wheel drive, gets 29 MPG, 

great light delivery vehicle, stk# G171-208.
** All Rebates and Conquest Bonus Applied

Business Owners & Their Employees May Qualify For Additional Incentives

www.DVBizWheels.com

Burdick

315-233-5342
5885 E. Circle Dr., • Cicero, NY 13039

Nissan Commercial

2017 Nissan NV2500’s, V8, AC, P/W, P/L, tilt, cruise, 
low & high top, Call For Faxed Or Emailed Quote.

2017 Nissan NV200 Cargo Vans, 2.0L 4 cyl., CVT auto. trans., 
front wheel drive, 40-60 split rear cargo doors, 6'10"x4'6" load 
floor, Call For Quotes.

NO CHARGE 
BIN PKG

NO CHARGE 
BIN PKG

2017 Ram ProMaster 1500, 2500 & 3500,
 high & low roof models, FWD traction, low step in 

height, short turning radius, diesel available, 
Call For Faxed Or Emailed Quote!

We Take Care Of Business

 Ram Commercial • 315-233-5342

Every Day

Burdick Pre-Owned Commercial Specials

(2) 2017 Ram ProMasters - (1)1500 Low Roof, (1) 2500 High Roof, 
both have P/W, P/L, tilt, cruise & only 17k miles, 

Low Roof stk# G179R8474, $20,990. 
High Roof stk# G179R8473, $25,990.

2012 GMC 16’ DRW Cube, pull out walk up ramp,  trailer hitch, 
6L V8 gas, A/C, AM/FM, 95,000 miles, stk# B139R7554,

SEE ALL OF OUR PRE-OWNED INVENTORY AT 
www.DVBizWheels.com

Bonus Cash Now Available To Competitive Make Owners

2017 Ram 5500 11’ Air Flo 3-4 Yard Dump,
 6.7 Cums. diesel, 6 spd. auto., chrome pkg., P/L, P/W, snow 

plow prep., tarp, pintle/ball combo hitch, 19,500# GVWR, 
stk# G1710000, Call for Faxed or Emailed Quote!

9' Also Available!

NOW $17,590

2013 Ram Tradesman SLT 4x4, 
5.7L V8 eng., 6 spd. auto., 35,276 miles, stk# B13UR8184,

 $33,990

STARTING AT $20,295**

(2) 2016 Chevy Express 2500s  - (1) Cargo & (1) Passenger
(1) 4.8L, auto., standard cargo van, stk# B169R7838, $21,990.

(1) 6.0L auto., standard passenger van, LT trim, 
Stk# 169R8225, $24,590.

(2) (4) AVAILABLE

(3) (6) AVAILABLE

$500 UP-FIT 
ALLOWANCE

(4) (6) 
AVAILABLE

(25) AVAILABLE

UP TO $7,000 REBATE**

$1,000 UP-FIT 
ALLOWANCE

ONLY 1
LEFT

JUST 
ARRIVED

By installing two sets of North America Traffic’s PTL 2.4x portable traffic signals at this inter-
section in Waterloo, Ontario, the Sunbelt/CRS team was a sight for sore eyes for residents of a 
quickly expanding neighborhood.For traffic approaching the intersection on University Avenue, a major four-lane artery in Water-

loo, ON, the North America Traffic portable signals would only turn red when triggered by traffic 
existing the residential neighborhood via Woolwich Street.

Photos courtesy of North American Traffic
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MILWAUKEE, WI — Briggs & Stratton Commercial 
Power engines are now available for propane conver-
sion through Propane Power Systems. The EPA-certi-
fied conversions are available for 11 VanguardTM and 
Commercial Series engines, ranging in displacement 
from 205cc single-cylinder horizontals up to 993cc 
BIG BLOCKTM V-Twin engines. These certified con-
verted engines allow equipment manufacturers to offer 
propane to customers looking to take advantage of the 
benefits of propane-powered equipment. 
Propane Power Systems, a division of R&R Products, 

worked on Briggs & Stratton Commercial Power en-
gines and leading equipment manufacturers’ products 
to develop the fuel system and mounting conversion 
kits. The Propane Education & Research Council pro-
vided funds to support technical training for Briggs & 
Stratton dealer service personnel. 
“Briggs & Stratton’s expansive commercial engine line-
up that is convertible to propane is yet another sign 
that propane-powered equipment is taking hold,” said 
Jeremy Wishart, deputy director of business develop-
ment at the Propane Education & Research Council. 

5885 E. Circle Dr. • Cicero, NY 13039 315-233-5342
SEE ALL OF OUR COMMERCIAL INVENTORY AT www.DVBizwheels.com

*All rebates applied including GM Business Choice (Must Qualify) and Bonus Tag (If Applicable). 0% Financing available to well qualified buyers for up to 72 months. Must take delivery by 10/31/2017.

2016 GMC Sierra 2500 HD SLE 
Crew Cab, 6.0L gas, 4x4, 20'' alum 
wheels, P/L, P/W, P/M, remote start, 

trailer pkg., chrome assist steps, 
9,500# GVWR, stk# B163-699, 

2017 Chevy/GMC 2500 & 3500 Service Bodies, GREAT 
SELECTION, regular cab, single rear wheel & dual rear 
wheel available, 6.0L gas, auto., Reading service bodies, 
Call for Faxed or Emailed Quote!

Burdick  Chevy - Buick - GMC • 315-233-5342 
 5885 E. Circle Dr. • Cicero, NY 13039

We Take Care Of Business

  Chevy - Buick - GMC • 

Every Day

Business Owners & Their Employees May Qualify For Additional Incentives

$1,000 N/C ACCY'S

2017 Chevy/GMC 2500/3500 Cargo & Passenger Vans 
Regular & Extended Lengths, 6.0L & 4.8L V8 gas, A/C, 
AM/FM, P/L, locking diff., Call For Faxed Or Emailed Quote!

2017 Chevy/GMC Cube Vans, 9,900#-12,300# GVWR, 
12'-17' long, single & dual rear wheels, Call For Faxed 
Or Emailed Quote!

2017 City Express Vans, 4 cyl., auto., A/C, cruise, 
Bluetooth, great light delivery vehicle, stk# B171-459.

(2) 2017 Chevy 3500 2WD 12' Knapheide Stake 
Body w/ Rear Swing Out Gates, 6.0L gas, auto., 
A/C, P/L, tilt, cruise, Stk# B171-1500, Call for Faxed 
or Emailed Quote!

2017 GMC Sierra 3500 4x4 Dump,  green avail., 9' 
Air Flo body, tarp, hitch, plug, 6.0L gas, auto., A/C, 
power convenience group, stk# B173-879.

ONLY (1) REMAINING

2016 GMC Sierra 2500 HD SLE 
Crew Cab, 6.0L gas, 4x4, 20'' alum 
wheels, P/L, P/W, P/M, remote start, 

trailer pkg., chrome assist steps, 
9,500# GVWR, stk# B163-699, 

$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S$1,000 N/C ACCY'S

2016 Chevy Colorado's Crew Cab Work Trucks, 
V6 eng., auto., A/C, P/L, P/W, P/M, Bluetooth, Wi-Fi 
hot spot, trailer pkg., fleet left overs, stk# B161-1575.

ONLY (3) LEFT AT THIS PRICE

WAS $32,410
NOW $29,910
SAVE $2,500!

2016 CLOSE OUT SPECIALS

(10) (12) AVAILABLE

$1,200* UP-FIT 
ALLOWANCE

GMC REBATES 
UP TO $4,700*

$500* UP-FIT ALLOWANCE

$750 CASH 
BACK

(4) AVAILABLE (5) AVAILABLE

GMC REBATES 
UP TO $4,200*

2016 GMC Sierra 1500 SLE, 
5.3L V8 eng., 6 spd. auto., O/D, 

double cab, remote keyless 
entry, stk# B16301514,

Model Year End Pricing On All Remaining 2017s

CLOSE OUT
 PRICING!

WAS $53,320
NOW $47,820
SAVE $5,500!

WAS $46,385
NOW $39,977
SAVE $6,408!

SOLD

Propane conversions now available for 
multiple Vanguard™ engines ROCK

ROAD
RECYCLE

Trucks, Trailers 
& Attachments

Conversion kits for Vanguard and Commercial Series 
engines support the growing trend of propane in light-con-
struction and other commercial markets.

Converted Vanguard and Commercial Series engines from 
Propane Power Systems allow manufacturers to offer pro-
pane to customers looking to take advantage of the benefits 
of propane-powered equipment.

http://www.DVBizwheels.com
http://www.DVBizwheels.com


“The propane trend is growing in many 
commercial markets, especially in land-
scape and light-construction,” said Jim 
Cross, Briggs & Stratton Commercial 
Power marketing manager. “Propane 
Power Systems’ development of conver-
sion kits for our Vanguard and Com-
mercial Series engines provides OEMs a 

wide array of certified solutions for their 
customers who want propane.” 
Briggs & Stratton Commercial Power 
enhances job site productivity through 
its vast support network which includes 
more than 40,000 highly-trained deal-
ers and distributors in 100 countries, 
advanced service education and train-

ing, comprehensive online dealer re-
sources, on-time parts delivery and fast 
online warranty processing. 
A global three-year commercial limited 
warranty (see www.vanguardengines.
com for warranty details) continues to 
cover the non-propane parts of the en-
gine while Propane Power Systems’ war-

ranty covers the fuel system. 
Learn more about the conversion pro-
gram from Propane Power Systems at 
www.propanepowersystems.com/kits . 
Visit www.vanguardengines.com to con-
tact a dealer near you. 

LIFETIME POWERTRAIN WARRANTY INCLUDED ON MOST VEHICLES • CHECK WEBSITE FOR SALE VEHICLES

268 Rt. 7 • 607-563-4311• Sidney, NY
SALES • SERVICE • RENTALS

 www.chambersohara.com

Hours: 
Mon., Tues., 

Thurs. 8am - 7pm, 
Wed., Fri. 8am - 6pm, 
Saturday 8am - 3pm

WWW.CHAMBERSOHARA.COM

*Plus Tax, Title & Registration • For Recall Information go to “safercar.gov”

Lifetime Powertrain Warranty Included On Most Vehicles

2007 Ford F250 Super 
Duty Lariat Crew Cab 4WD

5.4L V8, Auto Trans., Air Cond., Tow 
Pkg., Cruise, Pwr. Seats, Winds & 

Locks, “0” Recalls, Blue, 102,625 Miles 

$18,969

2010 GMC Sierra 2500 HD 
SLT Crew Cab 4WD

 6.0L V8, Auto Trans, Air Cond, Tow 
Pkg., Leather Pwr. Seats, Alloy 
“0” Recalls, Black, 76,736 Miles

$27,469

2013 Ford F150
Super Crew FX4 4WD

5.0L V8, Auto Trans., Air Cond., Tow 
Pkg., Cruise, Pwr. Winds & Locks, Alloy, 

“0” Recalls, Red, 45,113 Miles 

$30,969

2007 Chevrolet 2500 
Crew LT 4WD

6.0L V8, Auto Trans., Air Cond., Tow 
Pkg., Alloy, Cruise, Pwr. Seats, Winds & 
Locks, “0” Recalls, Black, 79,847 Miles

$22,969

2011 Ford F250 Crew Cab 
King Ranch 4WD

6.2L V8, Auto Trans., Tow Pkg., Chrome, 
Htd & Cooled Seats, “0” Recalls, Brown, 

73,985 Miles

$32,969

2016 Ford F250
Crew Cab FX4 4WD

 6.2L V8, Auto Trans, Air Cond., Tow Pkg., 
Alloy, Pwr. Winds & Locks, Cruise, “0” 

Recalls, Black, 28,285 Miles

$34,969

2016 Ford Transit 250 
Cargo Van

3.7L, 6cyl, Auto Trans, **Prev Rental**,
Air Cond., P. Winds, Pwr. Locks,

1 Recall, White, 18,173 Miles

$21,969

2005 Dodge Ram 3500 
Quad SLT 4WD

5.9L Cummins Dsl, 6 Speed Manual 
Trans., Air Cond, Tow Pkg, Pwr Seat, 

Winds & Locks, “0” Recalls, 84,147 Miles 

$25,969

2007 Dodge Dakota Quad 
SLT 4WD

 4.7L V8, Auto, Air Cond, Cruise, Alloy, 
Pwr Winds & Locks, Tow Pkg,

 “0” Recalls, 85,810 Miles

$14,969

2011 Ford F150 Super Cab 
XLT 4WD Off Road

 3.5L Ecoboost, Auto Trans, Air Cond, 
Alloy, Tow Pkg, Pwr Seat, Winds & 

Locks, “0” Recalls, Blue, 45,955 Miles

$23,969

COOLING SYSTEM / RADIATOR /
ALUMINUM FUEL TANKS?

518-273-6061
www.AcmeAutoRadiatorService.com

ACME RADIATOR SERVICES, INC. 
   FOR OVER 60 YEARS 

Radiators • Cooling Systems • AC • Heat Transfer & CAC  
Power Generation • Aluminum Oil Coolers • Industrial  

OTR Truck / Construction Trucks and Equipment 
Over 50 Truck Radiators and 30 CAC’s in Stock

EPA-certified conversions are available for 11 Vanguard 
and Commercial Series engines, ranging from single-cylin-
der horizontals to BIG BLOCK V-Twins.

Propane Power Systems, a division of R&R Products, 
worked on Briggs & Stratton commercial engines to devel-
op the fuel system and mounting conversion kits.

Photos courtesy of Briggs & Stratton
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IMT introduces new
articulating crane models
with higher lift capacity

GARNER, IA — Iowa Mold Tooling Co., 
Inc. (IMT), an Oshkosh Corporation com-
pany is pleased to announce the introduc-
tion of four new articulating crane models 
and revisions to its current industry-lead-
ing articulating crane lineup. The four new 
models build on the powerful articulating 
crane portfolio IMT created to deliver supe-
rior performance. 

“After evaluating the market, we devel-
oped four new articulating crane models 
to meet the growing lifting demands of our 
customers,” said John Field, articulating 
crane product manager at IMT. “We also 
increased lifting capacity on current ra-
dio-remote articulating crane models to 
improve upon the high-performance and 
economical lifting solutions the IMT crane 
line offers.”

New models include the 610, 710, 810 
and 910. The four new models will re-
place the 5/33, 6/39 and 7/48 articulat-

ing models in the IMT portfolio. The new 
articulating cranes offer impressive and 
versatile increased lifting capacities in the 
40,000-foot-pound to 70,000-foot-pound 
range. The new models share the same 
tried-and-true features offered on all IMT 
articulating cranes, such as over-bending, 
which ensures the working area between 
the main boom and the jib is no less than 
195 degrees. 

Also available on the new cranes is the 
Electronic Vehicle Stability (EVS) system. 
Implemented to prioritize operator safe-
ty, EVS monitors the crane stability and 
warns the operator when the tilt of the 
truck’s chassis approaches a pre-set an-
gle. The EVS system integrates with Rated 
Capacity Limiter (RCL), a key safety com-
ponent that monitors the crane’s load mo-
ment, operation and function. Together, 
the EVS and the RCL create an integrated 
system that ensures truck stability, so the 

crane can be used at available capacity in 
any vehicle setup — without jeopardizing 
safety. Additional new features include in-
ternal hose routing, the “j” stow hook and 
improved lift to weight ratio on all models. 

“Between the increased lifting capabili-
ties and the EVS and RCL, customers can 
maximize their productivity without wor-
rying about safety — the system monitors 
what is happening for them,” said Field. 
“These new models will significantly im-
pact the productivity capabilities of oper-
ators.” 

IMT is committed to providing customers 

lighter, stronger, and more cost-effective 
lifting solutions that meet the demands of 
material handling applications. These four 
new models add to the comprehensive IMT 
crane lineup that operators have relied on 
for decades to get the job done. 

For more information on IMT, visit www.
imt.com/. IMT is on Facebook at www.
facebook.com/iowamoldtooling, Insta-
gram at www.instagram.com/iowamold-
tooling , Twitter at www.twitter.com/
iowamoldtooling and YouTube at www.
youtube.com/iowamoldtooling . 

TRAILER SALES

Sure-Trac 
Power Tilt 8.5x24 + 4, Dual Tandem, 22.5k GVWR

$12,800

2017
8.5’x18’, Landscape Trailer

$14,066

2018 Sure-Trac
18’ Tilt + 4 Stationary, 14k GVWR

$5,499

2017 Sure-Trac 
 82”x12’, Dual RAM Dump

$6,199

The new articulating cranes offer impressive and versatile increased lifting capacities in the 
40,000-foot-pound to 70,000-foot-pound range.

Photo courtesy Iowa Mold Tooling Co., Inc.
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If you have ever tried to fi ll a bucket with water 
when your garden hose nozzle was on the narrow-
est setting you may have a bit of an idea of how 
hydo-excavating works. Though the spray is quite 
concentrated and good at dislodging material from 
the sides of the pail, the time it takes to fi ll the 
container is longer than when the sprayer is not in 
place. This idea may get us started in understand-
ing the many benefi ts of excavating with water un-
der high pressure.

Beneath the soil lies a complex network of sys-
tems carrying telecommunications, natural gas, 
wastewater, water, fi beroptic, and electricity. Each 
day, incidents occur nationwide that damage utility 
lines. Property, workers and even pedestrians can 
be injured or even killed.

Traditional excavation involves heavy equipment – 
and when the possibility of unmarked or unmapped 

utilities exist – even the use of a hand shovel or 
pick axe could cause damage. In hydro-excavation, 
high-pressure low-volume water breaks up soil. In 
winter, high-pressure hot water cuts through frost-
ed soil. The process of hydro excavation is the only 
non-destructive method of digging. It utilizes pres-
surized water and a vacuum system as a method to 
quickly and safely expose underground infrastruc-
ture.

During the hydrovac process, pressurized water is 
injected into the ground through a handheld wand. 
As the soil cover is liquefi ed, the resulting slurry 
is simultaneously extracted by a powerful vacuum 
and stored in a 14-yard debris tank onboard the 
hydrovac.

“The added cost of using a hydrovac excavation 
on a project can be negated by increased produc-
tivity on the job,” explains Ira Conklin, Hydrovac 
Excavating, Inc. owner. “Also by clearing a path 

through utility confl icts, a hydrovac can help 
out tremendously with production rates along 
with using a conventional excavator.”

Working this way uses relatively small amounts 
of water, some seven to nine gallons per minute 
at pressures of up to 6,000 psi. Normally Hy-
drovac Excavating, Inc. runs their equipment at 
about 3,500 to 4,500 psi per day. They use a 
spinning, rotating nozzle tip so that the protec-
tive coating around the jacket is not torn.

Hydrovacs can dig effectively in all soil types, 
including clay, and with the aid of onboard heat-
ers, hydrovacs provide a safe means of digging 
in frozen ground. Conklin’s powerful hydrovac 
systems can excavate up to 100 feet deep and 
at distances of 600 feet from the truck, enabling 
work to be done in areas of limited access.

“We recently completed a job for the City of 
Kingston, NY,” adds Conklin, “This involved 
vacuuming out debris from a tunnel collapse 90 
feet deep and 220 feet laterally.”

The company’s original hydrovac unit was con-
structed by Presvac Systems of Burlington, Ontar-
io, completed in October 2003. Mounted on a 2004 
Freightliner truck, the hydrovac has a water stor-
age capacity of 1,200 gallons and a debris storage 
capacity of 14 cubic yards. The Hibon 5300 SCFM 
vacuum blower is critical to the setup, as is their 
6000 PSI, 9 GPM water pump, and their 440,000 
BTU hot water heater. All this is, in turn, complete-
ly insulated for minimal noise on job sites.

Company grows along with 
hydro-excavating technology

by Peter Hildebrandt

Utilizing pressurized water and a vacuum system, the 
method quickly and safely exposes underground infra-
structure.

Conklin’s powerful hydrovac systems can excavate up to 100 
feet deep and at distances of 600 feet from the truck, enabling 
work to be done in areas of limited access.

The process of hydro excavation is the only non-destructive method of digging.
Photos courtesy of Hydrovac Excavating
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“We were probably the fi fth hydro-trencher that was brought into the US from 
Canada. In 2003, my fi rst truck was equipped with this capability,” says Conk-
lin. “I heard about hydrovacs from the Presvac salesman that used to sell me 
vacuum trucks that were used in a previous business, and the salesman told 
me, ‘you just got to see these hydro trenchers – how they work.’ He was really 
going on and on about how the hydrovac trucks work.”

Conklin needed to learn more about the hydro trencher, so he traveled to Can-
ada and met with owner operators of hydrovacs. At that time, Ontario already 
had regulations on the books stating that within a certain amount of meters of 
a marked utility line the only excavating equipment able to be used was vacu-
um excavation. This factor, as Conklin points out, was really driving the market 
up in Canada. 

In 2003, he purchased his fi rst truck and proceeded to show prospective cli-
ents both how the hydrovac worked along with the technology and the benefi ts 
involved. “And all of this has built up from there. The demand has really taken 
off in the last few years; it’s amazing right now. We own and operate hydrovacs 
manufactured by Transway Sytems, Supervac 2000, and Transwest. By using 
this equipment, you can safely work within the tolerance zone exposing any 
utility without damaging it.”

“We used to have to expose an unmarked utility by hand as you cannot use 
mechanical excavation within three feet of a marked utility. The bottom line is 
that our production rate is much greater than digging by hand.”

The vacuum breaker is in their hand the whole time that they are working 
the equipment. Safety features abound all around the trucks they operate, too. 
“This type of excavating is the only type that they do now. When I started up 
with this technology 14 years ago, I had just one truck — with me operating 
it — and one other person working with me. We now have some 14 employees 
currently. In time, that built up to several trucks, more customers, and our 
range of operations expanded as well, serving the entire northeast.”

“On a daily basis, we travel down to Staten Island and little bit north of the 
state capital of Albany. Weather does not typically hinder us as we are a year-
round operation. We have 500,000 BTU water heaters onboard the trucks to 
heat up the water and melt the frost so we are always able to dig no matter what 

the frost conditions are. At certain times during the coldest winter months, the 
utility companies have more need for our services.”

Conklin points out that more and more people are starting to learn about hy-
dro excavating. The method has steadily taken off as it becomes more prevalent 
around utility work sites. 

“I try to keep my face out there. Dig Safe has a training school and I do see 
the advantage of that. But to be honest, in general, people are starting to learn 
more and more about it [hydro excavating] and understand everything about 
it much quicker.

We serve urban, suburban, and rural areas up and down the Hudson River 
Valley. These are very well established, old communities. The city of Newburgh 
actually has wooden underground water pipes in some areas. Because the in-
frastructure is so old, there are no maps of what is under the streets and roads 
of the cities.”

“Hydro-excavating is a good way to explore the infrastructure in a relatively 
non-invasive manner and in any locations where there are high-pressure gas 
transporting pipelines where you cannot use standard excavating equipment. 
As with other jobs, hydro-excavating is the much safer, faster, and more effi -
cient way to go.”

“Six months is the standard amount of time it takes to get a hydrovac truck 
built,” adds Conklin. “This is because equipment is in demand. Used equip-
ment costs a lot, some $500,000 for a new, equipped truck. Competition con-
tinues to build in this industry. Now, there are fi ve people doing this work with-
in a 50-mile radius of ours. In spite of all that, I consider myself very fortunate 
and happy to be in this rewarding and essential line of work.”

To learn more about Hydrovac, Inc. visit their website: http://hydrovacinc.
com or contact Ira Conklin. Email info@hydrovacinc.com or call 845-742-1710

The method has steadily taken off as it becomes more prevalent around utility 
work sites. 

“The added cost of using a hydrovac excavation on a project can be negated by 
increased productivity on the job,” explains Ira Conklin.

The hydrovac has a water storage capacity of 1,200 gallons and a debris storage 
capacity of 14 cubic yards. 

Left: 
A hydrovac system is 
relatively non-invasive 
as shown by this side by 
side comparison of rein-
stated core vs old style 
asphalt cold patch.

http://hydrovacinc.com
mailto:info@hydrovacinc.com


ANNISTON, AL — Neal Manufactur-
ing, a division of Blastcrete Equipment 
Company and a leader in asphalt pave-
ment maintenance equipment, has 
launched its new Generation IV pumps. 
The pumps offer improved durability 
as well as enhanced spray bars and 
require less frequent routine mainte-
nance than their predecessor, result-
ing in greater uptime and productivity. 
Road pavement maintenance contrac-
tors also save money since they can ret-
rofit their existing asphalt trucks with 
the new Neal pumps Gen IV rather than 
purchase a new truck.

“Customers are continually seeking 
ways to increase productivity, and once 
again we listened,” said Jim Farrell, 

Blastcrete CEO. “Our Generation IV 
pumps not only check all the boxes on 
our customers’ wish lists, but they also 
set the bar on aggregate load. No oth-
er pump handles more aggregates and 
larger aggregates than the Neal Genera-
tion IV pump.”  

Neal Manufacturing designed the 
Generation IV pumps with heavy duty 
features, including robotically welded 
pump housings and industrial grade 
hydraulic cylinders for extreme dura-
bility and longevity. These components 
offer enhanced reliability and last 50 
percent longer than parts on the previ-
ous model, which means less downtime 
associated with rebuilds. 

“Most pumps in this industry last 

BRING US YOUR OFFERS

(518) 283-6090
Fax (518) 283-3351

Poestenkill, NY USA

EXCAVATING & USED EQUIPMENT SALES • www.chipkronau.com
CONSTRUCTION&EQUIPMENT,INC.
Chip KRONAU

EQUIPMENT FOR SALE
1993 Cat IT28F Enc. Cab w/Heat, GP Bucket, 20.5x25 Rubber @ 95%. Excellent Mechanical Condition, Cab & Sheet 

Metal Rusty, 11,000 Hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $30,000
2007 Komatsu PC200LC-8, 5,340 Hrs., Hyd. Cplr., 9’8” Stick, 48” Bucket, 27” Pads, Clean Machine  . . . . . . . . $79,950
2007 JLG 400S Deutz Diesel, 4x4, 40’ max. Lift Height, 1,000 lb Max Weight Capacity, 500 lb Work Load, 8’x3’ Swivel 

Basket, 12-16.5 Tires at 85%, New Paint, 2,150 Hrs.  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $22,500
2011 Cat 305D CR 3,100 Hrs, Enc. Cab w/Heat & A/C, New Rubber Tracks, Blade, Aux Hyd, Quick Coupler . . $35,500

1998 Deere 644G, GP Bucket, Manual Coupler, 3rd 
Valve, Ride Control, 8,500 Hours . . . . . . . . . . $38,500

2004 Deere 644J, 4.5 yd. GP Bucket, 3rd Valve, 11,300 
Hrs., 23.5x25 Tires @85%, Runs Good . . . . . . . $66,000

2007 JLG 400 Boom Lift, Deutz Diesel, 4x4, 8’x3” 
Swivel Basket, Tires @ 85%, New Paint, 2,150 Hrs. .
 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $22,500

MANY ATTACHMENTS AND BUCKETS FOR SALE,
VISIT OUR WEBSITE FOR DETAILS

2007  Komatsu PC200LC-8 5,340 Hrs., Hyd. Cplr., 
9’8” Stick, 48” Bucket, 27” Pads, Clean Machine. . .  
. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $79,950

– SOLD –

477 E. Farmersville Road, 

New Holland, PA 17557

Office 717-355-2361 

Fax 717-355-9548
office@keystoneconcreteproducts.com

www.keystoneconcreteproducts.com

Bulk Storage Walls
Available In: 8’6” - 12’6” - 16’ High 

& Our New Heavy Duty 10’5” High Walls
Ask about additives to protect concrete and steel from salt

Quality at a Reasonable Price
Contact for free estimates 717-355-2361

or office@keystoneconcreteproducts.com

Keystone Concrete Products, Inc.

Neal introduces Generation IV sealcoating pumps 
for asphalt trucks

Neal Manufacturing introduces Generation IV pumps for retrofitting asphalt trucks. The 
new pumps easily handle high aggregate loads and feature simple maintenance steps. 
Neal also significantly modified asphalt truck spray bar designs, incorporating a pair of 
synchronized 6-foot spray bars for the highest levels of efficiency and production. 

Photo courtesy of Neal Manufacturing, a Division of Blastcrete Equipment Company.
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RENSSELAER, IN — Talbert Manufacturing, a North 
American leader in specialized heavy haul solutions, 
introduces its 50 ton Bus Hauler (50CC-BH) trail-

er that gives customers enhanced versatility. Talbert 
designed the trailer with an in-deck winch so users 
can load equipment from either the front or rear of 

the trailer. The 50CC-BH boasts a 50 ton capacity rat-
ing for hauling a wide range of oversized equipment, 
including buses, excavators and class A trucks. The 
trailer is also ideal for hauling equipment with low 
clearance and long wheel bases, such as graders and 
aircraft refueler trucks.  

“This trailer is ideal for our customers that haul a 
variety of equipment. These customers face a wide 
range of challenging requirements, including the need 
to load pieces with low approach angles, such as bus-
es,” said Troy Geisler, Talbert vice president of mar-
keting and sales. “We designed the 50CC-BH to ac-
commodate that need, giving this customer base a safe 
and cost effective way to achieve that.”

Talbert designed the 50CC-BH with extra steel in 
the main and side beams of the deck as well as the 
gooseneck and rear axles. This design allows the trail-
er to achieve its 50 ton capacity rating without signifi-
cantly increasing its weight. The trailer features rollers 
and a snatch block that allow users to pull equipment 

around 30,000 gallons 
before a rebuild is need-
ed,” Farrell said. “We’ve 
had our first customer hit 

300,000 gallons on our 
Generation IV pump and 
it’s still going strong.”

The Generation IV pump 
also comes with Neal’s 
new filtration system, 
which is 60 percent more 
compact than the previ-
ous system, more efficient 
and easier to maintain. 
The system’s compact fil-
ters weigh 98 percent less 
than the previous filters 
when full, eliminating the 
need for a crane during 
filter changes. Neal also 
designed the filtration 
system to give contrac-
tors fast and easy access 
to the filters, making rou-
tine cleanings more man-
ageable. 

Neal installs the system 
with dual spray bars rath-
er than one. Each spray 
bar is synchronized with 
one 100 gpm Generation 
IV pump. The pumps and 
spray bars work together 
to provide optimal effi-
ciency and output on road 
pavement maintenance 
projects. Gen IV pumps 
also offer enough volume 
for larger orifice tips to all 
but eliminate tip plugging 
with aggregates.

To ensure its custom-
ers know how to properly 
operate and maintain the 
machines, Neal offers free 
training seminars at its 
Anniston, Alabama, loca-
tion. All machines are test-
ed under load before being 
shipped to customers.

For more information: 
Neal Manufacturing Divi-
sion of Blastcrete Equip-
ment Company, 2000 
Cobb Ave., Anniston, AL 
36201. Call  770-830-
1282, fax 256-236-9824, 
email eric@nealequip.com 
or www.nealequip.com .
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Talbert Manufacturing releases new 50 ton trailer with in-deck winch

Talbert Manufacturing’s 50CC-BH trailer offers a 50 ton capacity rating for hauling a wide range of equipment, including 
buses, excavators and class A trucks. The trailer features an in-deck winch so users can load equipment from either the 
front or rear of the trailer. 

Photo courtesy of Talbert Manufacturing
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WASHINGTON, D.C. — The not seasonally adjusted 
(NSA) national construction unemployment rate was 
4.7 percent in August, down 0.4 percent from a year 
ago and the lowest August rate on record, the U.S. Bu-
reau of Labor Statistics (BLS) reported. Unemployment 
rates were also down in 35 states on a year-over-year 
basis, according to an analysis released today by As-
sociated Builders and Contractors (ABC). Rates rose 
in nine states and were unchanged in six. Further, the 
construction industry employed 206,000 more work-
ers than in August 2016.

Because these industry-specific rates are not season-
ally adjusted, national and state-level unemployment 
rates are best evaluated on a year-over-year basis.

Note that the data for these measures were collect-
ed before Hurricane Harvey struck Texas or Hurricane 
Irma struck Florida. Therefore these unemployment 
rates do not reflect the impact of the hurricanes on 
the U.S. economy or the states that suffered hurricane 
damage. Expect those effects to be evident in next 
month’s report.

“The August drop in construction unemployment 
rate for the nation and most states is a welcome sign 
that July’s upward blip in rates was temporary. How-
ever, we will need to keep an eye on the impact on con-
struction from the recent hurricanes,” said Bernard 
M. Markstein, Ph.D., president and chief economist 
of Markstein Advisors, who conducted the analysis 
for ABC. “The workers for hurricane recovery will be 
drawn from a workforce already stretched thin from 
existing projects. In particular, there already is a 
shortage of skilled workers. The recovery process will 
re-emphasize the need to recruit young people to the 
industry and train them.”

From the beginning of the data series in 2000 
through 2016, the monthly movement in the national 
NSA construction unemployment rate from July to Au-
gust has been a decrease eight times, an increase eight 
times as well and unchanged once. This year, the rate 
decreased 0.2 percent from July. Among the states, 
28 had decreases in their August estimated rate from 

July, 19 were up and three saw no change.
The top five states

The states with the lowest estimated NSA construc-
tion unemployment rates in order from lowest rate to 
highest were: 

• Idaho and North Dakota (tied), 1.9 percent
• Colorado, 2 percent
• Wyoming, 2.1 percent
• Hawaii, 2.8 percent
Three states — Colorado, Idaho and North Dakota — 

were also among the top five in July. Idaho and North 
Dakota had the lowest rate among the states. For Ida-
ho, this was an improvement from third lowest in July 

and its lowest August rate on record. Meanwhile North 
Dakota held on to its number one position from July.

Colorado slipped from second place in July to third 
place in August. Nonetheless, it was the state’s lowest 
August estimated rate on record.

Wyoming and Hawaii ranked fourth and fifth low-
est in August, respectively. Both were up from tied for 
13th lowest in July. For Hawaii, it was the state’s low-
est August rate on record. Note also that Hawaii’s un-
employment rate is a rate for construction, mining and 
logging combined. The data to estimate a construction 
unemployment rate alone are not available for the 
state (and Delaware as well).

SATCH SALES
Albany, NY.

518-426-5002

www.clubcar.com

from either end of the trailer using the 20,000-pound 
planetary in-deck winch. Customers can operate the 
winch via remote control, which eliminates the need 
for additional people when loading inoperable equip-
ment. This also saves customers from the hassle and 
costs associated with hiring a towing company. 

The 50CC-BH is equipped with three close coupled 
axles and features a 22-foot 6-inch lower deck length, 
plus a 20-foot 5-inch rear bridge, creating a 43-foot 
load base, which provides ample space for hauling 
large equipment. The trailer has a 21-inch deck height 
and a 24-inch flip-up gooseneck that increases the 
unit’s 84-inch swing radius to 108-inches. This al-
lows the unit to be used with both three and four axle 
trucks and keeps the trailer within the 53-foot overall 
length limit when running empty, saving permit costs. 

Talbert offers the 50CC-BH with heavy duty10-foot 
removable aluminum ramps, which can be stored in 
compartments at the trailer’s gooseneck. The 50CC-
BH is designed with a low front and rear load angle, 
making it ideal for loading large, low profile equipment.   

Like all its trailers, Talbert manufactures the 50CC-
BH with heavy duty T-1, 100,000 psi minimum yield 
steel for extreme durability and longevity. Talbert trail-
ers come standard with Valspar R-Cure® 800 paint to 
prevent corrosion for a long lasting finish and better 
return on investment. 

For more information contact Talbert Manufactur-
ing, 1628 W. State Rd. 114, Rensselaer, IN 47978. Call  
800-348-5232, email sales@talbertmfg.com or visit 
www.talbertmfg.com .

Construction unemployment improves in 35 states 
as rate falls to lowest ever for August
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7155 BIG TREE RD.
PAVILION, NY 14525

WWW.GEORGEANDSWEDE.COM
EMAIL: SALES@GEORGEANDSWEDE.COM

585-584-3425 • 1-800-724-8722

WHEEL LOADERS
Hyundai HL900 series wheel loaders deliver maximum performance, productivity and efficiency, 
and have been proven to deliver as much as 5-percent greater productivity and 10-percent lower 
fuel consumption than previous models. Add a long list of Hyundai innovations - including an 
accurate onboard weighing system, unique bucket design for better load retention, and free 
use of Hyundai’s Hi-Mate remote management system for three years - and you’ll find the HL900 
series offers unbeatable value.

Hyundai HL900 Series Wheel Loaders are available in the following models:
*Standard, *Extended-Reach (XT), and *Tool Master (HL940 & HL955)

 
 MODEL NET HP / STANDARD BUCKET
 (Standard, XT & Tool Master)
HL940 (Standard, XT & Tool Master)                             156HP / 3 YD. BUCKET
HL955 (Standard, XT & Tool Master) 197 HP / 3.7 YD. BUCKET
HL960 (Standard & XT) 222HP / 4.3 YD. BUCKET
HL960HD (Heavy Duty) (Standard & XT) 222HP / 4.3 YD. BUCKET
HL965 (Standard, & XT) 269HP / 4.7 YD. BUCKET
HL975 (Standard & XT) 331HP / 6.3 YD. BUCKET
HL980 (Standard & XT) 376HP / 7.3 YD. BUCKET

Rt. 9, Livingston, NY  (10 Mi. S. of Hudson) (518) 537-6221 • Fax (518) 537-5276
31 North Broadway, Red Hook, NY • (845) 758-8888 • Fax (845) 758-8887

SALES • SERVICE • PARTS • RENTALS

PREMIUM QUALITY
USED EQUIPMENT

USED TRACTORS
1991 Case-IH 595; 2WD; Shuttle Trans., Sims Soft Cab, Alamo “Interstater” 62” Roadside Flail Mower, 7500 Hrs  $12,500.00

USED COMPACTS / L+G / FRONT MOWERS
1998 JD 4200 T/L/B; 200 Original Hours . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $13,900
2007 JD 2320 Tractor/200CX Loader; 350Hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $13,500
1995 JD 855 70A LDR, Cab, Turf Tires, 72” Deck, 60” Blower, 1295 Hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $13,500.00
1994 Massy 1260, 1246 LDR, Turf Tires, 1400 HRS . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $8,295.00
1998 Massey 1160, 232 LDR, 2750 Hrs, with Bradco 511 Hoe. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $13,995.00
2007 JD 3120 300X LDR, Mid PTO, Rear Valve, 1560 Hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $13,500.00
2008 JD 3320 300CX LDR, 2835 Hrs. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $8,500.00
2011 JD 3320 300CX LDR, Rear Valve, Backhoe Valve, 1000 Hrs. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $16,500.00
2006 JD 4320 New R4 Tires, Pwr Reverse Trans, 950 Hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $16,995.00
2007 JD 4010 410 LDR, 54” Mid Deck, 460 Hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $8,995.00
2007 Kubota L3400 Tractor/Loader/Backhoe, Hydro Drive, 950 Hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $15,995.00 

Z-TURNS / USED LAWN-N-GARDEN / FRONT MOWERS
2006 Gravely PM272 Diesel, 72” Deck, Hyd. Lift, 680 Hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $5,495.00
2006 JD 737, 23HP Kawi 60” Deck, Collection System, 1500 Hrs. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $4,700.00
2010 Gravely ZTHD52, 1000 Hrs, New 23HP Kawasaki @ 650 Hrs, 52” Deck, Collection System, Exceptionally Clean . . . $3,695.00
2015 Cadet Z-Force SZ 24 HP, 54” Deck, 30 Original Hours. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $3,500.00
2015 Ferris IS3200Z 30HP Vanguard, 60”, 130 Original Hours. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $8,395.00
2003 JD X585 Liquid Cooled, 4WD, 54” Deck, Hyd Lift . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $4,995.00
2006 JD X700 23 HP Liquid Cooled, 2WD, 54” Deck, 275 Hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $5,195.00
2006 JD GX335 48” Deck, Liquid Cooled, Hyd. Lift, PS, 500 Hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $3,295.00
2009 JD X500 25 HP, 54” Deck, 54” Front Blade, 220 Hrs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $3,995.00
2010 JD 1445 31HP Diesel, 4WD, Cab, Choice of 60” or 72” Deck  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $5,995.00
2004 Kawasaki Mule, 4WD, Diesel, Winch, Plow Hookup, Power Bedlift, 810 Hrs; 4823 Miles, Model 3010D . . . . . $3,995.00

USED BOOM MOWERS (3PT.HITCH)
1998 Alamo-McConnell PA93; 15’ Reach; 48” Head  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $3,995.00
2000 Alamo-McConnell PA93M; 15’ Reach; 48” Head . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $8,995.00

MISC. (NEW & USED)
47” Snow Blower for 2000 Series JD . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,895.00
60” Front Broom for 3000 Series, 3 Pt. Front Hitch Mount, Power Angle, Good Cond. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 

 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .(New Replacement Price is Over $5,100) $1,995.000
Frontier PHD200 Post Hole Digger, 9” Auger(used once) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,095.00
Alamo SHD62; 62”, 3 pt. hitch, heavy duty flail mower . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $2,995.00
JD 261; 3 pt. hitch, 5’ finish mower . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $995.00
New Wright; 3’ Hitch Fence; Under Guard Rail Mower . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $2,995.00
New Sundown; 3’ Hitch, 5” Chipper, Hyd. Drive + Feed  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $6,995.00
Like New Model; “74”54”  Power Angle Blade for JD 43/4400 – 43/4410   . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,295.00

USED VENTRACS/ATTACHMENT
KD722 6’ Power Angle Blade . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $795.00
2007 4231TD (Turbo-Diesel) 3 Pt Hitch, Rear Hydraulics (needs new turbo) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $9,595.00

SALE/LEASE/RENT OR RENTAL PURCHASE

 SOLD 

 SOLD 

 SOLD 

 SOLD 

 SOLD 
 SOLD 

 SOLD 

 SOLD 

 SOLD 

 SOLD 

 SOLD 

 SOLD 
 SOLD 

 SOLD 

Wyoming had the fifth largest year-
over-year decline, down 1.6 percent. 
Hawaii tied with Florida for the eighth 
largest year-over-year decrease, down 
1.1 percent.

New Hampshire, which had the fourth 
lowest rate in July, dropped to eighth 
lowest in August with a 3.4 percent rate. 
Still, it was the state’s second lowest es-
timated August rate on record after the 
3.3 rate in 2004.

Vermont, which had the fifth low-
est rate in July based on revised data 
(previously reported as the sixth lowest 
rate), was sixth lowest in August, tied 
with Massachusetts, with a 3.2 percent 
rate. It was the state’s second lowest es-
timated August rate on record behind 
the 2.4 percent rate in 2004.

South Dakota, which had the sixth 
lowest rate in July based on revised data 
(previously reported as the fourth lowest 
rate, tied with New Hampshire), dropped 
to near the middle of the pack—the 20th 
lowest rate (4.2 percent), tied with Mary-
land.

The bottom five states
The states with the highest NSA con-

struction unemployment rates in order 
from lowest to highest rates were: 

• West Virginia, 6.5 percent
• Illinois, 6.7 percent
• Pennsylvania, 6.9 percent
• New Mexico, 8 percent
• Alaska, 8.3 percent
Three of these states — Alaska, New 

Mexico and Pennsylvania — were also 
among the five states with the highest 

construction unemployment rates in 
July. Alaska had the highest estimated 
NSA construction unemployment rate 
in the nation in August after having the 
second highest rate in July.

New Mexico had the second highest 
rate in August, a slight improvement 
from the highest rate in July. However, 
the state’s 2.3 percent drop from July 

was the second largest monthly de-
crease among the states after Rhode Is-
land’s 2.4 percent reduction. The year-
over-year decline of 1.4 percent was the 
sixth largest in the country (tied with 
Nevada). The August rate was also New 
Mexico’s lowest estimated construction 
unemployment rate since December 
2014’s 7.9 percent rate. Note that for 

the last two years New Mexico’s econ-
omy has struggled with an overall un-
employment rate that was among the 
nation’s highest.

For the second consecutive month, 
Pennsylvania had the third highest esti-
mated NSA construction unemployment 
rate. Nevertheless, it was the state’s 
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For OEMs that design and build equipment or 
machinery, the hydraulic systems that drive the 
elements are often outsourced so as to maintain 
focus on their core competency – the rest of the 
system.  
However, sourcing the ideal hydraulic solution 

can present several challenges.  To ensure opti-
mum performance, the hydraulic power unit (HPU) 
must be designed to meet the specifi c require-
ments of the application.  Complicating matters, 
these systems often must fi t within precise dimen-
sions to fi t a unique enclosure, skid or trailer.
When this occurs, OEMs often turn to more ver-

tically integrated custom manufacturers that can 
design and build such systems from the ground 
up.  By doing so, the hydraulic system can be op-
timized to improve performance, effi ciency, and 
long-term reliable service of OEM equipment in 
the fi eld. 

Outsourcing Hydraulic Systems
Hydraulic systems are largely comprised of stan-

dard components that include a prime mover (die-
sel engine or electric motor) along with pumps, 
valves, actuators, reservoirs, accumulators, fi lters 
and other parts. 
However, in the industry, there is delineation be-

tween those that manufacture – or perhaps more 
appropriately stated, assemble – such systems and 
vertically integrated fabricators that engineer and 
build the system from the main structural steel 
components through to the required controls.
In some cases, off-the-shelf or assembled sys-

tems are available from large component product 
distributors.  With a heavy leaning towards in-
corporating the parts/products in their portfolio, 
these distributors often farm out the fabrication of 
the metal structures as well as other key sub-as-
semblies.

Although this may be suffi cient for some applica-
tions, it eliminates fl exibility to adapt or fi ne tune 
the design.  In some cases, component parts may 
be too large or not rated for the application, lead-
ing to premature failure.     
On the other hand, a true vertically integrated 

manufacturer can fabricate from raw steel the 
main structure, and with no predilection to spe-
cifi c brands, has the freedom to create hydraulic 
solutions that provide the perfect fi t for the appli-
cation

Case in point: Casinjac
Superior Fabrication Inc. (SFI) manufactures 

production equipment for the oil and gas indus-
try.  Among its product offerings are hydraulic 
jacks capable of lifting drill strings up to 1 million 
pounds in weight.  The Casinjac is often used for 
plug abandonment (P & A) of oil and gas wells to 
extract the casing.
The process of removing the wellhead slips of-

ten requires the pipe string to be lifted to take the 
string weight off the wellhead slips.  When the force 
required to move the pipe upward is greater than 
the safe pull force of a work-over or drilling rig, the 

Casinjac can be used. 
Factors contributing to the required lift force in-

clude the pipe being stuck at a shallow depth, the 
work-over or drilling rig is not rigged up over the 
hole, the wellhead slips are binding in the well-
head, or the pull sub is not straight.   
To lift the immense weight, each Casinjac re-

quires a hydraulic power source and the perfor-
mance of the jack depends on the capabilities of 
that power source.  
 “We’ve designed our hydraulic power units with 

optimum performance of the jacks in mind,” says 
Joe Cansler, head of the Casinjac division at SFI.  
“Each particular potential use of the Casinjac has 
its own horsepower, fl ow and pressure require-
ments.” 
Currently, SFI offers three standard HPUs.  The 

units were originally designed by Devine Industrial 

Hydraulic drives

that fi t the 

application

Each Casinjac requires a hydraulic power source and the performance of the jack depends on the 
capabilities of that power source.

Photos courtesy of Casinjack

Another advantage of going with 
a true manufacturer with full 

fabrication capabilities was the 
customization of the 

mobile equipment’s controls. 
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Systems for the Casinjac and are still manufactured by them today.  Found-
ed in October 2004, Devine Industrial Systems designs and creates hydraulic 
power systems as well as sub-assembly parts.  As requested, the company can 
also provide custom units to SFI. 
“The hydraulics for us are not a high-quantity type of manufacturing so rather 

than us jumping into it and warehousing the parts and putting the staff togeth-
er, it just made sense to continue to outsource it to Devine Industrial Systems,” 
says Cansler. 
Critical design features play a big part in the function of the unit.  Each HPU 

utilizes pressure-compensated hydraulic pumps that allow the jacks to exert a 
steady, continuous pull force.
“The hydraulic power units we supply utilize a pressure-compensated piston 

pump that delivers a constant, even fl ow of hydraulic pressure to the jack,” 
says Cansler.  “With other power units, different styles of pumps can have fl uc-
tuations.  They might build up to 3,000 pounds of pressure, for example, but 
could drop off to 2,500 pounds before building back up again.” 
“With the Casinjac, you want a nice, easy fl ow of hydraulic oil going to that 

jack,” he adds.
The operational controls engineered as part of the system also provide the 

ability to increase or decrease pressure without being engaged in the jacks.  
“If you know you need to pick up 200,000 pounds of drill-string pipe, you can 

pre-set the pressure setting.  A lot of the other HPUs do not allow you to do 
that,” says Cansler. 
Although the Casinjac can be powered by other manufacturers’ HPUs, it can 

come at some risk of loss of effi ciency.  In one specifi c example, a customer 
utilized a unit that failed in the fi eld.  In examining it, some of the components 
were not rated for the pressures applied.
“We always make sure the customer understands that our power units are 

the only ones designed to offi cially and effectively operate our equipment in 
the safest manner and it allows you more control of the operation you will be 
performing on the well,” says Cansler. 

Mobile Irrigation Equipment
For Destry Suthers, Vice President of Knutson Irrigation, an off-the-shelf, as-

sembled solution was not suffi cient for the company’s portable irrigation equip-

ment that utilized hydraulic systems.
Since 1981, Knutson Irrigation has been a distributor of unique irrigation, 

turf, and hobby farm maintenance products, including electric gas and diesel 
pumping solutions for applications in many different industries. 
The company required a custom solution for a specifi c piece of patented equip-

ment it manufactures.
“We are able to outsource the hydraulic piece of the puzzle while we worked 

on other aspects of the project,” explains Suthers, who also turned to Devine 
Industrial Systems.  “That allowed us to work on things that were more in our 
wheelhouse.” 
“They can take whatever your application is and engineer and design a system 

that will have the capacity to operate whatever it is you are going to power,” 
says Suthers.  “There is a fair amount of design that goes into that.”
Suthers adds that for larger hydraulic systems, the sizing of the HPU should 

match the size of the unit.   
“An off-the-shelf unit may not be sized to exactly what you need,” explains 

Suthers.  “Devine Industrial Systems’ forte is laying out the package so that it 
works within certain space constraints, such as a portable enclosure, skid or 
trailer.” 
Another advantage of going with a true manufacturer with full fabrication ca-

pabilities was the customization of the mobile equipment’s controls.  Depend-
ing on the application, the controls could be manual, electric or even electronic 
for remote control.
“They can put the operator controls wherever you want it so it’s nice, con-

venient, easy to use,” says Suthers.  “They can basically build it however you 
need to build it.” 
For more information, visit www.devineindustrialsystems.com or call (405) 

627-3448.

Devine Industrial Systems designs and creates custom hydraulic units for SFI.

Each HPU utilizes pressure-compensated hydraulic pumps that allow the Casinjac to exert 
a steady, continuous pull force.
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Genesis Attachments brings 
new technology to the demolition, 
excavation and trenching, tunnel-
ing/mining and concrete grinding 
industries with the introduction 
of its GCG Cyclone rock and con-
crete grinder.

Featuring design advancements 
over traditional grinders, the 
GCG’s two-hose hydraulic system 
eliminates the need for a case 
drain line and simplifies instal-

lation. The soft start system and 
protective valving protect the mo-
tor from over-pressure, over-heat-
ing and misuse.

Requiring minimal mainte-
nance, the Genesis Cyclone rock 
and concrete grinder features 
heavy-duty bearings and seals to 
withstand harsh applications.

The GCG’s optimized pick pat-
terns provide smooth and pow-
erful operation while lower vi-

brations reduce machine and op-
erator fatigue. Additionally, the 
Cyclone can be used in noise-sen-
sitive areas such as residential 
neighborhoods.

Available with a chain, gear or 
direct-drive motor determined by 
model size to maximize performance 
on the respective excavator weight 
class, the GCG fits 1,400 to 250,000 
pound excavators. 

lowest August construction unemployment 
rate since the 6.3 percent in August 2007.

Illinois had the fourth highest construction 
unemployment rate in August compared to 
seventh highest in July. It was the state’s low-
est August construction unemployment rate 
since the 6.6 percent in August 2004.

West Virginia had the fifth highest rate in 
August. In July, the state tied with Illinois for 
seventh highest construction unemployment 
rate. The August estimate was the state’s low-
est August rate since 2008’s 5.2 percent.

Connecticut, which tied with Pennsylvania 
for the third highest rate in July based on re-
vised data (previously reported as the fourth 
highest rate), improved to sixth highest rate 
in August with a 6.2 percent rate. This rate, 
along with the same August rate last year, 
was the state’s lowest August NSA construc-
tion unemployment rate since the 5.7 percent 
rate in August 2004.

Mississippi, which had the fifth highest rate 
in July, improved markedly to the 18th highest 
rate in July with a 5.1 percent rate. It was the 
state’s lowest August estimated NSA construc-
tion unemployment rate on record. The sharp 
decline of 1.8 percent from July was the third 
largest monthly decline in the country.

Genesis introduces the 
Technologically Advanced 

Cyclone Rock and Concrete Grinder

Requiring minimal maintenance, the Gene-
sis Cyclone rock and concrete grinder features 
heavy-duty bearings and seals to withstand harsh 
applications.

Photo courtesy of Genesis

www.
rockroadrecycle
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KIRCHDORF, GERMA-
NY — The 75,000th ex-
cavator at Liebherr-Hy-
draulikbagger GmbH, 
the founding plant of 
the Liebherr Group, has 
been delivered. The anni-
versary machine was un-

veiled to the staff during 
a celebratory event in the 
production plant. The 
A 918 Compact Litron-
ic wheeled excavator re-
ceived a special graffiti 
design by Claudia Wal-
de, aka MadC, one of the 

world’s most well-known 
graffiti artists. The com-
pact wheeled excavator 
will join the fleet of Lieb-
herr Rental Services. 

The properties of the A 
918 Compact Litronic still 
correspond to the origi-

nal requirements of the 
company’s founder Dr.-
Ing. E.h. Hans Liebherr 
for a mobile, robust and 
ergonomic earthmoving 
machine with high avail-
ability. Liebherr wheeled 
excavators are known all 
over the world for their 
efficiency, flexibility and 
performance because 
they combine modern 
technology with many 
years of experience in the 
development and pro-
duction of construction 
machines. This linking of 
tradition and innovation 
is decisive for the success 
of the company. 

The key developments 
in the history of Lieb-
herr wheeled excavators 

Back in 1954 Hans Li-
ebherr laid the founda-

tion for a new type of ma-
chine with his first L 300 
wheeled excavator which 
to this day is still among 
the best in the world. With 
its six wheels the light-
weight (7.5 tons) and very 
powerful (25 hp) L 300 
was the first hydraulic ex-
cavator in Europe. Other 
aspects of its design were 
also unique: The opera-
tor’s cab, the boom, as 
well as the combined face 
shovel/backhoe bucket, 
appeared for the first time 
on a construction ma-
chine. The slewing ring 
was developed and pro-
duced in-house. However, 
the drive of this machine 
was still mechanical. The 
new concept quickly con-
vinced a large number 
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ALL of our Heaters are 
MADE IN THE USA!
STOP FUEL GELLING IN THE FILTER

Universal Fuel Filter Preheater 12v, 24v, & 12v/120v 
& 24v/120v. Wraps the vehicle filter housing with

Fiberglass/Silicone Pad. Easy mounting and removal 
with springs and nylon ties.

Stop Gelling For
Bulk Tank Diesel Filters Too

for Engines, Hydraulics, Transmissions,
Batteries, etc. Converts the metal of

the housing to a heat transfer element.
Does not burn the oil.

P.O. Box 83, North Aurora, IL 60542-0083
800-530-5064 • Fax: 630-801-9569

sales@etipinc.com • www.etipinc.com
http://universalpreheater.etipinc.com/ (Veteran Owned Small Business)

Oil Heater, Peel N Stick

Liebherr-Hydraulikbagger GmbH celebrates its 75,000th excavator

To mark the special occasion, the 75,000th excavator from Liebherr, an A 918 Compact Li-
tronic, received a very special design: The anniversary machine was designed by the graffiti 
artist MadC.

Photos courtesy of Liebherr

The L 300 — first   hydraulic  excavator   in   Europe  was   built   by 
Hans  Liebherr.
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CX145D SR 
CASE Construction Equipment 

recently introduced the all-new 
CX145D SR minimum-swing radius 
excavator to its D Series lineup. De-
signed to provide ample digging and 
lifting power in a small footprint, the 
CX145D SR features a compact coun-
terweight and modified boom place-
ment. This results in a highly ma-
neuverable and powerful excavator 
that is easy to transport and ideal for 
restricted jobsite conditions, such as 
road and bridge work, utilities, urban 
construction and landscaping appli-
cations. 
With an operating weight of 32,100 

pounds and a 102 HP Tier 4 Final 
engine, the CX145D SR offers buck-
et digging forces up to 21,400-foot-
pounds and lift capacities up to 
21,350-pounds. Options include a 
dozer blade configuration as well as 
the choice between either steel or 
rubber tracks depending on operating 
conditions and jobsite requirements. 
Each D Series model is built to pro-

vide significant operational gains, in-
cluding faster cycle times, improved 
responsiveness and greater fuel effi-
ciency. An electronically controlled 
hydraulic pump and larger control 
and solenoid valves increase lifting 
capacities and improve responsive-
ness.

CX245D SR
Designed to provide increased dig-

ging and lifting power in confined 
work areas, the CX245D SR features 
a compact counterweight and modi-
fied boom placement that minimizes 
the machine’s footprint, resulting in a 
highly productive and maneuverable 
excavator that’s ideal for restricted 
conditions, such as road and bridge 
work, residential projects and urban 

construction.
With an operating weight of 

60,400-pounds and a 160 hp Tier 4 
Final engine, the CX245D SR offers 
increased bucket digging forces (up to 
34,600-pounds) and lift capacity (up 
to 22,950-pounds) compared to the 
previous model. 

CX750D
The all new CX750D, the largest and 

most powerful machine in the CASE 
excavator line. Operating at a best in 
class 512 horsepower, the CX750D is 
available in standard and “mass ex-
cavation” configurations. The mass 
excavation configuration features a 
shorter boom and arm that allow for 
greater breakout forces and faster cy-
cle times, and is capable of handling 
larger buckets for added capacity. 
• CX750D: 158,300-pounds; 

75,090-pound digging force (with 
Power Boost).    
• CX750D ME: 159,600-pounds; 

75,090-pound digging force (with 
Power Boost)  
Like all D Series excavators, the 

CX750D has been built to achieve 
faster cycle times, improved control/
responsiveness and greater fuel effi-
ciency. An electronically controlled 
hydraulic pump and larger control 
and solenoid valves boost breakout 
forces, increase lifting strength and 
improve responsiveness. These fea-
tures combine with the CASE Intel-
ligent Hydraulic System and its four 
integrated control systems to make 
the best use of the machine’s hydrau-
lic power and momentum, resulting 
in added strength and fuel efficiency.
The boom and arm, as well as the 

undercarriage, are all more robust 
to allow for greater power and pro-

ductivity, and arm and bucket cyl-
inders are larger to help improve 
performance. And the machine can 
be operated in one of three operat-
ing modes — Automatic, Heavy and 
Speed Priority — to provide the opti-
mal and most efficient use of hydrau-
lic and engine power. 
It features a larger, more spacious 

cab than previous CASE machines in 
this size class, and offers a fully ad-
justable workstation with a new high 
back seat for optimal comfort and 
support. Standard rear and side view 
cameras feed a 7-inch widescreen 
monitor that also provides operators 
with real time access to important 
performance parameters, including 
fuel consumption, operating hours 
and machine information. 
Maintenance and access to the ma-

chine are now made easier with wider 
catwalks and new guardrails for safe-
ty, and all filters are grouped in the 
pump compartment for simplicity. A 
new standard hydrostatic reversible 
fan responds to actual cooling de-
mands and reduces power absorption 
and maintenance. 

Greater feature standardization 
D Series models offer more standard 

features than previous CASE crawl-
er excavators, simplifying the buying 
process and making them extremely 
versatile and operator friendly. 
This includes Free Swing for im-

proved craning, laying or lifting of off-
set loads; oil sample ports for quick 
sampling of engine and hydraulic oils; 
and an easy pattern selector for the 
operator’s preference of ISO or SAE 
controls. Each D Series machine fea-
tures a fully adjustable operator sta-
tion anchored by a standard heated 
air ride seat and joystick controls that 
allow for smooth performance. 
All CASE D Series excavators provide 

peace of mind and lower total cost of 
ownership through CASE ProCare™. 

New Lighting Package
Each D Series machine is available 

with a new (optional) LED working 
light package that provides illumina-
tion than three-times brighter than 
halogen, allowing contractors to work 
around the clock. The LED package 
includes six LED lights (two front, two 
rear and one on each side).

CASE ProCare
All CASE D Series excavators are 

covered under CASE ProCare — a 
suite of product assurances that in-
cludes a three-year Advanced CASE 
SiteWatch™ telematics subscription, 
a three-year/3,000-hour full-ma-
chine factory warranty, and a three-
year/3,000-hour planned main-
tenance contract. ProCare allows 
business owners to invest in new 
equipment while helping to make 
owning and operating costs predict-
able for the first three years of lease 
or ownership.  
For more information on the 

CX145D SR as well as the entire 
lineup of CASE D Series excavators, 
visit CaseCE.com . 

CASE’s D Series 
Excavators

The CX145D achieves faster cycle times through a new electronically controlled 
pump, a larger control valve and multiple sensors. 

Photos courtesy of CASE CE

Available in standard and “mass excavation” configurations, the CX750D is built stronger 
with a redesigned boom, arm and undercarriage, and features powerful bucket digging 
forces and best in class lifting capacity.  

CX245D SR features a compact counterweight 
and modified boom placement that minimizes the 
machine’s footprint.
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GASTONIA, NC

UTILITY EQUIPMENT 
& TRUCKS AUCTION
SAT., NOV. 11 @ 10 AM

For complete terms & conditions, visit: 

ON-SITE  
& LIVE  
ONLINE 
BIDDING 
SALE LOCATION:  
800 Gaston Road,  
Gastonia, NC  28056

INSPECTION: 
Day of sale:
Saturday, Nov. 11  
Beginning @ 8 AM

MOTLEYS OFFERS: Cash Advances,  
Guarantees & Total Buyouts

SELLING:  Backhoe Loaders, 
Utility Trucks, Service Trucks, 
Vans, Pickup Trucks & More! Financing Available!

SELLING FOR:

of construction companies and around 
110 machines were already delivered in 
the first three years. 

Another big innovation followed a short 
time later. The A 650 wheeled excavator 
was the first fully hydraulic wheeled ex-
cavator from Liebherr in 1960. In addi-
tion to the hydraulic equipment, it also 
had a hydraulic drive. With its operat-
ing weight of 16 tons the machine had a 
power rating of 60 hp, thus representing 
an important milestone in the history of 
the wheeled excavator. 

Liebherr-Hydraulikbagger GmbH also 
has another anniversary to celebrate 
this year. In 1967 Liebherr developed a 

so-called railroader, the A 400 ZW, for 
use on railway tracks. It is a special ver-
sion of the wheeled excavator which can 
be used on rails or on the road. For over 
50 years now, the company has been 
successfully offering railroaders in its 
range of products and it quickly gained 
market leadership in this segment in 
Germany. 

From the outset it was important to 
Hans Liebherr to develop and produce 
key technologies in-house. This became 
especially clear in 1983 with the A 912 
wheeled excavator. Its diesel engine, hy-
draulic pump, swivelling drive together 
with planetary gearbox, excavator axles 

as well as gearbox and transfer box in 
the undercarriage were all now manu-
factured in-house. 

In 1989 the Litronic followed as an-
other innovation highlight from Lieb-
herr. The Litronic is a complete system 
of intelligent electronics and functional 
hydraulics for monitoring, controlling 
and coordinating all key systems of the 
excavator. This system was used for the 
first time in the A 912 Litronic and also 
continues to optimise the efficiency of 
every Liebherr construction machine in 
its modified form today. 

The perfect interaction of machine and 
tool attachment plays a decisive role for 

successful deployment on site. This is 
why Liebherr also invested in this area 
and in 2001 was able to present its fully 
automatic quick coupler system LIKU-
FIX. With LIKUFIX the machine opera-
tor can change all mechanical and hy-
draulic tool attachments at the touch of 
a button from the cab as well as adjust 
the hydraulic pressures and volumes.  

Further developments are continual-
ly being added in all areas in line with 
the motto:  “Standing still is a step back-
wards.” Since the beginning of the 2000s 
the innovations have been shaped by the 
topic of efficiency as well as the vision of 
the digital construction site.

Cat M315F and M317F wheeled excavators deliver
job site agility, reliability performance, low cost of operation 

and operator convenience
The new Cat® M315F and M317F compact radi-

us wheeled excavators are additions to the recently 
launched Cat F Series wheeled excavator range, re-
flecting the same customer focused design concept of 
their conventional radius counterparts, but providing 
customers the added choice of compactness. The new 
models make no compromise in power, performance, 
or stability, compared with their non-compact coun-
terparts, and feature large working envelopes, high 
breakout forces, and high lifting capacities.

The new compact radius models offer a wide range of 
configurations, including undercarriage options and 
stick lengths.

Wide steering angles and optimum turning radius 
facilitate maneuvering and simplify repositioning the 
machine. Available joystick steering further eases ma-
neuvering, allowing operators to keep both hands on 
the joysticks and continue working, even when moving 
the machine.

Tool carrier versatility
The M315F and M317F are designed as tool carriers, 

having all necessary systems to change attachments 
in seconds from the safety of the cab, including medi-
um and high pressure auxiliary hydraulic lines, and 
a monitor based tool control system. The tool control 
interface allows programming the machines for up to 
ten different flow/pressure settings to accommodate a 
wide range of work tools.

Specific auxiliary functions are assigned on the joy-
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stick and foot pedal, allowing the operator to choose 
directly, through the monitor, which button and/or 
slider is preferred for a specific work tool.

For even greater versatility and maneuverability, an 
integrated optional Tilt-Rotator Ready package is now 
available and provides a factory installed, on-board 
platform for a Rototilt® tiltrotator.

Work tool controllability is ensured for the new mod-
els with a load-sensing hydraulic system designed to 
provide fast cycles, generous lift capacities, and high 
bucket and stick forces. The machines have dedicated 
pumps for the swing function and for implement func-
tions, resulting in faster, smoother combined move-
ment. The hydraulic system also reduces the load on 
the engine by matching flow to load demand, translat-
ing into lower fuel consumption.

Power and performance
The 150 hp Cat C4.4 ACERT™ engine meets U.S. 

EPA Tier 4 Final emission standards and integrates 

an emission aftertreatment system that requires no at-
tention other than periodically replenishing the diesel 
exhaust fluid tank. Emissions technology includes the 
Cat NOx reduction system, selective catalytic reduc-
tion system, diesel oxidation catalyst, “fit for life” diesel 
particulate filter, and high pressure/common-rail fuel 
system.

The C4.4 ACERT engine provides quick response 
to changing loads while delivering constant power. 
It is designed to provide powerful, reliable perfor-
mance in all operating situations, whether utility re-
pair along urban streets, road construction, or large 
earth moving projects that involve heavy duty dig-
ging and lifting tasks.  

For optimum fuel efficiency, the new machines fea-
ture Automatic Engine Speed Control that lowers en-
gine speed when maximum power is not required. An 
engine idle shutdown system also saves fuel by stop-
ping the engine after a preset idling interval. In addi-

tion, the Eco Mode reduces engine speed to save fuel, 
but does not compromise power or performance. The 
automatic shift-to-travel mode optimizes driveline per-
formance, while also conserving fuel, and the cooling 
system features a variable speed, on-demand fan for 
further fuel savings.

Comfort and safety
The M315F and M317F share the same spacious, 

comfortable cabin as non-compact models, featuring 
automatic climate control with air conditioning, ad-
justable steering column, fully adjustable seats, and 
adjustable sensitivity for joysticks and controls.

The roll over protective-structure (ROPS) opera-
tor cabin also features high pressurization to keep 
the environment dust free, low sound and vibration 
levels, and expansive visibility with a large, all glass 
door, wide angle mirrors, and a large skylight. F Se-
ries wheeled excavators also incorporate a PIN code 
anti-theft system.

The standard lighting package includes a light for 
the standard right side camera, counterweight light 
for the rearview camera, three cabin mounted working 
lights, and a light on the boom. LED lights are stan-
dard, providing enhanced illumination, lower power 
consumption, and longer life. The right side camera 
has a separate in-cab color monitor, which also can 
display rearview camera images simultaneously.

The M315F and M317F feature a cruise control sys-
tem, and an automatic brake/axle lock system detects 
when the service brake and axle need to be locked or 
unlocked and handles that task for the operator. Au-
tomatic swing and travel lock functions eliminate the 
need to release the swing lock pin.

Fleet management
Cat LINK technologies, such as the Product Link™ 

advanced telematics system provide a constant stream 
of wireless information, including location, hours, fuel 
usage, idle time and event codes. Product Link data 
are accessed via the online VisionLink® interface and 
are vital for providing information needed to make 
timely, fact based decisions that improve job site effi-
ciency, increase productivity and lower costs.

Serviceability
The longitudinally mounted engine in the new mod-

els has a forward mounted cooling package that is ac-
cessible from ground level, as are all daily maintenance 
points. Coolers are grouped in the same compartment, 
and the condenser can be tilted out (no tools required) 
for ease of cleaning. Automatic centralized greasing 
(Auto-lube) is standard, and an electric fuel priming 
pump eliminates filling filters before installation.    

The new Cat M315F and M317F will be available in 
early 2017.

For optimum fuel efficiency, the new machines feature Automatic Engine Speed Control that lowers engine speed when 
maximum power is not required.

Photo courtesy of Caterpillar

Grundomat boring tool offers superior accuracy
AURORA, IL — The Grundomat pierc-

ing tool from TT Technologies bores con-
sistently on target time after time. It is 
constructed from durable hardened alloy 
steel and reliable machined components 
for maximum power and precision.

Grundomat tools are also equipped 
with an advanced reversing system, as 
well as, an in-line lubrication system. 
Basic and deluxe packages are available 
with the Grundomat. The tool serves as 
a complement and, in many situations, 
an economical alternative to larger, more 
expensive directional drilling equipment.

Especially suitable for economical 
last mile installation, the Grundomat’s 
reciprocating stepped-cone chisel-head 
ensures high impact accuracy. The 
chisel-head action of the Grundomat 
tool is unique because it hammers away 

at solid obstacles. This two-stroke ac-
tion means that the piston’s impact is 
concentrated on the reciprocating tool 
head for optimum boring performance. 

The Grundomat is available in 16 
models ranging from 1 3/4-inch” diam-
eter to 7-inch in diameter, for horizontal 
boring distances from 50-feet to 150-
feet. The Grundomat is easily config-
ured to pull in a wide variety of new pipe 
materials. It is ideal for water, sewer, 
landscape and irrigation, gas, electrical 
and plumbing contractors.

Right — The Grundomat boring tool serves 
as a complement and, in many situations, 
an economical alternative to larger, more 
expensive directional drilling equipment.

Photo courstey of TT Technologies
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To Have Your Auction Listed, See Your Sales Representative or Contact Hard Hat News at 518-673-3237 • Fax 518-673-2381

AUCTION CALENDAR

ALEX LYON & SON
Bridgeport, NY
315-633-2944

Fax 315-633-8010
Evenings 315-637-8912
www.lyonauction.com

AUCTION LIQUIDATION SERVICES
Eatontown, NJ
732-682-0708
800-563-9740

www.auctionlistservices.com

AUCTIONEER PHIL JACQUIER INC.
Southwick, MA
413-569-6421

Fax 413-569-6599
philcorn@jacquierauctions.com

www.jacquierauctions.com

FREY & SONS
Archbold, OH
419-445-3739

Fax 419-445-8888
www.freyandsons.com

HUNYADY AUCTION CO.
Hatfield, PA

215-361-9099
Fax 215-361-9212

www.hunyady.com

KEENEY AUCTION SERVICES
Orangeville, PA
570-683-6858

www.motleysgroup.com

PETROWSKY AUCTIONEERS, INC.
North Franklin, CT

860-642-4200
www.petrowskyauctioneers.com

POWERS AUCTION SERVICE, INC.
Woodstock, IL
815-388-9700

Fax 815-388-9766

RITCHIE BROTHERS
Richmond, BC Canada

800-663-8457
604-273-7564

Fax 604-273-2102
www.rbauction.com

ROY TEITSWORTH, INC., AUCTIONEERS
Geneseo, NY

585-243-1563
www.teitsworth.com

YODER & FREY AUCTIONEERS, INC.
Holland, OH

800-842-6221 • 419-865-3990 • Fax 419-865-4595
www.yoderandfrey.com

THURSDAY, NOVEMBER 2, 2017
• Hartford, CT 06101. Alex Lyon & Son, Sales Managers &
Auctioneers, Inc., 315-633-2944, 315-633-9544, 315-633-
2872, Evenings 315-637-8912.

www.lyonauction.com
• 2100 North Central Ave., Rockford, IL 61101. Alex Lyon &
Son, Sales Managers & Auctioneers, Inc., 315-633-2944,
315-633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
FRIDAY, NOVEMBER 3, 2017

• 1264 Rt. 52, Middletown (Carmel), NY 10512. Alex Lyon
& Son, Sales Managers & Auctioneers, Inc., 315-633-2944,
315-633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
SATURDAY, NOVEMBER 4, 2017

• 150 Carpenter Ave., Middletown, NY 10940. Alex Lyon &
Son, Sales Managers & Auctioneers, Inc., 315-633-2944,
315-633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
• 6385 Thompson Rd., Syracuse, NY 13206. Alex Lyon &
Son, Sales Managers & Auctioneers, Inc., 315-633-2944,
315-633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
TUESDAY, NOVEMBER 7, 2017

• 711 Rankin Rd., Houston, TX 77073. Alex Lyon & Son,
Sales Managers & Auctioneers, Inc., 315-633-2944, 315-
633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
FRIDAY, NOVEMBER 10, 2017

• 2221 Raymond Ave., Franksville, WI 53126. Alex Lyon &
Son, Sales Managers & Auctioneers, Inc., 315-633-2944,
315-633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
SATURDAY, NOVEMBER 11, 2017

• 10:00 AM: BIDDING BEGINS. 800 Gaston Rd., Gastonia,
NC 28056. PSNC Energy Utility Equipment & Trucks Auction.
Onsite and Live Online Bidding for utility trucks, service
trucks, pickup trucks and more! Inspection & registration sale
day beginning at 8:00 AM. Motleys Asset Disposition Group,
Corporate Headquarters, 3600 Deepwater Terminal Rd.,
Richmond, VA 23234, Ph 804-232-3300 Fx 804-232-3301,
info@motleys.com .
• 5880 Fisher Rd. #1, East Syracuse, NY 13057. Alex Lyon
& Son, Sales Managers & Auctioneers, Inc., 315-633-2944,
315-633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
• 10010 Main St., Dansville, NY 14437. Alex Lyon & Son,
Sales Managers & Auctioneers, Inc., 315-633-2944, 315-
633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com

WEDNESDAY, NOVEMBER 15, 2017
• 12601 St. Rd. 545, North Winter Garden, FL 34787. Alex
Lyon & Son, Sales Managers & Auctioneers, Inc., 315-633-
2944, 315-633-9544, 315-633-2872, Evenings 315-637-
8912.

www.lyonauction.com
THURSDAY, NOVEMBER 16, 2017

• 8076 St. Rt. 241, Millersburg, OH 44654. Alex Lyon & Son,
Sales Managers & Auctioneers, Inc., 315-633-2944, 315-
633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
FRIDAY, NOVEMBER 17, 2017

• 8076 St. Rt. 241, Millersburg, OH 44654. Alex Lyon & Son,
Sales Managers & Auctioneers, Inc., 315-633-2944, 315-
633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
SATURDAY, NOVEMBER 18, 2017

• 50 Lincoln Ave., Torrington, CT 06790. Alex Lyon & Son,
Sales Managers & Auctioneers, Inc., 315-633-2944, 315-
633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
MONDAY, NOVEMBER 20, 2017

• Woodstock, Ontario, Canada. Alex Lyon & Son, Sales
Managers & Auctioneers, Inc., 315-633-2944, 315-633-
9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
TUESDAY, NOVEMBER 21, 2017

• Woodstock, Ontario, Canada. Alex Lyon & Son, Sales
Managers & Auctioneers, Inc., 315-633-2944, 315-633-
9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
FRIDAY, DECEMBER 1, 2017

• 150 Carpenter Ave., Middletown, NY 10940. Alex Lyon &
Son, Sales Managers & Auctioneers, Inc., 315-633-2944,
315-633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
SATURDAY, DECEMBER 2, 2017

• 4060 Lake Ave., Lockport, NY 14094. Alex Lyon & Son,
Sales Managers & Auctioneers, Inc., 315-633-2944, 315-
633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
FRIDAY, DECEMBER 8, 2017

• Marietta, OH 45750. Alex Lyon & Son, Sales Managers &
Auctioneers, Inc., 315-633-2944, 315-633-9544, 315-633-
2872, Evenings 315-637-8912.

www.lyonauction.com

SATURDAY, DECEMBER 9, 2017
• 1800 West Bonanza Rd., Las Vegas, NV 89106. Alex Lyon
& Son, Sales Managers & Auctioneers, Inc., 315-633-2944,
315-633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
TUESDAY, DECEMBER 12

• 10250 Hicks Field Rd., Fort Worth, TX 76179. Alex Lyon &
Son, Sales Managers & Auctioneers, Inc., 315-633-2944,
315-633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
FRIDAY, DECEMBER 15

• Plattsburgh, NY 12901. Alex Lyon & Son, Sales Managers
& Auctioneers, Inc., 315-633-2944, 315-633-9544, 315-
633-2872, Evenings 315-637-8912.

www.lyonauction.com
SATURDAY, DECEMBER 16, 2017

• 4501 Leipzig Ave., Mays Landing, NJ 08330. Alex Lyon &
Son, Sales Managers & Auctioneers, Inc., 315-633-2944,
315-633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
FRIDAY, DECEMBER 29, 2017

• Albany, NY 12201. Alex Lyon & Son, Sales Managers &
Auctioneers, Inc., 315-633-2944, 315-633-9544, 315-633-
2872, Evenings 315-637-8912.

www.lyonauction.com
SATURDAY, DECEMBER 30, 2017

• 10010 Main St., Dansville, NY 14437. Alex Lyon & Son,
Sales Managers & Auctioneers, Inc., 315-633-2944, 315-
633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
SATURDAY, JANUARY 13, 2018

• Columbus, OH 43201. Alex Lyon & Son, Sales Managers
& Auctioneers, Inc., 315-633-2944, 315-633-9544, 315-
633-2872, Evenings 315-637-8912.

www.lyonauction.com
SATURDAY, JANUARY 20, 2018

• 18 Central Ave., Hauppauge, NY 11788. Alex Lyon & Son,
Sales Managers & Auctioneers, Inc., 315-633-2944, 315-
633-9544, 315-633-2872, Evenings 315-637-8912.

www.lyonauction.com
FRIDAY, FEBRUARY 3-11, 2018

• 12601 State Rd., 545 North Winter Garden, FL 34787.
Alex Lyon & Son, Sales Managers & Auctioneers, Inc., 315-
633-2944, 315-633-9544, 315-633-2872, Evenings 315-
637-8912.

www.lyonauction.com
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Announcements Announcements

Announcements Announcements Announcements

Building
Materials/Supplies

Engines

Building
Materials/Supplies

Engines

**** NOTICE ****
LEE NEWSPAPERS 

COMMERCIAL PRINTING SERVICES CUSTOMERS
Please be advised, effective immediatley, Lee Newspapers, Inc., Commercial Printing Services has im-
plemented an internal organizational change to better serve the needs of our clients. Moving forward, all 
correspondence should be addressed to commercialprint@leepub.com or call 518-673-0101.

Our new team is ready to assist with any outstanding orders, changes, or the status of your project.     
Give us a call or stop in so we can meet with you to discuss your deadlines as we work through this tran-
sition. We are very pleased about this opportunity to better serve you and the communities we support.

As you are aware, we are capable of producing anything from business cards, flyers, posters, signage, 
vinyl banners, postcards, forms, envelopes, pamphlets, labels, stickers, invitations, magnets, copies and 
much more.

So come in and meet our new team who are skilled, qualified and competent to meet and exceed your 
commercial printing needs. We welcome the opportunity moving forward to foster new relationships and 
reestablish credibility with our customers.

D&J Supply LLC
26 & 29 Ga. Metal Roofing & Siding

Pre-Engineered Trusses
Pole Barn Packages - Any Size

~ Direct Shipments ~
Call Us for Your Building Needs

Located in Central New York

518-568-3562

ADVERTISING DEADLINE
Thursday, November 9th

For as little as $10.00 - place a classified ad in

Rock Road Recycle
Call Peg at1-800-836-2888

or 518-673-0111
or email classified@leepub.com

We Can Print For You!
Newspapers • Newsletters • Flyers 
Advertising Circulars • Brochures

Post Cards • Rack Cards
On Newsprint, Glossy, Matte or Flat

~ Composition Services ~

LEE PUBLICATIONS
6113 State Highway 5

Palatine Bridge, NY 13428
Call Larry Price (518) 673-3237 x 

lprice@leepub.com

Farm Machinery
For Sale

Farm Machinery
For Sale

CARROLL ROAD REPAIR SHOP LLC
“In Business Since 2001”

Specializing in Repairs of Most Makes & Models
of Forestry - Construction & Ag Equipment

Engines, Transmissions, Hydraulics
Hydraulic Hoses Made to Order

1596 Carroll Road, Penn Yan, NY 14527 • 315-531-1997

Announcements

ADVERTISERS
Get the best responses from
your advertisements by
including the age, condition,
price and best calling hours.
Also, we always recommend
insertion for at least 2 issues
for maximum benefits.
DEADLINE for placing ads is
FRIDAY prior to edition date.
Call Peg at 1-800-836-2888
or 518-673-0111

★ ★ ★ ★ ★

Call 800-836-2888 to place your classified ad.

BUSINESS CARDS: 1,000
for only $60.00 full color
glossy. Any way you want
them designed, we will help
you. FREE SHIPPING in-
cluded. Call Lee Newspapers
at 518-673-0101 or email us at
commercialprint@leepub.com 

CORRUGATED SIGNS. Great
for roadside stands, political,
and more. The more you buy,
the less they cost. Call Lee
Newspapers at 518-673-0101,
or email us at commer
cialprint@leepub.com 

Announcements

CHECK YOUR AD - ADVER-
TISERS should check their
ads on the first week of inser-
tion. Lee Newspapers shall not
be liable for typographical, or
errors in publication except to
the extent of the cost of the
first weeks insertion of the ad,
and shall also not be liable for
damages due to failure to pub-
lish an ad. Adjustment for er-
rors is limited to the cost of that
portion of the ad wherein the
error occurred. Report any er-
rors to Peg Patrei at 518-673-
0111 or 800-836-2888.

IS YOUR WEBSITE MOBILE
FRIENDLY? Google reporting
listing changes for non mobile
friendly sites!! Don’t lose your
traffic. Update now!!! WWE
Market ing  518-527-6800
wjleepub@gmail.com 

Construction
Equipment For Sale

SCREENING PLANT,$24,000.
Large Excavator 35’ stick,
$25,000. 518-634-2310

Skid steers, $2,500 up. Several
compacts, $3,000 up. Large low-
back HD truck 30' bed, $45,000;
2001 Ford chassis, $3,000; 2000
Dodge van, $1,000; 96 Dodge dual
wheels, 1 ton, diesel chassis, clean,
$3,000; 97 Dodge dual wheel 4x4 &
plow, $4,500; several more. Int.
dozer, $5,000; Case dozer, $7,000;
Cat D3 dozer, $9,500; several JD
dozers, $6,000-$11,500; 15 back-
hoes $2,500-$8,000; tractor/ldr/
backhoe, 45hp, 4x4, $21,000; Kub-
ota backhoe, like new, 250hrs.,
$15,000; Large Excavator 35’ stick,
$25,000; Screening Plant, $22,500.
$14,000. Much, Much More! Deliv-
ery Available

Buying & Trading
Smiley’s Equipment

518-634-2310

Construction
Equipment For Sale

TEREX 82-30 Dozer, can be
put to work, call for details.
Onon Gen-Set, 125kw, 800hrs.,
powered by Allis Chalmers,
6cyl. diesel engine. Case
1150C dozer. 570-596-3855

Construction Services

ZIMMERMAN REPAIR
ALL TYPES OF REPAIR
Specializing in Skid Steer
& Construction Equipment

Penn Yan, NY
315-536-6040

Custom Services

CUSTOM LABELS. All sizes.
Designed to fit your needs.
Call Lee Newspapers at 518-
673-0101, or email us at com
mercialprint@leepub.com

YOUR DYNAMIC NEWS

RESOURCE FOR THE 

Aggregate, Heavy 

Construction and 

Recycling Industries
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Tools

Snowplows

Help Wanted

Tools

Snowplows

Help Wanted

Trucks

Trailers

Trucks

Trailers

Trucks Trucks

DERBY TRUCK PARTS
802-673-8525 Days • 802-895-2961 Eves

www.derbytruckparts.com

Call Us With Your Used Parts Needs • We Have Cut Offs In Stock

35 Ton Detach Trailer
completely rebuilt $9,500

Many New & Used Feed & Gravel Bodies. Dump~Silage~Flatbeds All Sizes

Heavy Duty Dump Trailer 19Ft. Body, 
great for feed, gravel, land clearing $7,500

2002 R Model Cab 
like new $3,500

18 Ft. Flatbed Like New $1,500

1994 Western Star 128,000 miles, 3406 
B Cat, 13 speed, 38 rears, nice trailer 

with winch, will separate 
$21,000 complete

New 22 foot Silage Body 
with hydraulic Gate $10,000

Parting Out 2006 Volvo, Fresh D13 
engine, just overhauled 13 spd trans.

14 Ft. Tenco All Season Dump Body 
with hoist, will separate $7,500

2017 PJ 8’x22’ Deckover
14,000Lb. GVW, flat deck with ramps,

LED lights, drop leg jack, adjustable coupler
$5,300

Midlakes 
Trailer Sales
“We’ll hook you up”

1595 Yale Farm Rd., Rom ulus, NY 14541
   Toll Free 888-585-3580 ~ 315-585-6411

SPECIAL OF THE WEEK

NEW PNEUMATIC PISTON FOR
THE ORIGINAL
GREASEBUSTER™

Patented

• Cleans grease
fi ttings & bearings

• Uses hydraulic 
pressure to force 

penetrating oil
• Hose extension available

Made in the USA
by a Farmer for a Farmer

PO Box 120 • Waynesville, OH 45068
513-897-5142 (phone & fax)
513-312-5779 (cell phone)

www.greasebustertools.net

Grease Buster Tools
“THE ORIGINAL”

20 YEARS OF SATISFIED 
CUSTOMERS

Regular $45

Shop Size $55

+ Shipping

THESE TOOLS HAVE 25 YEARS EXPERIENCE

Need to Hire Someone?
Looking For Your Next Star 

Employee?
 Check out the 

ROCK ROAD 
RECYCLE

JOB BOARD
Go to

jobs.hardhat.com

Martin’s Farm Trucks, LLC
Trucks for All Your Needs - Specializing in Agri-Business Vehicles

717-597-0310

1999 Fontaine 40 ton triaxle detachable 
loboy, air susp, pin up 3rd axle, 51’ long, 102” 
wide 25’ well, outriggers, 99,300 GVW, 18800 
empty weight, electric over hydraulic detach 

$24,500

2004 Freightliner M2
C7 Cat 300hp, Exhaust Brake, 10 spd, 

14.6/43 axles, 37,600 GVW, air susp, Wheel 
lock, A/C, 26’x96” steel flat bed, 187k miles

$16,900

PINE RIDGE Welding and Machine
Penn Yan, NY - Steel Sales - 315-536-2102

Snow Pushers 6’ up to 16’
Other Sizes Available

Quick-tach, Bucket Mount or Bare Back

Fencing

LOCUST POSTS, POLES,
Split Rails, 6x6’s, 4x4’s, other
hardwood boards and planks,
custom cut. Also lots, land
cleared, woodlots wanted.
518-883-8284.

Financial Services

FACTORING: TRUCKING &
CONSTRUCTION FACTOR-
ING, also Working Capital
Loans, and Equipment Finance.
IntegratedFactoring.com 585-
742-9030 

For Sale

COLOR GLOSSY 13 MONTH
CALENDARS: Only $13.00 +
tax. Send us your digital prints
and we will make a beautiful
keepsake calendar for you. You
may also bring in your photos
on a disc or thumb drive. If you
would like us to mail, it is a
$5.00 extra fee. Only 3 day
turnaround time. Contact Lee
Newspapers at 518-673-0101
or email us at commercial-
print@leepub.com 

Miscellaneous

BUSINESS CARD MAG-
NETS, only $75.00 for 250.
Free shipping. Call Lee News-
papers at 518-673-0101, or
email us at
c o m m e r c i a l p r i n t @ l e e p
ub.com  Please allow 7-10
business days for delivery.

Services Offered

SELF-INKING STAMPS,
$21.00 Plus Shipping. Call Lee
Newspapers at 518-673-0101,
or email us at commer
cialprint@leepub.com 

Trailers

TEITSWORTH TRAILERS:
Over 400 trailers in stock! PJ
Goosenecks, Dumps, Tilt Tops,
Landscape, Car Haulers, Skid
Steer trailers, Frontier Live-
stock Trailers & much more!
Best prices, largest selection.
Financing available. Call 585-
243-1563.

Trucks

89 Ford F700 14' dump low
profile 6cyl. Ford diesel
Automatic, Hydraulic brakes,
new paint new tires,ready to
go.$12,900. 508-756-3199

★ ★ ★ ★ ★

YOUR DYNAMIC NEWS

RESOURCE FOR THE 
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Heavy Construction

and 
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ROAD 
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Next generation Bobcat excavators feature design, performance 
and comfort enhancements

WEST FARGO, ND — Bobcat Compa-
ny has enhanced its industry leading 
compact excavators with the all new, 
next generation R-Series excavators. 
Featuring a bold, distinct design, R-Se-
ries excavators will help boost operator 
productivity and comfort, as well as ma-
chine uptime protection.

The first R-Series excavators to launch 
include the Bobcat® E32 and E35 in the 
popular three to four ton size class. Ad-
ditional R-Series excavators from Bob-
cat will be introduced at a later date.

Bobcat Company has more than three 
decades of experience manufacturing 
excavators and incorporated custom-
er feedback in the latest generation to 
make the excavators even better than 
the prior M-Series. Bobcat excavators 
are used in a variety of market seg-
ments, including construction, land-
scaping, utilities, infrastructure, rent-
al and agriculture, to complete tasks 
where larger equipment can’t fit or work 
that was previously done by hand.

Increased over the side stability
R-Series excavator operators can dig 

with greater confidence over the side of 
the machine with a standard dual flange 
track roller system. The new dual flange 
rollers extend the excavator’s undercar-
riage structure closer to the track’s edge 
and provide up to a 15 percent increase 
in over the side capacity and more sta-
bility. This improves over the side dig-
ging performance and slewing ability to 
help boost operator productivity.

Operators will also notice an improved 
ride quality with the new dual flange 
roller and track system, allowing them 
to comfortably move around a bumpy 
job site.

Simple serviceability
A new, integrated rear counterweight 

design lowers the excavator’s center of 
gravity to further enhance machine sta-
bility. The design maintains wide open 
access to the engine and daily mainte-
nance checks. Operators have panoram-
ic access to the engine and routine main-
tenance components for superior service 
and to help minimize machine downtime.

High quality finish
Operators can see and feel a differ-

ence with a new high quality finish. 
The new R-Series excavators feature 
strengthened hinges and latches and 
rigid, aligned excavator panels to reduce 
vibration in the cab, especially when 
working on rough surfaces. These en-
hancements increase operator comfort 
for a more enjoyable work day.

Unbeatable operator experience
Along with having one of the largest 

cab openings in the industry, Bobcat 
has redesigned its R-Series excavator 
cab for an unbeatable operator experi-
ence. The tall, wide widows have 15 per-
cent more surface area, which includes 
an improved top window and narrow-
er side pillars for visibility that’s never 
been better. Operators can get a better 
view of the excavator’s workgroup and 
surrounding areas with expanded visi-
bility from the cab. A new sun visor over 
the top window shields operator’s eyes 
from the sun on bright days.

There is 29 percent more floor space 
in R-Series compact excavators for the 
operator’s feet and legs than previous 
models, and redesigned floor pedals 
conveniently fold away, maximizing 
floor space even more. The seat and cab 
are also wider, allowing for plenty of el-
bow room all day long. Operators will 
appreciate the new automatic heat and 
air conditioning systems for complete 
control over the cab climate. When it’s 
cold outside, an optional heated seat 
takes operator comfort to another level.

A new tubular frame reinforced cab 
door comes standard, making R-Series 
excavators even stronger and able to 
withstand rough conditions of the job-
site. The tubular frame holds a tighter 
seal, helping keep out dirt and dust for 
an enhanced operating experience.

The new R-Series excavators feature a 
standard, easy to reach control pattern 
selector. This feature is conveniently lo-
cated right below the operator’s seat, al-
lowing operators to quickly switch from 
ISO controls to standard controls. With 
the repositioned second auxiliary selec-
tor switch, operators can toggle between 
the second auxiliary and the boom off-
set without removing their hand from 
the left joystick.

The R-Series excavator cabs also have 
a variety of other comfort and perfor-
mance enhancements:

• Tread step for firmer footing when 
getting in or out of the cab;

• Removable floor mats for easy cab 
cleaning;

• Internal storage compartments to 
store gloves or other personal items;

• High quality joystick materials for 
easy, comfortable grips;

• Polycarbon window for a clear over-
head view of the job site; and

• Level 1 FOPS canopy if operators pre-
fer an open machine with a tough frame.

Increased downward angles
R-Series excavators allow operators to 

easily level the machine with increased 
downward angles for a greater range of 
motion. The excavator blades have been 
increased by as much as 33 percent to a 
12  degree downward angle. Note: blade 
down angle degrees will vary by model. 
This feature allows operators to get the 
perfect angle and stabilize the machine 
when digging on an uneven surface or 
trenching at an angle.

Simplified maintenance
A boom swing greaseless pin joint is 

another new feature operators can ap-
preciate on the new R-Series excava-
tors. It eliminates an important greasing 
item, allowing operators to save mainte-
nance time and increase work time.

Easy access to tie downs
Using four point machine tie down lo-

cations, operators will find it is easier 
than ever to connect their Bobcat ex-
cavator to a trailer and ensure proper 
transportation procedures are followed. 
The tie down locations are easily visible 
and accessible for simple trailer con-
nections and faster trips from job site 
to jobsite.

For more information on Bobcat prod-
ucts, visit Bobcat.com .

R-Series excavator operators can dig with greater confidence over the side of the machine 
with a standard dual flange track roller system.

The first R-Series excavators to launch include the Bobcat® E32 and E35 in the popular 
three to four ton size class.

Photos courtesy of Bobcat
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(2) 2017 Ram 
ProMasters 
(1) 1500 Low Roof
(1) 2500 High Roof

Both have PW, PL, Tilt, Cruise & 
Only 17k Miles

Low Roof Stk# G179R8474 
$20,990

High Roof Stk# G179R8473 
$25,990

SEE ALL OF OUR INVENTORY AT www.DVBizWheels.com

Burdick  Ram Commercial • 315-233-5342 
 5885 E. Circle Dr. • Cicero, NY 13039

2017 Ram ProMaster City Cargo Vans, 
2.4L, 9 spd. auto. w/front wheel drive, gets 29 MPG, 

great light delivery vehicle, stk# G171-208.
** All Rebates and Conquest Bonus Applied

Business Owners & Their Employees May Qualify For Additional Incentives

www.DVBizWheels.com

Burdick

315-233-5342
5885 E. Circle Dr., • Cicero, NY 13039

Nissan Commercial

2017 Nissan NV2500’s, V8, AC, P/W, P/L, tilt, cruise, 
low & high top, Call For Faxed Or Emailed Quote.

2017 Nissan NV200 Cargo Vans, 2.0L 4 cyl., CVT auto. trans., 
front wheel drive, 40-60 split rear cargo doors, 6'10"x4'6" load 
floor, Call For Quotes.

NO CHARGE 
BIN PKG

NO CHARGE 
BIN PKG

2017 Ram ProMaster 1500, 2500 & 3500,
 high & low roof models, FWD traction, low step in 

height, short turning radius, diesel available, 
Call For Faxed Or Emailed Quote!

We Take Care Of Business
Every Day

Burdick Pre-Owned Commercial Specials

(2) 2017 Ram ProMasters - (1)1500 Low Roof, (1) 2500 High Roof, 
both have P/W, P/L, tilt, cruise & only 17k miles, 

Low Roof stk# G179R8474, $20,990. 
High Roof stk# G179R8473, $25,990.

2012 GMC 16’ DRW Cube, pull out walk up ramp,  trailer hitch, 
6L V8 gas, A/C, AM/FM, 95,000 miles, stk# B139R7554,

SEE ALL OF OUR PRE-OWNED INVENTORY AT 
www.DVBizWheels.com

Bonus Cash Now Available To Competitive Make Owners

2017 Ram 5500 11’ Air Flo 3-4 Yard Dump,
 6.7 Cums. diesel, 6 spd. auto., chrome pkg., P/L, P/W, snow 

plow prep., tarp, pintle/ball combo hitch, 19,500# GVWR, 
stk# G1710000, Call for Faxed or Emailed Quote!

9' Also Available!

NOW $17,590

2016 Chevy 2500 HD Crew Cab LT Trim, 6.0L V8, auto., 
Tungsten metalic finish, only 25k miles, stk# B156X8203,

 $35,600

STARTING AT $20,295**

(2) 2016 Chevy Express 2500s  - (1) Cargo & (1) Passenger
(1) 4.8L, auto., standard cargo van, stk# B169R7838, $21,990.

(1) 6.0L auto., standard passenger van, LT trim, 
Stk# 169R8225, $24,590.

(2) (4) AVAILABLE

(3) (6) AVAILABLE

$500 UP-FIT 
ALLOWANCE

(4) (6) 
AVAILABLE

(25) AVAILABLE

UP TO $7,000 REBATE**

$1,000 UP-FIT 
ALLOWANCE

ONLY 1
LEFT

ONLY 
25K MILES

JUST 
ARRIVED

                             315-233-5342

2012 GMC 
16’ DRW 

Cube 
Pull Out Walk Up Ramp, 
Trailer Hitch, 6L V8 Gas, 

A/C, AM/FM,
95,000 Miles. Stk# B139R7554

                             315-233-5342

NOW $17,590

ONLY 1 LEFT!

(2) 2016 
Chevy Express 

2500s 
(1) Cargo & (1) Passenger

(1) 4.8L, auto, standard 
cargo van, Stk# B169R7838 

$21,990
(1) 6.0L auto, standard passen-

ger van, LT trim, Stk# 169R8225 
$24,590

                             315-233-5342

2013
Ram 

Tradesman 
SLT 4x4

5.7L V8 eng.,
6 spd, auto, 

35,276 miles,
Stk# B13UR8184

                             315-233-5342

$33,990

Alamo-Interstater 
roadside mower; 

7500 Hrs.

$9,500
Keil Equipment

518-537-6221

1992
Case-IH 

595 Tractor

31HP (Needs Turbo) 
3 Point Hitch, Rear 

Hydraulics

$9,500
Keil Equipment

518-537-6221

2007
Ventrac 
4231TD

(turbo diesel)

We Have
Used 47”/59”

Blowers & 
Brooms for Sale

Starting at
$1,500

Keil Equipment
518-537-6221

Keil Equipment
518-537-6221

2008
Doosan 
DX140 

Excavator
36” Bucket,

1450 Hrs 

$65,000

Harbor Equipment, LLC
2016

Sure Trac
6x12,

Tube Top,
Utility, 3K,

Bumperpull

$1,598
5 Junior Dr, East Durham, NY 12423 • 518-239-4900

billw@harborequipment.com

Harbor Equipment, LLC
2015

Cargo Pro 
5x8, 

Bumperpull, 
Bi-fold Rear 

Ramp

$1,640
5 Junior Dr, East Durham, NY 12423 • 518-239-4900

billw@harborequipment.com

Harbor Equipment, LLC
2017

Sure Trac 
Bumperpull, 

Tapered 
Entry, Hyd 
Dampner

$5,369
5 Junior Dr, East Durham, NY 12423 • 518-239-4900

billw@harborequipment.com

ROCK
ROAD

RECYCLE

Pre-owned Equipment  Resource
BUY & SELL CONTRACTOR TO CONTRACTOR
Email your photo, description & phone number
to wjennings@leepub.com  we will call for credit card

Ads placed in our digital publication
cost $45 each or $40 each if run 
three times or more.

EQUIPMENT
DO YOU HAVE

P R E - O W N E D  E Q U I P M E N T  R E S O U R C E

TO SELL?
Email a photo, description and phone number 
to wjennings@leepub.com  we will call for credit card

YOU CAN ALSO PLACE YOUR 
AD ON OUR WEBSITE AT

rockroadrecycle.com/pre-
owned-equipment-resource

http://www.DVBizWheels.com
http://www.DVBizWheels.Burdick
http://www.DVBizWheels.Burdick
http://www.DVBizWheels.com
mailto:billw@harborequipment.com
mailto:billw@harborequipment.com
mailto:billw@harborequipment.com
mailto:wjennings@leepub.com
mailto:wjennings@leepub.com


Updated connector 
more durable, better 
protects from debris
Engcon, a 26 year old 

$90 million Swedish firm, 
has updated its fully hy-
draulic EC-Oil solution, 
which makes the safe 
automatic connection of 
hydraulic tools possible 
from the operator’s seat. 
The latest EC-Oil is a 
newly developed blade-
type electrical connector 
with increased contact 
surfaces. It’s been moved 
to the top of the hitch to 
protect it better from oil 
and dirt.

EC-Oil’s new electrical 
connector has 12 sturdy 
pins (6+6) that make it 
even more durable than 
its predecessor. What’s 
more, the improved EC-
Oil was rigorously test-
ed during the winter of 
2016-2017 with approxi-
mately 100,000 couplings 
in varied environments 
including dirt, saltwater 
and snow. The tests have 
made sure the improved 
EC-Oil can handle really 
tough working environ-
ments.

“The test results have 
been nothing but posi-
tive,” says John Lund-
qvist, test manager at En-

gcon’s R&D department 
in Strömsund. Sweden.

Unique wedge shape 
allows 

maximum contact
The pins in the con-

nector are wedge shaped 

and, when connected, are 
inserted about 20 mm 
into the spring loaded fe-
male half. This provides a 
cleaning effect with maxi-
mum contact in every po-
sition, which reduces the 

risk of the machine losing 
electrical contact with the 
tool.

“We also want to em-
phasize just how robust 
EC-Oil hydraulic con-
nections are,” says John 
Lundqvist, explaining 
that each movable part of 
the connector (female+-
male) has an O-ring seal 
that is easy to access, 
making maintenance 
simple. It’s also the only 
O-ring on EC-Oil; the con-
nectors are instead sealed 
through their smart coni-
cal shape.

“The simple, robust de-
sign also makes EC-Oil 
the market’s best value 
for money solution for 
fully hydraulic couplers,” 
adds John Lundqvist.

Deliveries of the im-
proved EC-Oil began in 

June 2017
The improved EC-Oil 

will be built into Engcon’s 
Q-Safe quick coupler in 

the sizes QS45, QS50, 
QS60, QS70 and QS80 
for excavators from six 
to 33 metric tons. The 
QS60 were first with ini-

tial deliveries June 2017; 
the other sizes were in-
troduced throughout the 
summer and autumn of 
2017.

Promises Kept
A Full Line of  
Wheel Loaders

770.499.7000
KCMCORP.COM

•  16 Models
•  .52 – 9.15 cu. yd.
•  30 HP – 531 HP

Is Now
At KCM, we understand that we are building 
something far greater than a relationship, we’re 
building your reputation.

Is Now

Engcon improves automatic coupling for hydraulic tools

EC-Oil can handle really tough working environments.
Photos courtesy of Engcon

The simple, robust design also makes EC-Oil the market’s 
best value for money solution for fully hydraulic couplers

EC-Oil’s new electrical connector has 12 sturdy pins (6+6) that make it even more durable 
than its predecessor.
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PERRY, OK — To enhance utility contractors’ effi-
ciency while drilling and steering in hard rock, Ditch 
Witch®, a Charles Machine Works Company, has 
re-leased the new AT40 All Terrain horizontal 
directional drill (HDD). The machine features an 
advanced, two-pipe All Terrain drilling system that 
provides 33 per-cent more torque than competitive 
units. 

The newly optimized All Terrain drilling system in-
cludes multiple patent-pending designs that improve 
downhole operation. An inner-rod design provides a 
flush system that improves tool-joint durability and 

steering in hard rock conditions. To further improve 
steering and optimize fluid flow, a reliable All Terrain 
connection reduces the risk of collar damage. 

“Maximized drilling performance and more efficient 
control while steering make the AT40 All Terrain an 
industry-leading, reliable and powerful machine,” said 
Seth Matthesen, Ditch Witch senior product manager, 
horizontal directional drills. “The unit not only boosts 
productivity and power, but leverages next-generation 
features to provide valuable operational insights and 
keep operators productive, profitable, and comfortable 
on each job.”

The All Terrain system also features an enhanced 
reliable RockMaster® housing for improved longevity 
and reduced maintenance. The modular design makes 
the housing adaptable to two different sizes of drill bit, 
allowing a 2.875 and 3.5 regular api connection. And, 
a patented floating-spindle design makes it easier and 
more cost effective to replace. The new housing also 
features an industry-exclusive, double-layer seal with 
high-capacity bearings for increased downhole life, 
superior reliability and minimal maintenance. This 
design feature increases service time intervals – time 
intervals are doubled compared to previous models. 

The AT40 All Terrain directional drill is available 
with durable pipe options to meet all unique jobsites, 
including the patent-pending All Terrain Flush, Power 
Pipe® HD Fluid Miser® II, Power Pipe HD Unlined and 
Forged HIWS1 pipes.

Further enhancing productivity and providing best-
in-class power, the new All Terrain drill leverages the 
same next-generation features of the standard JT40 
model. A 160-gross-hp, Tier 4 Cummins® diesel en-
gine offers 40,000 pounds of thrust and pullback. Im-
proved drilling efficiency is provided by a two-speed, 
rotational drive system that produces 5,500 ft-lb 
of torque. The drill is also equipped with a 70-gpm, 
1,100-psi mud pump to increase fluid flow from the 
pump to the swivel.

For more information about the AT40 All Terrain 
drill, visit https://www.ditchwitch.com/direction-
al-drills/all-terrain/at40-all-terrain .

PG 31 RockRoadRecycle.comNovember  2017

ASV’s RT-30 puts BIG MACHINE performance into a small
and maneuverable rubber track loader. At only 48-inch wide, the 
RT-30 lets you work productively in tighter conditions than any 
other ride-on track loader. And its 3.0 psi ground pressure lets you 
work over landscaped surfaces with minimal impact.
The RT-30 gives you 32.7 hp, over 5 mph travel speed and 10 gpm 
aux. hydraulics. Call or stop by soon to experience the RT-30 for 
yourself. We also carry the full line of ASV Compact Track Loaders. 

Dealer Contact  
Info Here

BIG Performance 
in a Small Machine

GROUND EQUIPMENT INC
JP Carlton, ASV, Loflin Fabrications, Virnig Attachments, 

Buyers Product Parts, Sales, Service & Rental
10 Walker Way, Unit 1 • Albany NY 12205

518-456-1298

Ditch Witch® Next Generation AT40 All Terrain Directional 
Drill optimizes downhole performance in hard rock

Improved drilling efficiency is provided by a two-speed, 
rotational drive system that produces 5,500 ft-lb of torque. 

Photos courtesy of Ditch Witch

The AT40 All Terrain directional drill is available with durable 
pipe options to meet all unique jobsites.

https://www.ditchwitch.com/direction-al-drills/all-terrain/at40-all-terrain
https://www.ditchwitch.com/direction-al-drills/all-terrain/at40-all-terrain
https://www.ditchwitch.com/direction-al-drills/all-terrain/at40-all-terrain


ST. LOUIS, MO — Western Specialty Contractors-St. 
Louis Branch recently completed a project to restore 
and waterproof the roof of the Museum of Westward 
Expansion located beneath the iconic Gateway Arch 
on the St. Louis Riverfront. The work is part of a multi-
phase project, spearheaded by non-profit organization 
CityArchRiver Foundation, to expand and renovate 
the underground museum, plus renovate the grounds 
surrounding the Arch. 

Work on the 100,000-square-foot existing museum 
roof started by removing 16-18 inches of sod and san-
dy soil, 10-28 inches of Elastizell engineered fill and 
the existing waterproof membrane down to the struc-
ture deck using a bulldozer and air scrapers.

Once the roof was exposed, Western crews went to 
work identifying and repairing leaks in the existing 
museum lid that had been present for many years, as 
the existing waterproofing had exceeded its lifespan. 
Several methods were used to evaluate the condition of 
the concrete roof, which included a chain-drag sound-
ing survey for the structural concrete deck, along with 
visually identifying delamination and cracks. 

Western crews then installed a two-ply Laurenco 
modified bitumen sheet waterproofing covered with 
WR Meadows PC2 protection board. An electronic leak 
detection system followed by a permanent leak de-
tection grid system were installed over the protection 
board. Crews then installed a layer of 1-1/2 60 psi 
Dow extruded polystyrene with an additional layer of 
WR Meadows PC2 protection board and a J-Drain 780 
drainage mat.

The next phase of the project involved water-
proofing the 42,000-square-foot horizontal lid and 
37,000-square-foot vertical walls of the museum addi-
tion. Western’s scope of work included installing two-ply 
Laurenco modified bitumen sheet waterproofing cov-
ered with WR Meadows PC2 protection board, and in-
stalling an electronic leak detection system, along with 
two layers of 1-1/2 60 psi Dow extruded polystyrene. A 
layer of 1.5-inch 60 psi Dow extruded polystyrene was 
installed on the vertical walls and a J-Drain 780 drain-
age mat on both the horizontal and vertical walls.

Additional waterproofing of the north and south mu-
seum entrances (approx. 13,800-square-foot), which 

included approximately 5,000-square-foot of deck 
around each Arch leg, was also completed.

The museum was largely operational during con-
struction and a lot of the time Western crews were 
working over occupied space. Western sequenced the 
removal of existing roofing material so that they could 
remove, clean and install new roofing material daily to 
keep the museum dry during construction.

Testing was a daily requirement during the water-
proofing installation. Western was required to com-
plete a pull test every 500-square-foot and take mois-
ture readings every 100-square-foot. Daily observation 

reports had to be completed during the waterproofing 
application, with all testing results and location tests 
documented along with weather conditions. Addition-
ally, Western crews took 50 photos daily to document 
the testing and work area.

Construction on the Arch grounds began in August 
2013, while renovations to the museum and visitor 
center began in April 2015. The improved under-
ground Museum of Westward Expansion is expected 
to be finished by summer 2018.

Western Specialty Contractors completes restoration/waterproofing of 
museum roof beneath St. Louis’ historic Gateway Arch

The work is part of a multi-phase project, spearheaded by non-profit organization CityArchRiver Foundation.
Photo courtesy of Western Specialty Contractors

Leica Geosystems increases productivity 
with intelligent MSS400 Series Sensors

HEERBRUGG, SWITZER-
LAND — Leica Geosystems, in-
dustry leader of reality capture 
and measurement technology, 
announced the launch of the 
Leica MSS400 Series Sensors. 
Ensuring speed, performance, 
precision and productivity 
(SP), the MSS400 Series Sen-
sors incorporate SP Technology 
that allows faster digging with-
out loss of precision at higher 
speeds for even more produc-
tivity from your excavator ma-
chine control solution.   

“The new MSS400 Series Sen-
sors are so responsive that I re-
ceive almost instantaneous up-
dates on the panel. This means 
that I can use my excavator 
to fine grade much faster. The 
sensors are very fast even when 
I dig 13 to 16-feet down,” says 
Michael Madsen, excavator op-
erator from Entreprenørfirmaet 
Ollerup in Denmark.

Boosting productivity 
through efficiency

The MSS400 Series Sensors 
allow the operator to work fast-
er while maintaining advanced 
accuracy at higher speeds on 
challenging job sites where 
greater productivity is essen-
tial. This reduces time and fuel 
consumption, which in turn in-
creases the contractor’s overall 
bottom line contribution. By of-
fering an accurate reading over 
a 360 degree range of motion, 
the new sensors allow opera-
tors to use the iCON excavate 
solution without experiencing 
dead spots.         

High precision attainable 
at any speed 

Inertial measurement technol-
ogy incorporated in the sensors 
and combined with gyroscopes 
and accelerometers offers the 
most responsive sensor technol-
ogy on the market to improve 

digging accuracy and increase 
the operator’s overall speed in 
completing the work. The op-
erator is now able to continue 
working even with temporary 
loss of base station signals. The 
innovative solution significantly 
enhances performance, reduces 
the costly rework and increases 
uptime during poor GNSS cov-
erage or temporary loss of cor-
rection signals.  

“Heavy construction equip-
ment requires sensors that 
can perform with precision in 
any environment, and the right 
technology can make a mas-
sive difference to an excavator’s 
performance,” said Nick Gua-
dagnoli, program manager for 
Earth Moving Solutions at Leica 
Geosystems. “Designed with ex-
cavator’s applications in mind, 
the MSS400 Series Sensors are 
the toughest, most reliable and 
precise sensors on the market, 

and allow contractors to com-
plete their projects ahead of 
schedule and under budget.”

For more information about Lei-
ca MSS400 Series Sensors, visit 
leica-geosystems.com/mss400 .

The MSS400 Series Sensors incorporate SP Technology that allows fast-
er digging without loss of precision at higher speeds for even more pro-
ductivity from your excavator machine control solution.

Photo courtesy of Leica Geosystems
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GSSI announces a new UtilityScan GPR system for quickly 
identifying and marking utility location and depth

GSSI announces a new UtilityScan™ 
GPR system, adding an affordable mod-
el to the industry standard system for 
efficiently identifying and marking the 
location and depth of subsurface utili-
ties. The new UtilityScan features inno-
vative technology never before available 
in the marketplace. The compact size 
makes it extremely portable and easy 

to maneuver in tight survey areas. This 
model is designed specifically to meet 
the needs of electrical contractors, util-
ity installers, and municipal and state 
gas and water utilities. The UtilityScan 
sets a new standard in performance and 
price.

UtilityScan features a robust new 
wireless antenna that can handle re-

quired data rates and is ruggedly built 
to withstand challenging field condi-
tions. The electrical design uses GSSI’s 
patented HyperStacking technology, 
which has proven to increases depth 
penetration in challenging soils, while 
also providing high near surface data 
resolution. The unit also has a backup 
Ethernet connection if Wi-Fi is not de-
sired or allowed on a particular jobsite 
or facility. 

The UtilityScan can also be equipped 
with the new LineTrac™ accessory, 
which helps locate specific power sourc-
es situated underground, including AC 
power and induced RF energy present in 
conduits. Coils that detect power radiat-
ed from electrical cables are combined 
with GSSI’s next generation GPR radar 
into a single box. The accessory lets 
users produce an overlay on the radar 
data that represents the presence of AC 
power and/or induced RF energy pres-
ent in conduits — invaluable for this ap-
plication. 

The new model uses a wireless tab-
let based system and a simplified app 
based user interface that is convenient 
and easy to use. The tablets feature a 
built-in GPS, which can be used for pro-
viding location information in the radar 
data file. Two tablet options are avail-
able, including the fully rugged Panaso-
nic® Toughpad FZ-B2 and the consum-
er based NVIDIA SHIELD tablet.

The UtilityScan is the smallest utili-
ty locating GPR system on the market. 
Weighing in at only 34-pounds, the Util-
ityScan when folded is 22-inches by 
19.25-inches by 12.5-inches and can 
fit in the back of a small vehicle or in 
some overhead airplane compartments. 
The case design is manufactured using 
a structural foam injection molding pro-
cess, which results in parts that are very 
light, but strong and extremely rugged. 
The basic cart configuration is designed 
for use on prepared surfaces, including 
concrete; asphalt, or compacted dirt. 
A cart upgrade is available for use on 
grassy areas, unpaved trails and wood-
ed areas.

The system design accommodates ex-
isting GPS systems used for surveying 
applications. The UtilityScan system 
has a built-in GPS pole mount for at-

taching survey poles with external GPS 
systems and software that can commu-
nicate with the GPS systems via Blue-
tooth. 

Not available in all markets, contact 
your sales representative for more infor-
mation.

The UtilityScan is the smallest utility locating 
GPR system on the market.

Photos courtesy of Global Survey 
Systems, Inc.

The new model uses a wireless tablet based system and a simplified app based user inter-
face that is convenient and easy to use.

Increase efficiency with the new Vermeer R250C Reclaimer
PELLA, IOWA  — Vermeer expands its fluid man-

agement product lineup with the introduction of the 
R250C reclaimer — a modular mud reclaimer that can 
be paired with a variety of directional drills, trailers, 
pit pumps and gensets on a jobsite. The design of the 
Vermeer R250C reclaimer helps to reduce the costs to 
conduct horizontal directional drill (HDD) projects. It 
is equipped with an innovative 45-degree manifold, a 
balanced elliptical shaker motion and scaled shaker 
deck, as well as several serviceability features to help 
increase overall productivity.

“The importance of an efficient flow of quality drilling 
fluid throughout an HDD job cannot be understated,” 
says Patrick Robinson, Vermeer commercial business 
manager for Pipeline. “With the R250C reclaimer, HDD 
crews can help reduce the sand content in the mud.”

Innovative 45-degree manifold
The 45-degree outlet manifold on the Vermeer R250C 

reclaimer, combined with the use of the suction break-
ers, separates sand and course silt efficiently. The 
cones deliver a consistent performance of reducing 
solids. This new reclaimer is equipped with industry 
leading pumps to also help aid the process.

Shaker motion
The Vermeer R250C reclaimer’s balanced elliptical 

shaker motion delivers the same motion every time 
with the center of gravity balanced on the motors to 
carry lower gravity solids, such as clay, over the shak-
er screens. This motion produces slightly drier cuttings 
and reduces the mesh size to help increase overall 
screen life and flow. Clay swelling is also diminished as 
a result, and the recycling process is more consistent.

Scaled deck and serviceability
The two-deck shaker design of the R250C reclaimer 

provides a first-cut shaker bed area of 32-square-feet 
and a second cut area of 18-square-feet. The scaled 

shaker deck features a proportioned double-deck shak-
er that gives access and visibility to the bottom deck 
without sacrificing overall screen square footage. The 
360-degree working deck gives the operator access to 
all sides of the shaker for easy washing and screen 
changes. Also, all pumps, electrical motors and pres-
sure washer are located on one side of the machine for 
ease in accessing and servicing components.

With a processing rate of 520 gpm and a recom-
mended consumption rate of 250 gpm, the Vermeer 
R250C reclaimer is best paired with drills in the 
100,000-pound class.

To learn more about the Vermeer R250C reclaimer, 
visit www.vermeer.com or contact your local Vermeer 
dealer. 

The 360-degree working deck gives the operator access to all sides of the shaker for easy washing and screen changes.
Photo courtesy of Vermeer
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BATON ROUGE, LA — Deep South Crane & Rigging 
and Berard will co-host a one-day careers event for stu-
dents and veterans on Nov. 15 in Baton Rouge as part 
of a national careers initiative through Lift & Move USA. 

The event will be the first in Louisiana and up to 400 
students are expected to attend from local high schools 
and colleges. Attendees will learn about vocational, 
technical and service job opportunities available in the 
crane, rigging and heavy transport industry. 

Jeremy Landry with Baton Rouge-based Deep South 
Crane & Rigging said the company

has seen a skilled labor shortage in the U.S., with 
shortfalls in the number of young people entering craft 
or trade occupations. “The aim of the program is to 
show young people the range of rewarding career op-
portunities in our industry. There are a whole host of 

jobs such as crane operators, drivers, mechanics, and 
riggers with companies like ours.” 

Co-hosting the event with Deep South is New Ibe-
ria-based transportation specialist Berard. Brett Be-
rard of Berard Transportation said, “We have been 
involved in several of the previous Lift & Move USA 
events and are pleased to see the program coming to 
Louisiana for the first time. 

“The key thing about the day is that students get to 
speak to people who are actually working in the in-
dustry. It’s not a classroom-style event. The students 
will see equipment and hear first-hand from workers 
who have made successful careers for themselves in 
the industry.” 

Lift & Move USA is an industry-led program with 
events held around the country hosted by prominent 

companies. More than 2,500 students have so far at-
tended these events. 

One aspect of the day is that students are shown an 
alternative to college or university degrees as a path to-
ward a career. Students will also learn that some roles 
can be well paid. It is not unusual for operators of very 
large equipment to make six figure salaries. 

At the event, students will be encouraged to enter 
their details into a registry of young people who are 
interested in pursuing a career in the crane, rigging, 
and specialized transport industry so they can learn 
more about these opportunities. 

The Lift & Move USA program was launched in 2015 
by the Specialized Carriers & Rigging Association 
(SC&RA), the National Commission for the Certification 
of Crane Operators (NCCCO), the Specialized Carriers 
and Rigging Foundation, and industry publisher KHL 
Group Americas, owners of American Cranes & Trans-
port magazine. 

The Louisiana Lift & Move USA event will be held 
from 9 am to 2 pm on Nov. 15, 2017 at Deep South 
Crane & Rigging’s head office located at 15324 Airline 
Highway, Baton Rouge, LA 70817. 

For more details on the event, see http://www.
liftandmoveusa.com . For more information on the 
host companies, please visit www.deepsouthcrane.com 
and http://www.berardtrans.com .

People in the industryROCK
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Louisiana companies host crane and 
heavy transport careers event

Terex trainers provide excellent instruction to 
global utilities customers and dealers

WATERTOWN, SD — For 39 years, 
fleet managers, technicians, purchas-
ing managers, and other office per-
sonnel have attended Terex Utilities’ 
annual Hands On Training Seminar. 
Described as “helpful, informative and 
detailed,” by one attendee, the event 
held August 21-23, 2017, provides 
customers and distributors with a bet-
ter understanding of typical applica-
tions and proper use of Terex equip-
ment.
“The intent is not to make participants 

qualified operators, but to provide peo-
ple who don’t operate aerial devices or 
digger derricks on a day-to-day basis 
with a hands-on learning experience. 
We hope to make them more informed 
about the equipment,” said Ken Vlas-
man, Customer Service Manager, Terex 
Utilities “Whether it’s showing a pur-
chasing manager the added value of op-
tional equipment or giving a technician 
insight into how the equipment is used, 
Terex Utilities strives to be a strategic 
business partner for users; from the 
smallest municipality to the largest in-
vestor owned utility,” he added.
This year, 36 people from Australia, 

Chile, El Salvador, New Zealand, Trin-
idad, and the United States (includ-
ing one from Hawaii), participated in 
equipment operation tasks at the com-
pany’s training headquarters. Those 
attending represented utility compa-
nies, utility co-ops, rental companies, 
and dealers. 
“Instructors were knowledgeable and 

easy to learn from,” said one attend-
ee. Over the course of three days par-
ticipants rotated through 10 stations 
where they operated 17 pieces of Ter-
ex Commander digger derricks and 
Hi-Ranger aerial devices. Equipment 

included Commander 4000 and 6000 
models, and TM Linesman, HRX Over-
center, and TCX Non-Overcenter mod-
els. In addition, the Hi-Ranger L17i, 
an articulating telescopic aerial device 
with swing arm was featured.
Activities supervised by Terex train-

ers represented actual job tasks, such 
as installing screw anchors, digging 

holes, and setting and tamping poles 
in place. To make the instruction fun, 
a friendly competition to demonstrate 
operator speed and accuracy involved 
moving a 5 gallon water-filled bucket 
through an obstacle course. The buck-
et was suspended from a line attached 
to the jib of an aerial device. “Every 
station throughout the three days sets 

participants up for the line building 
exercise that concludes the event. It’s 
a favorite among participants,” said 
Vlasman. 
For more information about Terex 

products and services, as well as the 
company’s training and certification 
schools, visit www.terex.com/utilities.  

Participants in the 39th annual Hands-On Training Seminar at Terex Utilities pose beside Hi-Ranger™ RMX75 non-over center aerial device.

Photo courtesy of Terex
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Allen Engineering Corporation 
opens a new Distribution Center 

and Training Facility
PARAGOULD, AR — Allen Engineer-

ing Corporation (AEC) dedicated and 
opened its new 34,000-square-foot Dis-
tribution Center (DC) and 4,500-square-
foot Training Facility today at its factory 
and headquarters.

This brand new distribution facili-
ty combines three separate warehouse 
locations into one. The facility also in-
cludes new offices for AEC Logistics, 
Product Support, and Quality Manage-
ment. The Distribution Center (which is 
adjacent to the AEC Factory) contains  
nished goods warehousing, service 
parts warehousing, product packaging, 
and shipping operations in one self-con-
tained building. This new facility rep-

resents a total investment of $1.7M.
The brand new training and meeting 

facility is located on a mezzanine over 
the AEC Factory Floor. This new facility 
was designed to host 100 plus people 
at one time. It includes three separate 
meetings areas plus full-service employ-
ee break area. The training facility is ful-
ly ADA compliant with elevator access 
to the Mezzanine. It also contains smart 
meeting rooms with video conferenc-
ing and other capabilities. This facility 
was designed for AEC’s many in-house 
and industry training events and meet-
ings held at its HQ throughout the year. 
Just this week, the facility was host to 
the Allen Concrete College with over 60 

Mary Ann and Dewayne Allen address their guests during the ceremony.

From Left to Right: Denny Ahal, John Allen Jr., Jaxson Allen, John Allen, Mary Ann Allen, Dewayne Allen, Jay Allen, Lesle Allen, Mary Leigh Allen, Anna Joy Allen, Grace Allen, Roger 
Euliss, Lindley Smith.

Photos courtesy of AEC
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New distribution center at Allen Engineering Corp. headquarters in Paragould, AR.
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Nonresidential construction adds jobs despite disruptions, 
ABC says September data very difficult to interpret

WASHINGTON, DC — The national con-
struction industry added 8,000 net new 
jobs on a seasonally adjusted basis in Sep-
tember, according to an analysis by Associ-
ated Builders and Contractors (ABC) of the 
October 6 release from the U.S. Bureau of 
Labor Statistics. The nonresidential sector 
added 11,700 jobs for the month, which 
means that residential construction lost 
several thousand jobs. Nonresidential spe-
cialty trade contractors paced the segment, 
adding 8,500 net new jobs on a monthly 
basis.

The construction industry unemploy-
ment rate, which is available only on a 
nonseasonally adjusted basis, remained 
unchanged at 4.7 percent. The nation-
wide unemployment rate fell two tenths 
of a percentage point to 4.2 percent, its 
lowest level since February, 2001. By los-
ing 33,000 jobs on net in September, the 
nation’s economy ends a winning streak 
that lasted approximately seven years. The 
release also indicates that wage pressures 
are building. Perhaps surprisingly, the la-
bor force participation rate edged higher to 
63.1 percent in September from 62.9 per-
cent the month prior.

“Investors on Wall Street and oth-
er stakeholders will be scratching their 
heads wondering how to interpret these 
data,” said ABC Chief Economist Anirban 
Basu. “The loss of 33,000 jobs on net rep-
resents a radical departure from the trend 
of the past seven years, and therefore the 
presumption must be that the Hurricanes 
Harvey and Irma are responsible for the 
bulk of dislocation.

“The storms may also help explain the 
significant growth in employment among 
nonresidential specialty trade contractors, 
who would be among the first to support 
rebuilding efforts,” said Basu. “These are 

the people who courageously fix roofs, 
deal with broken glass and begin the pro-
cess of helping property owners and busi-
nesses restart their enterprises. Converse-
ly, the addition of 11,700 net new jobs in 
nonresidential construction in September 
may simply be a reflection of the ongoing 
increase in demand for human capital 
that has been observed in recent months.

“In the final analysis, U.S. construction 
industry leaders would be wise not to base 
key economic decisions on September em-
ployment data,” said Basu. “These data 
are simply too noisy to be enlightening. 
However, if there is anything to be gleaned 
from today’s release, it is that wage pres-
sures are becoming rapidly more appar-
ent. With the nation’s unemployment rate 
trending down again, the pressures will 
only be exacerbated, particularly in the 
U.S. construction industry as the efforts 
to rebuild parts of Texas, Louisiana, Flor-
ida, Puerto Rico and the U.S. Virgin Is-
lands begins in earnest.”  

Caterpillar to enter utility vehicle market
Caterpillar recently announced plans to enter the 

utility vehicle market. The company has entered into 
a manufacturing and supply agreement with Textron 
Specialized Vehicles Inc. and will offer UTV models 
sold through participating Cat® dealerships starting 
in 2018.

“We are excited about our introduction of the first-
ever Cat UTV models. We look forward to offering a 
vehicle specifically designed to serve the needs of our 
existing as well as new customers,” says Steve Schoe-
ning, product manager. “Cat utility vehicles will offer 

exceptional performance and stability at full load, su-
perior reliability, and a quiet, spacious operator envi-
ronment.”

The new Cat UTV models were developed in collab-
oration with Textron Specialized Vehicles Inc., a divi-
sion of Textron Inc. Textron Specialized Vehicles Inc. 
(TSV) manufactures utility vehicles and equipment to 
serve numerous industries, marketed under a number 
of brands. TSV product lines include Cushman util-
ity vehicles, Textron Off Road side-by-sides and ATVs, 
Arctic Cat snowmobiles, Jacobsen professional turf 

equipment and E-Z-GO golf cars.
Featuring a rugged steel cargo bed, the new UTVs 

from Caterpillar reliably handle up to 1,000 lb. (450 kg) 
of material and tools, and they offer 2,000 lb (900-kg) 
towing capacity. The UTVs also provide ample head-
room and legroom for tall riders.

 “Cat UTVs offer easy-to-access service points for 
maintenance, and customers can rely on the un-
matched service and support offered by participating 
Cat dealers to keep their UTVs working at peak perfor-
mance,” adds Schoening.
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guests in attendance. This new facility 
represents a total investment of $300K.

With the addition of the Distribution 
Center, AEC’s manufacturing and ware-
house space now totals 173K-square-
feet and its office and training space 
now totals 18K-square-feet. With space 
made available by moving finished 
goods into the new D.C., the company 
is implementing a new factory floor lay-
out in Fabrication and Assembly to im-
prove flow and efficiency. AEC has also 

purchased and is installing a new, state 
of the art, 4000 Watt, Sheet Metal Laser 
for Fabrication at a total investment of 
$650K. Finally, two separate Assembly 
areas (Main Factory and Creek Opera-
tions) are being combined into one in 
the AEC Factory for improved material 
flow, labor utilization, and efficiency.

Allen Engineering Corporation is 
a designer, manufacturer, distribu-
tor, and marketer of the Allen® line of 
Concrete and Related Equipment that 

is sold across the country and around 
the world. The company was founded 
in 1964 by the husband and wife team, 
Dewayne and Mary Ann Allen. Over fifty 
years later, AEC is still a family owned 
and operated business run by their son, 
Jay, based in Paragould, AR.

Allen’s product line represents a com-
plete system for the site-prep, placing, 
finishing, and paving of all types of con-
crete. AEC designs, manufactures, and 
assembles each piece of Allen Equipment 

to be “Contractor Tough” so it can stand 
up to the most challenging jobsite con-
ditions created by concrete contractors.

Allen Engineering is a fully integrated 
equipment designer and manufactur-
er. Their in-house operations include 
equipment design, engineering, proto-
typing, testing, CNC machining, metal 
fabrication, laser metal cutting, welding, 
powder coat painting, assembly, ware-
housing, and distribution.
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Creating a safety culture: moving from policies to habits
Reprinted with permission from sambasafety.com

Today, it’s commonplace for companies to check the 
motor vehicle records (MVRs) of their drivers once a 
year. That’s considered due diligence.

But what if one driver gets a moving violation or a ci-
tation for driving under the influence three weeks after 
the report was pulled? It could take months for that 
potentially costly issue to come to light. Likewise, a 
driver safety policy issued annually is typically worth 
about as much as the paper it’s written on.

There is great potential in setting high standards 
and creating positive driving behaviors, but this must 
be a continual process informed by concrete policies, 
shared motivation to improve, useful data, and quality 
leadership. 

Fortunately, several important practices can help 
companies create a better safety culture — saving 
money, reducing risk and legal vulnerability, and keep-
ing employees and communities safe. Here’s how.

Motivation to be safer
We all hear the warnings: slow down. Put away the 

phone while driving. Notify the manager of tickets or 
violations. But at what point does our behavior really 
change?

Engaging employees in safety means not only cre-
ating awareness of what to do, but also why it’s im-
portant to them. Safety discussions must go beyond 
numbers, accident reports, and checklists — what’s 
really at stake are the lives of individuals. 

When employees start to think in terms of well-being 
(or even loss of life) they pay closer attention. Compa-
nies that can convey care, compassion, and a desire for 
everyone to get home at night will have better response 
than those that solely deliver a message of restrictions 
or punishment for missing the mark.

The leader’s responsibility
Safety initiatives require buy-in and commitment 

from all levels of the organization, starting with senior 
leadership. Creating a safety culture requires leader-
ship to model the behaviors that all employees should 
adopt. Thoughtful engagement of direct supervisors 
is particularly important. A sales manager who repri-
mands an employee for missing a call while driving, for 
example, sends a confusing — and uncaring — mes-
sage. A field service manager who assigns a territory 
that’s too big to cover while going the speed limit does 
the same thing. As for buy-in from the drivers them-
selves, that likely begins with honest and open dis-
cussions about current policies, as well as what they 
believe should or shouldn’t be included in updates and 
revisions. When employees have the chance to give 
input — when they feel heard — they will likely become 
more invested in the team’s success.

Addressing legal complexity
Driver safety policies don’t just apply to those whose 

primary responsibility is driving, or those who drive 
vehicles owned or leased by the company. 

Employee-owned or rented vehicles that are used for 
work-related journeys also must be part of the equa-
tion. To decrease liability (in addition to improving 
safety), policies should clearly state this fact and affirm 
that the same safe behavior is expected of every driver 
in the organization — on and off the job. That behavior 
might include non-distracted driving, for example, or 
even properly maintaining a personal vehicle used for 
company business to ensure safety and a positive re-
flection of the organization.

Everyone must understand that employers can be 
held responsible for anything that happens while em-
ployees are conducting company business.  It’s wise to 
share this information with employees, ensure reim-
bursed drivers have adequate insurance, administer 
signed driver agreements, provide uniform driver train-
ing — and, of course, ensure that all drivers’ behavior 
and records are continuously monitored. 

Transforming the culture
Moving from a safety policy to a safety culture re-

quires guidelines that are aligned with the organi-
zational brand, mission statement, principles, and 
values. 

When this happens, the policy not only “makes 
sense,” it also is easily normalized and internally rein-
forced. A company with a strong environmental stance, 
for example, might relate stewardship of resources to 
reduced use of fuel. Driving the speed limit can be part 
of both safety and environmental initiatives. Or, an or-
ganization that publicly rewards employees for years 
of service might also reward workers for years without 
a driving incident. 

Similarly, safety policies must be presented and en-
forced in a manner congruent with other initiatives. Is 
your organization largely top-down, in which directives 
are designed at the highest levels and simply passed 
through the ranks? Or is it bottom-up, where employ-
ees are given the chance to have a significant say? 
Likely it’s somewhere in between.

The policy’s balance of rewards and punishments will 
also depend on the culture. Employees in a high-en-
ergy, competitive environment, for example, may thrive 
on contests between regions vying for the safest driving 
records. Employees in a top-down culture, on the other 
hand, may respond best to regular tips and reminders 
from highly respected senior leaders. Clear communi-
cation can keep drivers from feeling micromanaged or 
worrying about their privacy and personal information.

Consistency is key
Picture this: You’re in the midst of a trial related to a 

crash involving one of your employees. As a company, 
you believe you won’t be held liable because a safety 
policy, technically, was in place.

The question is, has that policy been followed? Com-
panies are responsible for proactive intervention and 
detailed documentation. When it comes to legal action, 
it’s essential to remember that if you can’t document 
that you took action (or had a specific reason for not 
taking action), your defense might not hold up in court. 

As a manager, this is your duty. Regardless of the 
policy in place, simply saying that you didn’t know 
about poor driving behavior will no longer cut it — not 
when people’s lives and companies’ well being are at 
stake. With the data readily available today, the courts 
are sure to ask how you didn’t know. Driver monitoring 
is the key to limiting this risk exposure.

Outside the court of law, it’s also important for em-
ployees to understand that policies will be followed 
and actions have consequences — for employees at all 
levels. If someone in senior management breaks the 
rules and suffers no aftereffect, what’s the motivation 
for others to keep things in line?

Making data your best ally
Naturally, the creation of a safety culture has a lot to 

do with capturing the hearts and minds of employees, 
helping them understand not only the “what” but also 
the “why.”

Beyond emotion, the strategic use of data and facts 
can help seal the deal. This paper has already covered 
the importance of documentation and accurate data in 
terms of a court case. But numbers can tell compelling 
stories on their own. 

Consider, for example, if you knew that a significant 
percentage of your crashes had occurred while drivers 
were distracted or speeding. Here, the data can point to 
a quantifiable solution. A targeted effort — perhaps ad-
ditional training and/or a shift in policy — could lead 
to changes in behavior, fewer crashes and decreased 
costs.

The right data can help employers accurately reward 
those who are doing well, too, and securely keep up 
with disciplinary actions toward those who are missing 
the mark. Clean, concise, relevant numbers help en-

sure drivers are measured fairly against the policy, and 
that new employees are screened pre-hire.

This valuable data can be available on an ongoing 
basis through continuous driver monitoring. A stra-
tegic partner can help provide a holistic approach to 
driver risk management through more frequent collec-
tion and monitoring of MVR data and a compliance 
strategy tied to Department of Transportation guide-
lines for CDL drivers. The right data and analytics will 
encourage greater accountability, highlight dangerous 
behaviors such as speeding, reduce risk, and help 
companies keep employees safe.  

The value of a driver-monitoring partner
SambaSafety helps you bring your safety culture to 

life by providing continuous visibility into employees’ 
driving behavior — on and off the job — and eliminat-
ing the gaps that come from pulling MVRs on a yearly 
or biyearly basis. 

Our platform allows you to quickly identify employ-
ees who pose the highest risk to their organization and 
take appropriate action. 

Unlike monitoring solutions that focus on vehicles, 
SambaSafety gives valuable insight into each driver. 
Each employee’s driving profile starts with a three- to 
seven-year record, which gives you the ability to spot 
trends and possible penchant for risky behavior. Fur-
thermore, MVR data from all 50 states is standardized 
and violations are normalized to allow easy comparison 
and policy enforcement. 

In other words, SambaSafety allows you to focus on 
leading and creating a culture, not wading through old 
data looking for insights. Informed decisions demon-
strate to employees and insurance companies that 
risks are mitigated responsibly and effectively.

Ten questions to ask of your safety policy:
• Was the policy established with input from key 

stakeholders?
• Has it been clearly communicated to all employees?
• Does it tie in to company goals and mission?
• Do employees receive regular reminders and up-

dates about safety policies?
• Is it aspirational and values-based rather than sim-

ply disciplinary?
• Is there complete buy-in from top management?
• Is the policy uniformly enforced?
• Is there a fair, diverse, professional board for inci-

dent review?
• Is data properly used to increase compliance?
• Is it time for an update?
Through an array of driver monitoring and man-

agement solutions, SambaSafety gives companies the 
insights they need to refocus the conversation about 
safety and reduce risk. For more information, visit: 
SambaSafety.com/CreatingSafetyCulture .
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Our team is no stranger to dealing with storms and 
changing sea levels on the coast of North Carolina. 
But as we have been reminded all too often, some-
times when it rains — it pours.
In April [2017], we finished construction of a new 

taxiway at a unique 400-acre, three-runway airfield 
on the crystal coast in Beaufort, NC. Rehabilitation 
work on parts of another taxiway and runway were 
also completed to keep air traffic and ground oper-
ations running smoothly.  
Originally named the Beaufort-Morehead City Air-

port, it was renamed Michael J. Smith Field to hon-
or the Space Shuttle Challenger pilot who was born 
and raised in Beaufort. The airfield is situated just 
three feet above sea level, so water was a factor for 
us from the very beginning. 

Turning the Tide 
Despite its location near the sea, the airfield 

drainage system at Michael J. Smith Field was not 
equipped with tide gates — leading groundwater to 
rise and fall as much as two feet in the area de-
pending on the wind. Naturally, groundwater was a 
strategic concern.   
If our environmental surroundings weren’t enough, 

we were hit with two major storms that resulted in 
additional groundwater and flooding challenges. 
Tropical Storm Hermine dropped about eight inch-
es of rain on us in September 2016. Then, we got an 
additional 12 to 13 inches of rain from Hurricane 
Matthew during the first week of October.
Fortunately, we’ve gained experience in dealing 

with excess water and flooding conditions from past 
airfield paving projects on the coast. Based on the 
knowledge we’ve gained from those projects, we im-
plemented a number of construction methods to 
ensure success on this job in Beaufort. 

Digging in our Heels 
Excavation was done below sea level for stabiliza-

tion during construction, so water was something 
we always had to be aware of. To ensure a sturdy 
taxiway, we used a method known as soil-cement 
stabilization. 
For this process, Portland cement was mixed with 

the existing soil and water, which created a low-
strength concrete three feet below the pavement 
subgrade. The taxiway then received eight inches 
of aggregate-base course and four inches of asphalt 
pavement. 
Of course, we also had to ensure we were adher-

ing to stringent paving regulations from the Federal 
Aviation Administration (FAA) during this process. 
FAA specifications are some of the most difficult to 
deal with when it comes to mix designs and paving 
tolerances that are tighter than typical DOT paving. 

Choosing the Right System
Because we only had to excavate four feet deep in 

the ground, we chose to install a sock-drain system 
for draining water away from the construction site. 
We would typically use a wellpoint system for de-
watering, so this approach was a little bit unusual. 
The more traditional wellpointing method involves 

placing vertical suction tubes at 10-foot intervals 
around the site. These tubes are connected to a vac-
uum collection pipe (header) that extracts or draws 
the ground water. Wellpointing the taxiway for this 
project would have required 7,000 feet of suction 
pipe plus 700 wellpoints.
Considering the materials and costs that would 

be involved in wellpointing, the sock-drain sys-
tem proved to be the better option for us this time 
around.  

Getting Rid of Groundwater
To keep the ground water at bay, we installed over 

7,000 linear feet of sock drain for dewatering, or 
pumping water away from the job site. These long 
tubes were perforated with holes and fitted into a 
fabric sleeve to filter dirt out of the water. 
The sock drain was placed around the perimeter 

of the site using a trencher. Because it was placed 
outside of the edge of pavement, the sock drain 
could be left in the ground after construction was 
finished. 
Throughout the project, we also used innovative 

Hydrema articulated dump trucks that exerted low 
ground-pressure – making them an ideal fit for the 
wet conditions we faced. With flotation tires, these 
trucks allowed us to move heavy loads without 
pushing water to the surface. A swivel-dumping 
feature also gave us the capability to dump over the 
side and rear to minimize turning and backing. 

Precautions for Protection 
While wind wasn’t a major factor for us, we did 

have to take precautions to secure our equipment 
when Hurricane Matthew struck. We moved our 
equipment to an open area away from trees and de-
bris that could pose dangers.   
Typically, with hurricanes that feature very strong 

winds, we’d move our equipment to a safe offsite 
location. We didn’t do that for this project since the 
hurricane was forecast to turn out to sea, but it was 
good that we took necessary precautions with our 
equipment. 
The storm hung around the eastern North Car-

olina region longer than expected, which brought 
more damages and flooding than many had antici-
pated.  Flooding throughout eastern North Carolina 
interrupted material deliveries to the job for three 
weeks.
Thankfully, by taking the steps to protect our 

equipment, in conjunction with an efficient drain-
age system, we were able to keep the equipment se-
cure on site.  

Making the Grade
Through careful project planning and execution 

in the face of the unique challenges that came our 
way, we met all specifications and finished the proj-
ect on time with no penalties. 
The success was a testament to not only our crew’s 

work ethic but also the team’s knowledge of water 
issues that can come with coastal construction. 
That knowledge is something we strive to contin-
ually build on and cultivate for the benefit of the 
industry and our customers. 

Michael J. Smith Field paving project: 
navigating seas and storms in 

eastern North Carolina
Originally named the Beaufort-More-
head City Airport, it was renamed 
Michael J. Smith Field to honor the 
Space Shuttle Challenger pilot who 
was born and raised in Beaufort. 

Photos courtesy 
of S.T. Wooten

The taxiway received eight inches of aggregate-base 
course and four inches of asphalt pavement. 

FAA specifications are some of the most difficult to deal 
with when it comes to mix designs and paving toleranc-
es that are tighter than typical DOT paving. 

by Robert Len Hunt Jr., P.E., 
Division Manager, S.T. Wooten
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Calendar of Events
Nov 5 - 10

Advanced Management Program
Dallas, TX. For more information visit 

www.eiseverywhere.com//ehome/221782 .  
Nov 6 - 8

BIMForum
Dallas, TX. For more information visit 

www.eiseverywhere.com/ehome/250638 .  
Nov 7 - 8

World Crane and Transport Summit
Grand Hotel Krasnapolsky, Netherlands. 

For more information visit www.khl-wcts.com .  
Nov 9 - 11

MIX Orientation Meeting
Ruttura & Sons Const. Co., Inc., West Babylon, NY. 

For more information visit ascconline.org .  

Dec 5 – 7
31st Annual AGC NYS Construction Industry 

Conference
Saratoga Hilton Hotel & Saratoga City Center. For more 

information visit http://tinyurl.com/ya4kwud2 .
Dec 7 - 8

NDA Winter Board Meeting
Sanibel Harbour, Fort Myers, FL. For more information visit 

www.demolitionassociation.com/calendar_day.asp?-
date=12/7/17&event=66 .  

Feb 21 - 14, 2018
NAPA 2018 Annual Meeting

San Diego, CA. Visit http://tinyurl.com/ydhastfv 
to register or for more information.  

Feb 22 - 24, 2018
Demolition 2018

Austin Convention Center, Austin, TX. For more information 
visit www.demolitionassociation.com/convention .  

Mar 6 - 8, 2018
World of Asphalt Show and Conference

Houston, TX. For more information call 800-867-6060 or 
email sales@worldofasphalt.com .  

May 15 - 16, 2018
TCC Fly-In

Grand Hyatt Washington, Washington, DC. For more 
information visit http://tinyurl.com/ybzxgys5 .  

Jul 8 - 11, 2018
NAPA Midyear Meeting

The Fairmont Copley Plaza, Boston, MA. 
For more information visit www.asphaltpavement.org .  

JLG utility vehicles receive Rental’s 2017 Editor’s Choice Award
MCCONNELLSBURG, PA — JLG In-

dustries, Inc., an Oshkosh Corporation 
company and a leading global manufac-
turer of aerial work platforms and tele-
handlers, announced the JLG® 315G 
and 615G utility vehicles have received a 
2017 Editor’s Choice Award from Rental 
magazine.

The 315G and 615G were chosen as 
award winners based on several fac-
tors, including innovation, utility for 
the rental market, and audience en-
gagement. According to the publication, 
products chosen for this honor are those 

that construction professionals have 
shown active interest in. “This year’s 
winning products represent the best 
of what leading manufacturers have to 
offer for today’s rental inventories,” said 
Jenny Lescohier, editor of Rental.

JLG introduced the utility vehicles in 
March 2017, and was the first man-
ufacturer of aerial work platforms 
and telehandlers to break into this 
market. The three-seat 315G and six-
seat 615G gas-powered vehicles are 
manufactured through a partnership 
agreement with Arctic Cat and fea-

ture a 10-inch ground clearance with 
four-wheel drive and an independent 
suspension that keeps all four wheels 
on the ground during travel for supe-
rior traction and balance. The vehicles 
boast class-leading cargo capacities 
with a 1,000 pound capacity cargo box 
and 1,500 pound towing capacity.

“These vehicles equip our customers 
with a durable and efficient means of 
moving people and materials around 
large construction sites, convention 
centers, event venues, and commercial 
business parks,” said Jeff Ford, JLG 

Industries director of global strategy 
and business development. “Rental 
customers will also gain the added 
peace of mind that comes with know-
ing their investment is backed by JLG’s 
comprehensive parts, service, and sup-
port network.”

To learn more about the JLG 315G 
and 615G utility vehicles, visit www.
jlg.com/en/equipment/utility-vehicles/
utility-vehicles . For information about 
JLG®, visit the website at www.jlg.com .

Vermeer Introduces the D40x55DR S3 Navigator Horizontal Directional Drill
PELLA, IOWA — The new Vermeer D40x55DR S3 

Navigator® horizontal directional drill delivers excel-
lent productivity in broad range ground conditions, 
from hard, medium and soft rock to loamy/dirt and 
clay. This new rock drill features Vermeer dual rod 
technology that uses an inner rod to provide torque 
to the drill bit, while the outer rod offers steering ca-
pability and rotation torque for reaming. The combi-
nation provides powerful downhole cutting action and 
the flexibility to select the appropriate tooling to best 
match the ground conditions.

“Dual rod drilling rigs are much easier to use than 
other rock drilling solutions and provide more versa-
tility when a contractor is drilling soil conditions that 
vary significantly throughout the bore path,” said Tod 
Michael, product manager of trenchless products at 
Vermeer. “With the D40x55DR S3 horizontal direc-
tional drill, we’ve incorporated the dependability and 
performance of our popular D40x55 S3 Navigator hor-
izontal directional drill with the latest advancements 
in dual rod technology to create a familiar operator 
experience that will outperform many other rock drill-
ing solutions.”

Using a new dual drill rod design that simply and 
quickly makes up the inner and outer rod connec-
tions, the time and steps required to add or remove 
a rod on the D40x55DR S3 is cut by 30 percent com-
pared to previous Vermeer models. A hollow inner rod 
design results in more air and drilling fluid flow to the 
drill head on pilot bores and the hole opener during 
pullback. The minimal restriction means contractors 
have more tooling options ranging from rotary, drag 
cutting and roller cone bits to an air hammer, as well 

as the ability to pull larger hole openers. 
Powered by a 140 hp John Deere diesel engine, the 

Vermeer D40x55DR S3 serves up 40,000 lb (177.9 kN) 
of thrust/pullback and 5,500-ft pound (7,457 Nm) of 
rotational torque. It can carry 500 feet of drill rods 
onboard. Also, with a carriage speed of 115 fpm (35 
mpm), low guaranteed sound power rating of 104 dBA 
and similar controls and components to other Vermeer 
horizontal directional drills, the D40x55DR S3 shares 
the qualities the Vermeer S3 drill lineup is known for. 

“From developing the steerable air hammer tech-
nology to this latest addition to the Navigator HDD 
product line, Vermeer has been helping develop rock 
solutions for decades,” added Michael. “We offer a wide 
range of rock tooling solutions and have also formed 
partner alliances with several of the industry’s leading 
rock tooling and support equipment manufacturers to 
give our customers the best options for their individual 
needs. 

Vermeer RH15 Rock Drill Head
The newest tooling option for Vermeer dual rod di-

rectional drills is the RH15 rock drill head. Developed 
in conjunction with the D40x55DR S3, the RH15 drill 
head can handle 1,500-ft pound (2,033.7 Nm) of inner 
rod torque for pilot production. It is designed to give 
operators excellent steering control and sonde security 
using a proven roll pin lid. The RH15 rock drill head is 
affordably priced and can be rebuilt in the field, giving 
contractors an outstanding value for their investment.  

For more information about the Vermeer D40x55DR 
S3 Navigator horizontal directional drill and the Ver-
meer RH15 rock drill head, visit Vermeer.com or con-
tact your local Vermeer dealer. 

The combination provides powerful downhole cutting 
action and the flexibility to select the appropriate tooling to 
best match the ground conditions.

http://www.eiseverywhere.com//ehome/221782
http://www.eiseverywhere.com/ehome/250638
http://www.khl-wcts.com
http://tinyurl.com/ya4kwud2
http://www.demolitionassociation.com/calendar_day.asp?-date=12/7/17&event=66
http://www.demolitionassociation.com/calendar_day.asp?-date=12/7/17&event=66
http://tinyurl.com/ydhastfv
http://www.demolitionassociation.com/convention
mailto:sales@worldofasphalt.com
http://tinyurl.com/ybzxgys5
http://www.asphaltpavement.org
http://www.jlg.com/en/equipment/utility-vehicles/
http://www.jlg.com/en/equipment/utility-vehicles/
http://www.jlg.com
www.ascconline.org
www.vermeer.com


Business Services Directory
$75 per month

6 months save 10% • 12 months save 20%

ROCK
ROAD

RECYCLE

SITE/OFFICE QUICK REFERENCE GUIDE

866-455-6333
SERVICE/USED PARTS/FABRICATING DEP TS.

sales@beckequipment.com
www.beckequipment.com

SALES • RENTALS • RENT TO OWN

DAN GRIPPO
Sales Representative
Email: dgrippo@wtractor.com
www.wtractor.com

845-278-7766 Office
845-278-4431 Fax

SALES  •  SERVICE  •  RENTALS

WESTCHESTER TRACTOR, INC.
60 INTERNATIONAL BLVD., BREWSTER, NY 10509

Tires For All Applications
 973-684-1433 Fax 973-279-8741

Email: dave-stern@optonline.net • www.davesterntire.com
390 McLean Blvd., Paterson, NJ  07513

Skid Steer 
Tracks Sprockets • Rollers

Front & Rear Idlers

1 Year/1,000 Hours
Guarantee for Excavators

Guaranteed Fit
Top Quality

Cat • Bobcat • Case
Kubota • Komatsu

and more...

Dave Stern Tire  
Since 1917

1085 McGraw - Marathon Road, Marathon, NY 13803
www.kurtztruckequipment.com

Chuck Winters
Truck Equipment Manager

800-848-3468
607-849-3468
607-849-6181 Fax
607-423-4287 Cell
chuck@kurtztruckequipment.com

BUSINESS CATEGORIES

Aggregate Eq
Earthmoving/Landscaping/Land Clearing Eq
Environmental Compliance
Forestry/Logging
Highway Construction Eq
Highway Maintenance Eq
Lifting/Material Handling Eq
Parts & Repair
Power Generation/Lighting
Shop/Warehouse Eq
Storage/Containers
Trucks/Trailers
Used Eq • Utility
Wood Processing Eq
Equipment Attachments/Accessories
Tools • Other

Construction & Building
Fuels/Lubrication Supplies
Landscaping
Office/Warehouse
Other

Accounting/Tax Consultation/Preparation
Employee Search
Environmental Consultation
Heating
Insurance • Legal
Personnel Management
Safety Consultation
Trucking/Shipping Services
Other

Business Management (office/inventory)
Bid Preparation/Estimating
GPS
Fleet Management
Other

ROAD
Equipment Suppliers & Services

Materials & Supplies

Professional Services

Software/Computing/Info. Management

Construction Equipment

5885 E. Circle Drive, Cicero, NY 13039
Call Us For Your Next Company Vehicle Quote!

(315) 233-5342
www.DVBIZwheels.com

Equipment Attachments/Accessories

Equipment/Supplies/Services

Trucks/Trailers/Accessories

Trucks/Trailers/Accessories

Parts & Repair

THE TRAILER SHOP

Parts, Sales & Service
Check out our current 

inventory at tritank.com

315-451-8663
115 Farrell Road

Syracuse, NY 13209

Deutz/Perkins/Twin Disc

Foley
Engines

800.233.6539
Since 1916!

P.J Schmid
President

228 East Hiawatha Boulevard, Syracuse, NY 13208
(315) 422-8879 • Fax (315) 474-4073 • pjs@rudyschmid.com

www.RudySchmid.com

To advertise, contact Tina Krieger at
518-673-0108 • tkrieger@leepub.com
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FOR MORE INFORMATION CALL 1-800-218-5586

APRIL 4 & 5, 2018
NEW YORK STATE FAIRGROUNDS • SYRACUSE, NY 

WEDNESDAY 8-4  • THURSDAY 8-3

GIVEAWAYS, DOOR PRIZES & DON’T MISS 
THE SKID STEER RODEO ON WEDNESDAY!!

LOCATED IN THE CENTER OF PROGRESS
AND THE HORTICULTURE BUILDING

LOCATED IN THE CENTER OF PROGRESS
AND THE HORTICULTURE BUILDING

SYRACUSE, NY

Show Manager: Ken Maring • 1-800-218-5586 or 518-673-0103 • Fax 518-673-3245
Hard Hat Expo is Produced by the Trade Show Division of Lee Newspapers, Inc.

Sponsored by:  www.rockroadrecycle.com

www.hardhatexpo.com
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FLEETWOOD, PA — Chris Zwicky has 
spent much of his life operating excava-
tors. But, only a few months after climb-
ing into the spacious cab of a purpose 
built material handler, he’s already sold 
on the advantages that the SENNEBO-
GEN 818 M offers his family’s busy earth-
moving, processing and biomass produc-
tion business in eastern Pennsylvania.
Zwicky Processing & Recycling, part of 

W.D. Zwicky & Son Inc., of Fleetwood, PA, 
has evolved from a legacy of residential 
excavating and land clearing into a major 
regional supplier of biomass fuels, and con-
struction and demolition recycling services.
“My dad, David, started the business in 

the ‘50s when he was just a kid with a 
backhoe,” says Zwicky. “We used to dig 
ditches and bury all the trees,” he says, 
“and then, in 1989, we decided to buy a 
grinder and grind up the vegetation in-
stead of burying it. We were about the 
fi rst in the area to do that, so it took a 
while to catch on.”
But catch on, it did. The family owned 

business currently employs 62 people.
“We were approached by a cement 

company about 14 years ago to make 
fuel for them out of telephone poles and 
railroad ties. We already had the equip-
ment to do it, so it was a natural fi t,” 
says Zwicky. “From there, we grew to a 

1,000 ton a day C&D operation.”
Today, Zwicky Processing & Recycling 

also produces biomass fuel for power 
plants, lime kilns and other boiler oper-
ations in the region.
Purpose built machine offers much 

needed visibility
Zwicky makes no apologies for his fam-

ily’s lifelong commitment to a particu-
lar brand of excavators. Along with the 
local dealer, the excavators have served 
his company well, including a 19 metric 
ton rubber tired version he himself op-
erated for many years when unloading 
railroad ties from rail cars. 
When the time came to replace that grap-

ple equipped machine, Zwicky strongly 
considered another wheeled excavator, 
but one enhanced with an elevated cab to 
overcome the visibility limitations.
The cost of the modifi ed excavator with 

a hi-rise cab proved prohibitive. So, last 
fall he ventured over to a friend’s near-

by scrapyard to check out their new 
purpose built SENNEBOGEN material 
handler. Equipped with the maXcab el-
evating operating station, the SENNE-
BOGEN material handler was receiving 
good reviews for its smooth operation, 
easy handling and simple maintenance.
Zwicky liked what he saw, too. Soon 

after that, a SENNEBOGEN 818 M, 
at 48,000-pounds and 132 hp, was 
brought to his yard. He chose the 818 as 
it was comparable in size to the wheeled 
excavator he had become accustomed 
to. “They let me run the SENNEBOGEN 
to demo it, and it never left,” he says. 
“I like the power, I like the extra reach, 
and the visibility is great. The cab is 
nice, because it is so much bigger than 
the cab you get on the dirt machines.”

Machine design and size fi t 
Zwicky’s needs

Being purpose built for material han-
dling, the SENNEBOGEN offers lift ca-
pabilities that are by far better than a 
digging oriented excavator, says Zwicky. 
After a quick adjustment to the structure, 
geometry and the responsiveness of the 
hydraulics, there was no looking back … 
or, in his case, no more looking up.
“It’s defi nitely the cat’s meow for un-

loading rail cars and loading railroad ties 
into trailers from the rail cars.” Equipped 

with a 360 degree rotating grapple, “it’s 
also increased my throughput on the 
horizontal grinders and the shredders 
that I feed with it,” he says. “I can get up 
there and see what’s going on inside to 
make sure the wood’s lined up correctly.”
Moving up in machine size would offer 

additional reach, which is always a bo-
nus when handling wood, says Zwicky, 
but “overall, this class size is a good fi t 
for us. We don’t deal with material that’s 
super heavy. When you get two or three 
50-foot telephone poles in your grapple, 
it’s all about handling … and this ma-
chine handles them just right.”
For more information contact Con-

stantino Lannes, president, SENNE-
BOGEN LLC, 1957 Sennebogen Trail 
(formerly 7669 Old Plank Rd.), Stanley, 
NC 28164. Call 704-347-4910, fax 704-
347-8894, email sales@sennebogenllc.
com or visit the website at www.senne-
bogen-na.com .

Former excavator operator right at home 
with purpose built

SENNEBOGEN material handler

Zwicky Processing & Recycling has evolved from a legacy of residential excavating and land 
clearing into a major regional supplier of biomass fuels, and construction and demolition 
recycling services.

Photo courtesy of Sennebogen
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Sadoff Iron and Metal Company is 
a scrap metal buyer and recycler with 
some distinct differences. Although 
Sadoff does purchase some obsolete 
items like cars and appliances, their 
main focus is on recycling industrial 
scrap metal into forms needed by their 
foundry and steel mill customers. “We 
primarily focus on recycling industrial 
scrap [such as low-residual prime steel 
from stamping] for the foundry indus-
try.  This emphasis gives us different 
products coming off the shredder, in-
cluding more prime grades of met-
al,” explained Jason Lasky, executive 
vice-president of the company.

Jason, with his two brothers Mark 
(CEO and president) and Bradford 
(executive vice-president) along with 
their Father Sheldon, (chairman of the 
board) lead the 70-year-old, third gen-
eration company. The brothers’ Grand-
father, Edward Rudoy, started Sadoff 
in 1947. Rudoy immigrated to Amer-
ica in the 1920’s to escape Bolshevik 
persecution in the Ukraine. Today, 
the well-equipped and highly regarded 
company has 8 facilities in Wisconsin 
and Nebraska, and does business in 40 
states plus foreign countries.

When scrap arrives at the Fond Du 
Lac, WI, yard it is checked for radioac-
tivity (it is also checked before exiting) 
and weighed. Next, massive pieces are 
lifted onto one of their large machines 
using a grapple. In this case it is the 
powerful 5-year-old Harris industrial 
shear where it’s cut to a requested size.

After leaving the huge shear, cut met-
al moves into an adjacent sort house, 

where the metal is separated by grade 
to ensure quality for their foundry cus-
tomers. Other grades of scrap are sent 
to other processing equipment like their 
Hammermill shredder, a behemoth 
purchased in 1967. The Hammermill 
has been repeatedly repaired and re-
conditioned to keep it in good working 
order, despite the punishing tonnage it 
shreds. Sadoff recycles about 350,000 
net tons of ferrous scrap and 110 mil-
lion pounds of non-ferrous scrap an-
nually, exporting some of its aluminum 
and stainless to China and several oth-
er countries.

After shredding, non-ferrous residue 
(mainly aluminum) is separated using 
an eddy current separator, and residue 
containing stainless steel is separated 
using an ISS machine.

Sadoff values being the preferred 
choice provider for each of its indus-
trial accounts.  In practice, this means 
that the company takes into account 
each individual customer’s raw ma-
terial needs, and strives to meet their 
specifications in chemistry as close-
ly as possible. Unlike many recycling 
companies, Sadoff makes up custom-
ized packages of raw material for re-
cycling in order to fit the needs of its 
individual customers. This can be ex-
acting and time-consuming work, but 
by customizing the metal content, 
density, and piece- size of high-quality 
metal, the company performs a valu-
able service for its customers and pro-
motes Sadoff’s goal of becoming their 
preferred provider. “We place a high 
value on long-term relationships with 
customers,” explained Jason Lasky.

“We basically manage the scrap pro-

gram for these customers, to ensure 
that their foundries always have the 
correct and available raw materials 
they need to run. We have seven sole 
supply agreements with industrial 
customers—we call them “exclusive 
agreements”— as well as agreements 
with other companies to supply more 
than half of the raw materials for their 
foundries and steel mills.

“These customers send us their needs 
for scrap, and then we either sell them 
the scrap they need through our eight 
yards, or we broker materials to meet 

their individual needs. So we’ve be-
come their one-stop-shop for all their 
scrap metal sourcing.”

Sadoff takes the responsibility of al-
ways being able to provide the raw 
materials its customers need to keep 
their foundries running very serious-
ly. “That’s why we keep an inventory 
of more than $2 million in replacement 
parts at all times, so that if a machine 
goes down, we can fix it promptly, con-
tinuing to serve our customers’ needs 
on time.”

Sadoff Iron and Metal: 
striving to be the preferred choice

by Bill and Mary Weaver
CAT 926M wheeled loader heads for a pile of shiny pieces of high quality, low-residue steel that entered the Fond du Lac yard as scrap from an industrial manufacturing account. 
Shredded in the Hammermill, the cut pieces will now melt uniformly in the foundry of one of Sadoff’s many consuming customers who might request this particular grade of steel. 

Genesis GXT665R shear attachment (mounted on Komatsu PC 400LC)) makes crunching 
sounds as it bites into various gauge pieces of metal to be recycled by their consumer 
customers. 

Photos by Bill Weaver
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What if a company asks for an alloy or a density Sadoff can’t supply? 
“On the foundry side, we have relationships throughout the country 
with other dealers, processors, and brokers, and we do our best to find 
what our foundry and steel mill customers need. They are our base.

“We view this work as part of our primary purpose: to build long-term 
customer relations and to make sourcing easier for our customers,” 
said Jason.
Brad Lasky continued, “We also look at other innovations — alloys and 
processes — that we can use to provide quality product at an afford-
able cost. We’ve even created proprietary products, such as customized 
scrap blends, for our foundry customers to give them the chemistry 
they’re looking for at a price that’s acceptable to their operation.”

Those scrap blends can come in many forms, differing in chemistry, 
density, size, and other characteristics. For example, a blend can come 
as a mixed truckload of material, or boxes of copper scrap, or as a 
specially customized and containerized blend. Whatever the form, the 
raw material is tailored to meet the needs of that particular customer, 
a service that many Sadoff customers appreciate and their competition 
is unwilling to provide.

Sadoff is up-front with its customers too. “If there’s something we 
can’t do for them to help them,” continued Jason, “we’ll try to find the 
‘right fit’ solution for them. We’re not always going to be that, and our 
intent is to create value in the relationship, regardless.

“If another company can help them out and can do it more efficient-
ly, we’re happy to connect the two organizations. We look to keep the 
customer’s best interest in mind. We view customers as partners, not 
as adversaries. The value is in the relationship. It all goes back to the long-term 
partnership that is our goal. If we can help someone in the short term to get by, 
we hope that in the future, they’ll remember that we’ve created a benefit for them. 
Then when there is a ‘fit,’ we can become their preferred choice company to meet 
their needs.”

“We really consider ourselves a relationship company,” Brad Lasky emphasized. 
“A company can’t survive to the 70-year milestone, or to the third generation as 
we have, without treating customers (and employees) with the utmost integrity 
and caring. It’s a value proposition we believe in. It’s how our Grandfather oper-
ated, how our Father operated, and how we operate.”

To be the preferred choice for their customers, Sadoff long ago recognized the 
need to offer employee programs that would attract and retain the highest quality 
employees in the industry. “We also needed to become the preferred employer, 
which in turn creates value for the company.

“Our intent is to create win-win-win situations for everyone. I think this gets 
back to having a business with a heart—meaning a sense of responsibility. Some-
thing our father has always stressed,” continued Jason. Because of this empha-
sis on being the preferred employer, and the resulting programs provided for 
employees, Sadoff has a stunningly high percentage of workers who have spent 
decades, and in some cases, their whole careers with the company. Frequent 
employee turnover with the constant need to train replacements is not problem 
at Sadoff.

The third generation of family members—Mark, Jason, and Brad Lasky—con-
tinue to believe in the somewhat counterintuitive concept of placing value on 
long-term relationships rather than on individual transactions. They have seen 
through the years that in the long run, this is best for everyone involved.

They follow this same practice on the supply side of their business through 
their “[Co+]Efficient Program,” which Jason describes as a program for adding 
value to their relationships with their suppliers with the goal of greater efficiency.  
“Under this program, when we go into our industrial accounts, we look at ways 

they could be more efficient in their scrap handling or could get 
a better return on the scrap they produce, by sorting it better, 
for example.

“We agree to provide needed capital equipment that they may 
not be able to get through their CFO or their Board—such as 
scales, security cameras and anti-theft systems; or worker-safe-
ty improvements. Our intention is that these will be paid for 
over time by the extra profit they’ll make through our contrac-
tual relationship of, say, 2 years or 5 years. We’ll say, ‘We can 
put these in as an asset for you, and you can utilize them over 
the life of the contract so you don’t have to ask your company 
for dollars. In that way, we’re able to assist with desired capital 
improvements.”

Might Sadoff sometimes take a loss? “It’s possible,” replied Ja-
son. “Basically, we stand behind our intent, and we honor our 
intent, but yes, there have been times when it hasn’t worked 
out in our favor. But again, we look at our relations with our 
suppliers as a long-term partnership, not as transactional busi-
ness. Our goal is for everyone to win. We need each other [in 
order] to be successful, right? That’s the value we bring to our 
customer base.” 
 
Some proof that their win-win-win concept of doing business 

works:  at 70 years young, Sadoff Iron and Metal is current-
ly the largest privately-owned recycling business based in the 
state of Wisconsin, with a large and stable supplier and custom-
er base. In addition, the company is experiencing continuing 
growth and diversification.

 Sadoff truc  loaded with scrap metal, selected y chemistry, density, and piece si e to t the speci c 
needs of a particular foundry customer, heads out of the yard on a delivery. Sadoff does its own mainte-
nance on a eet of a out  truc s and  trailers at their usy ond du ac,  yard.

The operator of a Sennebogen 840 E has the cab in a raised position, enabling the him to see inside the truck for 
more ef cient inspection, loading or unloading.
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Thermo Scientifi c 
Ramsey Oretronic IV 
tramp metal detector 

is designed to
minimize lost

production time 

MINNEAPOLIS, MN — 
Belt conveyor operators 
at mining, mineral, steel, 
cement and other indus-
trial manufacturing sites 
can now install a new, 

highly sensitive scrap 
metal detector designed 
to optimize production 
time, protect process 
equipment and reduce 
false alarm rates. 

The Thermo Scientif-
ic Ramsey Oretronic IV 
tramp metal detector 
builds upon the exist-
ing line of tramp metal 
detectors by increasing 

sensitivity for improved 
detection capabilities. 
Thermo Fisher designed 
the new detector to work 
with belt conveyors that 
move minerals, iron pel-

lets, coal, aggregates and 
other bulk materials, to 
better detect all types of 
metallic scrap, includ-
ing bucket teeth, man-
ganese steel mantles, 
bore crowns, bar scrap, 
chains and tools. The in-
creased sensitivity in the 
Oretronic IV detector al-
lows it to identify tramp 
metal buried in wet con-
ductive materials quickly 
and accurately. 
“Protecting expensive 

conveyors, crushers and 
other process equipment 
from damage is vital for 
owners of processing and 
manufacturing plants to 
avoid costly operation 
downtime,” said Paula 
Frisk, product manager, 
bulk weighing and moni-
toring solutions, Thermo 
Fisher Scientifi c. “With 
increased sensitivity in 
this newest tramp metal 
detector, manufactur-
ers can feel even more 
confi dent that damaging 
scrap metal will be found 
before it causes equip-
ment failure and profi t 
loss.” 
The Oretronic IV tramp 

metal detector, which is 
available in two versions 
with two levels of sensi-
tivity, includes a micro-
processor based control 
unit, a receiver coil, a 
transmitter coil and a 
support frame. Addition-
al features of the Oret-
ronic IV tramp metal de-
tector include:
• Variable frequency, 

designed to allow the 
operator to adjust the 
frequency to eliminate 
interferenceand false 
alarms from motors, ra-
dios and other external 
devices.
• A fi berglass support 

structure for coils that is 
resistant to moisture.
• Advanced electron-

ics with an LCD display, 
touch button keypad and 
new menu for easy set-
up,calibration and sys-
tem use.
• Simple installation 

and easy upgrade from 
existing instruments in 
the Oretronic tramp met-
aldetector line.
For more information 

on the Thermo Scientif-
ic Ramsey Oretronic IV 
tramp metal detector, 
visit www.thermofi sher.
com/OretronicIV .

FEED FEED 
YOUR YOUR 
APPETITE APPETITE 
FOR FOR 
DESTRUCTION.DESTRUCTION.

© 2017 Genesis Attachments, LLC genesisattachments.com

N O W ,  T H E  B I G G E S T  R A Z E R ,  T H E  G D T  3 9 0 .
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New scrap metal detector delivers high sensitivity
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by Bill and Mary Weaver
Gensis shear attachment cuts 
various gauge metal to size in 
preparation for direct shipment 
or further processing. Inset: Brad 
Lasky, Executive Vice President 
of Sadoff , with a pile of sheet iron 
waiting to be processed.
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Elburn, IL  — Terramac, a leading manufacturer of innovative rubber track 
crawler carriers, highlighted its latest advancements and featured new and 
specialty crawler carrier models in its exhibit at ICUEE 2017, held Oct. 3-5 in 
Louisville, KY. 

“This was our third time exhibiting at ICUEE and attendees were very familiar 
with our company and product offerings,” says Mike Crimaldi, CEO of Terramac. 
“The show was an excellent way to display our newest units while providing our 
team the opportunity to meet with various utility, electrical and construction 
companies, connect with Terramac dealers, and enjoy meeting with our existing 
and potential customers. We are very pleased with the outcome and look forward 
exhibiting again next time.” 

ICUEE attendees experienced the debut of the RT6, Terramac’s most compact 
machine yet. The new unit is built to be nimble while providing the power needed 
to accomplish the task at hand. It accommodates a wide variety of support 
equipment for utility applications and can be easily loaded onto a tag trailer and 
hauled by line trucks from jobsite to jobsite. 

“Many utility contractors attending ICUEE were enthusiastic about the new 
unit’s compact size,” says Matt Slater, director of Sales at Terramac. “With a 
smaller footprint, the RT6 improves access to utility and powerline worksites 
in confined spaces and remote locations. And, it’s a great solution for tackling 
applications that don’t require the payload of a larger unit.”

In addition to the product launch, Terramac’s latest specialty unit, the popular 
RT9 customized with a Shortstop 3.5 concrete mixer by Ernest Industries, drew 
a lot of attention at the exhibit. This specialty model boasts the ability to deliver 
ready mix concrete to locations that a traditional ready mix truck cannot access, 
such as in silt sand base, swampy or muddy areas. And with Terramac’s added 
ability to tilt up the Shortstop mixer with the RT9’s dump bed function, concrete 
will remain in the drum at almost any angle. 

“The specialty RT9 with cement mixer piqued the interest of many show 
attendees,” says Mike Stute, president of Ernest Industries. “Attendees were 
impressed to learn that the Shortstop mixer was designed specifically for 
Terramac’s RT9 crawler carrier and not a retrofit. We also received a lot of positive 
feedback about the unit’s fit and finish and quality of workmanship.”

Terramac’s unique 360-degree rotating RT14R unit was also displayed at ICUEE. 
The RT14R’s unique rotational functionality allows material to be offloaded faster 
than standard straight frame models. Booth visitors were impressed with the 

new level of versatility the RT14R provides while greatly improving efficiency and 
cost savings. 

Furthermore, the Terramac display educated attendees on the units’ ability to be 
mounted with an array of utility attachments including lineman winches, digger 
derricks, vacuum excavators, boom lifts and aerial buckets, as well as provided 
the opportunity to participate in product walk-arounds and demonstrations. 

Terramac® LLC, based in Elburn, IL, was established to produce the world’s 
leading crawler carrier. Units are sold through a full dealer network which offers 
customers easy-to-locate parts and service throughout the world. The units 
can be customized with support equipment to serve many industries such as 
pipeline, utility, mining, environmental, general construction and more. To learn 
more, visit www.terramac.com or call 630-365-4800.

Terramac® showcases new crawler carriers at ICUEE 2017

ICUEE 
attendees 
experienced 
the debut of 
the RT6,
Terramac’s 
most compact 
machinåe 
yet. 

Terramac’s 
latest
specialty unit, 
the popular 
RT9
customized
with a 
Shortstop 3.5 
concrete
mixer by 
Ernest
Industries.

Photos 
courtesy of 

Terramac

Terramac’s 
unique 
360-degree 
rotating 
RT14R unit 
was also 
displayed.

http://www.terramac.com
http://www.buffaloturbine.com
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by Bill and Mary Weaver

Olmsted County, Minnesota’s Waste-to-Energy 
Facility (OWEF) is celebrating its 30th Anniversary 
this year. The OWEF, a mass burn facility, was one 
of the fi rst waste-to-energy (WTE) facilities to be con-
structed in Minnesota.

Anthony Wittmer, Communications Coordinator 
for Olmstead County Environmental Resources De-
partment, explained, “The heat produced by burning 
municipal solid waste (MSW) in the facility’s three 
combustion chambers creates steam. This steam is 
used to generate electricity and to heat/cool build-
ings in the Olmsted County District Energy System 
(DES). Over 30 county and municipal buildings pur-
chase energy from the OWEF. Excess electricity not 
required by the DES is sold to the local power grid.” 
The facility also generates income from tipping fees 
paid by waste haulers, and by selling scrap metal re-
covered by an excavator equipped with a large mag-
net that sifts through the piles of ash. No property 
tax money has been used in its construction or op-
eration. 

OWEF is computerized and automated, so the whole 
process can be monitored and controlled from the 
control room by a few employees. They have infor-
mation at their fi ngertips from hundreds of sensors 
located throughout the plant, and can control oper-
ations 24/7. 

Fires in the three combustion chambers are con-
trolled at 1800 degrees F. The water fi lling the tubes 
lining the walls of the three combustion chambers 
turns to steam, and when the steam reaches 600 
psig, the steam rushes through Turbine Generator 1 
or Turbine Generator 3, followed by Turbine Gener-
ator 2 as the pressure and temperature of the steam 
drop, producing electricity. Some of the steam is also 
routed through well-insulated underground pipes 
to heat buildings and provide steam for absorption 
chillers. Buildings in the DES include the Rochester 
Public Library, Federal Medical Center, City/County 
Government Center, and Mayo Civic Center, among 

others.
Operators move two huge grapples, with jaws open-

ing to 12 feet wide, suspended from 7.5-ton bridge 
cranes to add additional MSW to fuel the fi res. “The 
grapples also ‘fl uff’ the refuse to create a more homo-
geneous mix that will burn more consistently.” 

The grapples can grasp 3 cubic yards of refuse 
weighing up to 3 tons. Highly skilled operators pick 
out undesirable material and move it into roll-offs 
destined for the landfi ll. An operator once rescued a 
kitten from the pit by carefully maneuvering a bucket 
containing a warmed tamale beside the kitten. At-
tracted by the tamale, the kitten climbed in, was lift-

ed to safety, and taken to the animal shelter. 
“We can’t burn big, bulky items effi ciently,” ex-

plained Wittmer. So mattresses, carpets, and uphol-
stered furniture are run through a Doppstadt DW 
3060K Low Speed Shredder before they’re transport-
ed from the Kalmar Landfi ll to the OWEF. Shredded, 
they make excellent fuel.

The third burn unit was added in 2010. Together, 
the three burn units have the capacity to incinerate 
400 tons of garbage per day, giving Olmsted County 
and neighboring Dodge County plenty of combustion 
capacity.  Combustion in the burn units reduces the 
volume of incoming MSW by about 90 percent. The 

� irty years of waste-to-energy

at OWEF

To maximize the fuel value of  large rolls of carpet, the operator of a Volvo 120G wheel loader maneuvers a fi lled dual paddle grapple, made by Pemberton 
Attachments, into a Doppstadt DW 3060K Slow Speed Shredder. 

Photo by Bill Weaver

With Rita Cole for size comparison, this photo shows how huge the Peiner, Inc. grapple actually is. It is used to “fl uff” MSW 
fuel and move it to the burn unit. 
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ash produced by combustion is stored 
in dedicated Kalmar Landfi ll cells.

In 2012, Olmsted County began re-
claiming landfi ll space by extract-
ing previously buried municipal solid 
waste (MSW). The “mined” MSW is run 
through a Doppstadt SM726 Trommel 
with a 1¼ inch screen to prepare it for 
use as a biofuel to produce additional 
steam energy and electricity. Instead 
of opening new landfi ll cells, as would 
have been expected, the Kalmar Land-
fi ll has been shrinking.

“We have had a less than zero growth 
landfi ll four out of the last fi ve years. 
Without the Olmsted Waste-to-Energy 
Facility, our currently permitted land-
fi ll would have been fi lled to capacity by 
1997,” stated Wittmer. Instead, over 50 
years’ worth of landfi ll space remains 
today because of the careful planning 
by the Olmsted County Integrated Solid 
Waste Management System.

In 2016, approximately 49 percent of 
waste generated by Olmsted County 
was recycled, and work is constantly 
being done to fi nd ways to increase that 
percentage. Ninety percent of waste not 
recycled is diverted from the landfi ll 
and delivered to the storage pit at the 
OWEF. 

From there, it is moved by the grap-
ples to the three burn units as need-
ed. “Waste-to-energy has proven to be 
a safe and effective means of managing 
our wastes locally. Thanks to the in-
vestment our community has made in 
this facility; we will continue to serve 
the needs of an ever-growing population 
through environmentally responsible 
waste management. Without this sys-
tem, we would have had to permit and 
build two and a half additional landfi lls 
to handle the waste produced by Olm-
sted and Dodge Counties over the last 
30 years. During those 30 years, over 
2 million tons of garbage have been di-
verted from the landfi ll for processing 

into energy at the OWEF.

“Put another way, during the past 30 
years, enough energy has been pro-
duced each year by the OWEF to power 
6,000 homes.”

In the fi rst two burn units, each com-
bustion chamber has 3 tiers: the top 
tier is a grate that holds wet garbage 
(including “reclaimed” MSW) until it 
has dried; the second tier is where most 
of the combustion takes place; the third 
tier provides space for completing com-
bustion, and catches ‘slag’ from met-
al items like soup cans and pop cans, 
“which should have been recycled. Here 
they produce zero energy.”

The third burn unit, modeled after an 
Austrian design, uses a sloping fl oor to 
accomplish the same results, according 

to Wittmer. 

The fl y ash is stored in silos before 
being processed through a condition-
er mixer, which converts “the dry dust 
into a moist, soil-like consistency.” It’s 
then mixed with bottom ash from the 
combustion chambers and transport-
ed in covered containers to a specially 
constructed ash-only cell at the Kalmar 
Landfi ll.

The leachate from the ash-only cells 
is clear, odorless, and “almost meets 
drinking water standards,” a far cry 
from the dark leachate from landfi ll cells 
containing buried garbage. All leachate 
is regularly monitored. Beneath the 
landfi ll, groundwater is further protect-
ed by a 3-foot layer of compacted clay, 
two layers of 60 mil HDPE plastic, and 
another 2½ feet of compacted clay. “Af-

ter 30 years, there has been no sign of 
leachate movement into a lower level,” 
noted Matt Anderson, OWEF Assistant 
Solid Waste Operations Manager. 

What about the quality of air emis-
sions from the OWEF? The Air Pollu-
tion Control (APC) is fi rst rate, includ-
ing a bag house system and fi ltration 
through activated carbon. In addition, 
ammonia and lime slurry are injected 
into the combustion chamber and APC 
system respectively to remove even 
more potential air pollutants.

“We continuously monitor our emis-
sions to make sure they are well below 
stringent Minnesota standards, as well 
as Federal air pollution control limits,” 
continued Wittmer. 

John Helmers, P.E., Director of En-
vironmental Resources for Olmsted 
County, noted, “Our Board makes sure 
we have the resources we need to oper-
ate the facility at optimum. This is im-
portant in keeping emissions as low as 
possible.”

However, to keep up their excellent re-
cord, the County can’t have just any-
thing dumped into the curbside gar-
bage. Some things MUST be kept out. 
To help educate consumers and busi-
nesses about what can and cannot be 
put into their curbside garbage, Olm-
sted County maintains a web site (ol-
mstedwaste.com) with a “Waste Wiz-
ard.” Residents type in the kind of 
waste they’re wondering about, and the 
“Waste Wizard” tells them whether it 
can go into regular garbage destined for 
the OWEF’s incinerators, or whether it 
needs to be dropped off elsewhere. “We 
will continue to inform residents that 
there is a proper place for their waste in 
Olmsted County,” added Wittmer.

A CAT 329E sifts through several feet of ash from the burn units using a powerful Ohio Loadstar 48-inch magnet mounted to its bucket. It will 
“mine” a surprisingly large amount of salable metal from the ash heap. 

Operator Taylor 
Kloss in the comfort 
of the OWEF con-
trol room, manip-
ulates the joystick 
that deftly opens, 
closes, and moves 
the powerful grap-
ple. The monitors to 
his left show condi-
tions in other parts 
of the OWEF.

Photos courtesy of 
OWEF
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I had 100 calls for grapple trucks for the Hurricane 
Irma cleanup. All the usual companies were already 
working in Houston after Hurricane Harvey and 
there was plenty of work there. The Hurricane Irma 
cleanup has been the slowest I have ever seen. Not 
because everyone is not working hard, but because 
there is not enough of anything. We cannot grind up 
all the debris if it is not picked up and brought to us. 
I cannot imagine how it is in Puerto Rico, because 
there are not enough workers here in Florida. This 
was the first time I myself was caught in a hurricane, 
so I saw everything from a different prospective.
As I wrote for Hurricane Matthew and before, the 

basic cleanup is hard work but profitable. But this 
year, the cleanup resources are stretched past thin. 
As Hurricane Nate comes ashore, I don’t know how 
any available cleanup companies will be able to get 
there. This year, cleanup equipment is so nonexis-
tent that the typical at-the-curb grapple trucks are 
being paid two and three times the normal rate. Read 
below in my previous article and multiply those rates 
by 2 and 3. If there was any year to start in the clean-
ups, this is it. If you need help getting started, read 
below and email me: grinderguy@askthegrinderguy.
com , I would be happy to help. 
Every hurricane, tornado or other disaster I get calls 

from customers and other grinder owners wanting to 
get in on the cleanup efforts thinking they are going 
to make a million dollars. After all the hurricanes this 
year, it was the same. Because the damage stretched 
everywhere, a lot of assistance was needed and I re-
ceived several calls from people looking for someone 
to grind for them; bring tree crews or grapple trucks 
to pick up the debris and help in the cleanup. Most 
people have heard of either the millions of dollars 
some companies have made, or the horror stories of 
other companies that went broke because they were 
not paid for the work they did. 
Who you work for makes a difference. Here are a few 

basic questions to ask and some estimated numbers 
to use when talking with any cleanup contractors:
• Do they have money in escrow to pay subcontrac-

tors?
• What are the estimated volumes you will be re-

sponsible for?
• Self-loading on the cleanup routes are in the $5/

yd. range. How far away is the cleanup dumpsite? 
You should be able to turn 10-plus rounds a day. 
With a truck and trailer of a combined 80 yards, that 
would be about $4000 a day.
• Grinding should be in the $1.50-$2/yd. range. That 

is input yardage into the grinder, not ground material 
volume. You should be able to do 4-5000 Cleanup 
yards per day.  That would be $5000-$10,000 a day.
If you have a chipper and supply contracts, you can 

get whole tree-size material piled cleanly for free and 
can chip and haul away for your contract. No need to 
go logging. Material is there waiting for you to take it.
Firewood processors can get all the tree length hard-

woods they can take for free. It will be piled cleanly 
and all you need to do is pick it up
Mulch companies can get all the clean ground wood 

they would like for free
Show up in person with your gear ready to work. 

Calling from 500 or 1000 miles away gets you no-
where. Handle the job given to you, no matter what.
You will spend a lot of money on travel, lodging and 

operations, but work for the right people and get 

enough volume you will make a few good dollars.
Back in January 2013, I wrote a similar article af-

ter Hurricane Sandy with a lot more information to 
think about. Here it is:
Before we all start thinking of sugarplums full of 

money dancing in our heads, think about what you 
are cleaning up. The storm debris contains the lives 
of those affected. A ten year old boy’s basketball, a 
three year old girl’s pink Little Tikes® car, a teenag-
er’s baseball helmet. If it were you, it would be your 
memory foam mattress, your living room couch, and 
your favorite chair. Take your house, turn it on its 
side and shake out the contents. That’s what you 
have in a pile of storm debris. Your photographs, 
diplomas, wedding dress, your child’s first shoes — 
your life. Gone in an instant. 
Bulldoze your entire neighborhood then pull in the 

main entrance and try to figure out where your house 
was. There are no street signs. There are no fancy en-
trance gates. Water, sand and debris cover the roads. 
Where is your street?  Your neighbor’s big oak tree 
is gone; the house on the corner is gone. Everything 
is flat.  Where is your house? Until you stand in the 
middle of some horrific tragedy as this, there is no 
way to understand. Pictures, TV stories or articles 
cannot describe the feeling you have when for as far 
left and right as you can see, everything is gone. For-
tunately for the Sandy victims, this was only a cate-
gory one hurricane. It could have been “exponential-
ly worse”, as one cleanup contractor described. But 
don’t tell that to the people who lost everything or 
those that only had five feet of water in their house, 
because they lost their lives.
First, the roads need to be cleared to allow aid to 

flow in. Then the hospitals and support services need 
to be made operational. The people need food, water 
and shelter to survive, then delivering fuel, restoring 
power and rebuilding can get started.
It amazes me the way some people use these events 

for political gain. Most of these people didn’t do a 
thing prior to the storm to prepare their constituents, 
but they can sure criticize someone else afterward.  
Planning is the key. Whether you are in a coastline 
city, county in the middle of our country; disaster 
plans, debris management plans and pre-event con-
tracts are a must, because sooner or later you are 
going to need them. It’s like an insurance policy you 
don’t want to have to use but is essential to have.
As for the cleanup contractors: 
Most major disaster cleanup companies have 

sub-contractor signup information on their websites. 
Get together all your company information, list of 
services, and equipment, bank information, insur-
ance information and all contact information and lo-
cations and get signed up with each contractor. De-
pending on the disaster location or your services, you 
may get a call. 
If you are in the grinding, shredding or hauling 

business, and want to get involved in these cleanups, 
I have a few points of advice:
• Get setup with the prime contractors as described 

earlier
• You must be able to be on site and operating with-

in 24 hours.
• Make sure you have enough money to cover all 

your business costs for at least a month because get-
ting vendor payments setup will take a while which 
is why, just like pre-event contracts, having all that 
setup prior to, will get you paid faster.
• Plan on bringing a place to live with you. Most 

of the hotels will have displaced residents living in 
them or the prime contractors; FEMA and local offi-
cials will already have them filled.
• Have every part and spare part possible. And bring 

full oil and fuel tanks with you. Getting things deliv-
ered when there are no addresses is not very easy.
• Bring more equipment. If your grinder isn’t run-

ning, you are not making money. You are not going 
to impress your contractor either. 
When more sites open, or more materials are avail-

able, the BEST bird gets the worm. Handle it. No 
matter who, what, when, how, why. Get the job done. 
No excuses. Then you will receive as much work as 
you would want. You will also get the calls in the 
future.
• Work for who you trust. This is my number one 

piece of advice. Don’t be a sub to a sub to a sub to a 
sub. Lowest man on the pole gets paid last if at all. 
The best Prime Contractors will have tens of millions 
banked to pay subs as much as weekly to keep the 
cleanup going while they are waiting to get paid from 
their customer. Those that don’t, struggle to keep 
subcontractors on the job and struggle to keep their 
contract.
A lot of business owners are involved in their local 

politics. Make sure your county or city has disaster 
plans in place to minimize the cleanup delay and ex-
pedite the relief efforts.
Questions?  Dave Whitelaw — grinderguy@ask-

thegrinderguy.com .

Start saving with genuine
KINGPACT™ grinder tipsKINGPACT™

www.kingkong-tools.com

Check out our large selection 
of grinder tips

CALL NOW:
678-765-7930

K
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™

MORE GRINDING

 MORE PROFIT

NEW 
ONLINE
SHOP

Hey GrinderGuy,
“We need grapple trucks”

Ask the 
Grinder Guy:
by Dave Whitelaw

mailto:grinderguy@ask-thegrinderguy.com
mailto:grinderguy@askthegrinderguy.com
mailto:grinderguy@ask-thegrinderguy.com
http://www.kingkong-tools.com
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ClearSpan recently announced a new 
line of pre-engineered buildings. Last 
week the company said that time was 
running out for customers looking to 
install a building before winter, but 
this new line of buildings will help 
more customers complete their proj-
ects before the cold weather sets in.“-
ClearSpan Pre-Engineered Buildings 
allow us to deliver and install to our 
customers faster. By using engineered 
data accumulated from thousands of 

stamped engineered buildings, these 
structures were created to remove de-
sign time,” said ClearSpan Sales Man-
ager Geoff Ching.
These buildings have already been de-

signed to meet the highest standards, 
so customers benefit from a signifi-
cantly streamlined building process. 
This allows ClearSpan to shorten their 
lead times, allowing projects to be de-
ployed in as little as three weeks.
“Our reputation has been built on 

ClearSpan unveils

new time-saving product line

ear a ’s e c s e e ca  c r  s em a s r c  
s e re ara  a  r ec s  e c m e e  c  

hilton Nashville Downtownhilton Nashville Downtown
February 10-13, 2018February 10-13, 2018

20182018

Exhibition & ConferenceExhibition & Conference

CDRACDRA
Construction Demolition

Recycling Association
&
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Register Early and Save! Visit us online today: www.cdrecycling.org

Saturday, February 10, 2018

11:00 am – 12:00 pm Committee Meetings 
12:30 pm – 5:00 pm CDRA Board Meeting
1:00 pm – 5:00 pm Registration 
1:00 pm – 5:00 pm Exhibitor Set-up

Sunday, February 11, 2018

8:00 am – 5:30 pm  Registration
8:00 am – 12:00 pm Exhibitor Set-up
12:00 pm – 7:00 pm Exhibit Display Hours
12:45 pm – 1:00 pm Convention Welcome
1:00 pm – 2:30 pm Technology Forum 
2:30 pm – 3:00 pm Short Break
3:00 pm – 4:00 pm Barnes Johnson,  
 Director, ORCR, USEPA
4:00 pm – 5:30 pm Virtual Tour
5:30 pm – 7:30 pm Networking Reception in  
 Exhibit Hall

Monday, February 12, 2018

7:30 am – 5:00 pm Registration 
7:30 am – 6:00 pm Exhibit Show Hours
7:30 am – 8:30 am Breakfast in Exhibit Hall
8:30 am – 9:45 am Awards Ceremony &  
 Annual Business Meeting
9:45 am – 10:45 am Refreshment Break in  
 Exhibit Hall
10:45 am – 12:00 pm Legislative Update
12:00 pm – 12:30 pm Better Equipment  
 Management
12:30 pm – 1:30 pm Lunch in Exhibit Hall
1:30 pm – 2:45 pm Handling pH in Recycled  
 Concrete
1:30 pm – 2:45 pm Social Media Marketing
2:45 pm – 3:30 pm Refreshment Break in  
 Exhibit Hall
3:30 pm – 4:45 pm C&D Fines
3:30 pm – 4:45 pm Succession Planning
5:00 pm – 6:00 pm Reception in Exhibit Hall
6:00 pm Exhibitor Tear-down
6:30 pm – 8:30 pm Fundraising Event at  
 Honky Tonk Central 

Tuesday, February 13, 2018

7:30 am – 10:00 am Exhibit Tear-down
7:30 am – 8:30 am Breakfast
8:30 am -10:00am  Keynote Speaker –  
 Ed Sullivan
10:00 am – 10:15 am Short Break
10:15 am – 11:30 pm  Biomass Market: Ecostrat

Schedule subject to change.

Hotel Information
Hilton Nashville Downtown 

121 4th Ave S 
Nashville, TN 37201

Make reservations online 
http://www.hilton.com/en/hi/groups/

personalized/B/BNANSHF-CDRA- 
20180209/index.jhtml 

or call 615-620-1000

Rooms: $239/night  
Cut-off Date:  January 19, 2018

More Information: www.cdrecycling.org
Questions? Email us: info@cdrecycling.org • Call us: 866-758-4721

speed, accuracy and longevity. This new innovation 
allows us to exceed customer expectations for project 
turnaround,” said Ching.
The new line maintains ClearSpan’s trademark ver-

satility by providing structures in a number of dif-
ferent styles and sizes. Pre-engineered buildings are 
available in 65-foot wide ClearSpan Round HD Build-
ings, which feature a round-roof design, as well as 
73-foot wide or 100-foot wide ClearSpan Gable HD 
Buildings, which have a peaked roof design. Between 
the two styles and multiple sizes, these buildings can 
meet just about any application across many indus-
tries.
ClearSpan’s exclusive Helical Anchoring System al-

lows for quick site preparation, allowing projects to be 
completed quickly. When projects opt for Helical An-
chors, Pre-Engineered Buildings can be constructed 
just about anywhere and with minimal excavation. 
The anchors drill directly into the ground to create 
a stable, dependable foundation. Since there is no 
need to pour concrete, construction can be complet-
ed in a matter of days.
While customers will experience a reduced design 

process, the quality of these structures has not 
been reduced in any way. Both of these structures 
are built using ClearSpan’s Hercules Truss Arches. 
The arches are constructed from American-made 
steel that creates a dependable frame. The steel has 
been triple-galvanized, so it can withstand even the 
most corrosive environments. ClearSpan frames fea-
ture an industry-leading 50-year warranty, so these 
Pre-Engineered Buildings can be used for decades.
The frame supports a polyethylene fabric cover. The 

fabric is constructed with a rip-stop weave, making 
it incredibly durable. The cover allows natural light 
to filter through, creating a well-lit environment that 
doesn’t require artificial lighting. This allows custom-
ers to save on utilities costs on a monthly basis, and 
each cover comes with an industry-leading 20-year 
warranty.
To find out more about pre-engineered buildings 

or to ask project-specific questions, visit ClearSpan.
com .
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http://www.cdrecycling.org
http://www.hilton.com/en/hi/groups/
http://www.cdrecycling.org
mailto:info@cdrecycling.org
http://www.ClearSpan.com
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Spare Parts Custom Made Screens For All 
Manufacturers & Models

Bucket Liners
Hammer Bars
Split Sprockets
Augers
Rebuild & New Rotors
* All Fabrication Products 
Are Available in AR450 
Plate

Most parts custom fabricated and shipped
within days not weeks!

Pictured are just a few samples of our quality work

Morbark Grinder Screen

Roto Chopper Screen Jones Grinder Screen

Split Sprockets

Front Wear Liner for the Jones Grinder

 Now Available Duragrind Hammers

Call us for your parts needs.

Phone: 301-722-4030
Fax: 301-759-4064

E-mail: Roy@potomacmetal.com
Cell: 301-697-3898

Visit our web site: www.potomacmetal.com
PO Box 1415
12001 Siebert Rd. SE, Cumberland, MD 21502

With direct from 
the manufacturer 

pricing
Grind More – 
Change Less

SUPERIOR, WI — Barko’s new 
Strong-Arm Grapples provide 
a highly productive solution 
for log handling and delimbing 
applications. Designed to optimize 
the performance of Barko B-Series 
loaders — including all trailer/
truck mount, tracked, rough 
terrain carrier and stationary 
loader models — the grapples 
deliver superior rotator torque, 
clamping force and arm speed.

The Strong-Arm Grapple lineup 
consists of three models. The 
4250, 4850 and 5250 grapples 
have maximum openings of 42.0, 
48.1 and 52.1 inches, respectively, 
with each rated for up to 50,000 
pounds of lift capacity. 

Engineered for seamless 
integration with Barko loaders, 
the grapples offer powerful 
rotation torque and clamping 
force. A compact rotator allows for 
hoses to be contained in a single 
bundle between the boom and 
grapple, providing better hose 
protection. Other features include 
360-degree continuous rotation 
and a fully supported rotator drive 
pinion gear.

The hydraulic motor is designed 
to maximize hydraulic flow, making 
each grapple exceptionally fast and 
productive. By minimizing flow 
restriction, horsepower efficiency 

is enhanced, allowing operators to 
accomplish more while maintaining 
excellent fuel economy. The robust 
motor design features internal 
components that were tested and 
sized specifically to tolerate tougher 
conditions. An internal relief 
cartridge is completely integrated 
with the motor to avoid damage 
and oil leaks.

The grapples are constructed of 
high tensile, wear-resistant steel 
and include hard face welding on 
the arm tips to extend working life. 
Oversized, induction-hardened 
pins help reduce wear to pins and 
bushings. Cushioned cylinders 
help eliminate jarring effects at 
maximum open and close, while 
thick cylinder walls provide 
further durability. Additionally, 
load holding valves in the 
cylinders are guarded to prevent 
damage and enhance safety.

A service friendly design 
includes four convenient 
inspection plates for the grapple 
collector and hoses, along with 
12 easily accessible grease points. 
Thoroughly tested for quality, 
the grapples offer an industry-
leading 18-month warranty with 
unlimited hours.

For more information, call 715-
395-6700 or visit www.barko.com 
.

Barko Strong-Arm™ Grapples optimize Barko loader performance

Barko introduced its new Strong-Arm Grapples for its lineup of B-Series loaders.
Photo courtesy of Barko

Muncie Power Products
personnel announcement

MUNCIE, IN — Muncie Power Products, Inc. is pleased to welcome back Salva-
tore Knieriem as the company’s market specialist for the refuse industry.

Knieriem returns to the Muncie Power Products team with 37 years of expe-
rience selling power take-offs within the work truck equipment industry, five of 
which were previously with Muncie Power Products. Within this role, Knieriem 
will focus on working with key manufacturers within the refuse market.

Salvatore Knieriem 
Photo courtesy 
of Muncie Power 
Products

mailto:Roy@potomacmetal.com
http://www.potomacmetal.com
http://www.barko.com
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http://www.compostconference.com
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It was two days of excitement as Morbark, LLC, wel-
comed about 250 customers, members of its autho-
rized dealer network, and other guests from 15 coun-
tries for its 11th Demo Days event on September 
28-29. This year Morbark celebrates its 60th anni-
versary and highlighted that history throughout the 
event. In fact, one of Morbark’s fi rst Eeger Beever™ 
brush chippers, built within the fi rst six months of 
production in 1980, was refurbished and on display.
Morbark has a world-class dealer network, and the 

company’s Demo Days give their customers, as well as 
the other attendees, the opportunity to not only watch 
the equipment in action, but also meet the people who 
build and support the equipment as they see fi rsthand 
the manufacturing processes utilized. Events includ-
ed factory tours, networking opportunities, vendor 

booths, and a chance to see the equipment up close.
Thursday saw attendees learning about Tier 4 Fi-

nal engines, fi nancing, Morbark factory training, as 
well as the advantages of using Morbark parts, and 
much more! Demo Days participants also had the 
opportunity to learn about Association of Equipment 
Manufacturers’ “I Make America” program. I Make 
America is a grassroots campaign that was launched 
in September 2010 to dramatically improve Ameri-
can manufacturing policies to create more jobs in the 

U.S. and keep our economy competitive with other 
countries. Morbark has been named among the cam-
paign’s Gold-level supporters since 2013.
The event culminated with demonstrations of equip-

ment for the forestry, biomass, recycling and tree 
care markets. Of particular note were Morbark’s 
latest equipment additions; the 3400XT Wood Hog 
horizontal grinder and the Morbark Pronar Trommel 
Screen, both introduced this year.

celebrates with demo days

Morbark
turns 60!

The 1300B tub grinder puts on quite a show as it’s fed by a 3400XT and 4600XL simultaneously.
Photos courtesy of Morbark

One of Morbark’s fi rst Eeger Beever™ brush 
chippers built in 1980.

The Morbark Pronar mobile trommel screens, available in four sizes, are perfectly suited to work with a wide variety of 
materials.
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One of the most important features of the 3400XT 
is its standard width of 8’4” (2.53 m), making it 
within the legal transport width in any country, no 
matter what engine is used. This model accommo-
dates engines from 540 to 800 horsepower (402 to 
596 kW), so it is ideal for a broad range of applica-
tions in a wide variety of markets worldwide. Other 
key features are the longer infeed bed with sloped 
sides for improved operator sight lines and more 
effi cient loading of material, as well as an extended 
platform between the hood and the engine, for bet-
ter access to components for general maintenance 
or to change screens.
The Morbark Pronar mobile trommel screens, 

available in four sizes, are perfectly suited to work 
with a wide variety of materials, including soil, 
compost, municipal waste, coal, aggregate and 
biomass. The easy-to-use electronic controls allow 
the operator to tailor the operation parameters to 
the materials to be separated. A variety of drums 
are available to meet the customer’s specifi c needs, 
with round or square holes and of any mesh size.
For more information or to see all the demoed 

equipment visit: www.morbark.com

The Boxer 600HD Compact Utility Loader was demoed along with the Boxer 700HDX Compact Utility Loader.

The equipment models demonstrated were:

Beever™ M12RX Brush Chipper
Beever™ M15R Brush Chipper

Beever™ M20R Chipper with Loader
Boxer 600HD Compact Utility Loader

Boxer 700HDX Compact Utility Loader
223 Flail

23 NCL Chiparvestor®
Beever™ M20R Forestry Chipper

40/36 MicroChipper
50/48 NCL Drum Chipper

3400XT Wood Hog Horizontal Grinder
Morbark Pronar MPB 20.55 Trommel Screen
4600XL Track Wood Hog Horizontal Grinder

6600 Wood Hog Horizontal Grinder
1300B Tub Grinder

6600 Wood Hog horizontal grinder makes short work of large trees.

Morbark’s 40/36 MicroChipper.

3400XT Wood Hog Horizontal Grinder.

Beever™ M20R Forestry Chipper.

The 223 Flail is designed to work in conjunction with chippers like the Morbark 23 Chi-
parvestor®, the 40/36 Whole Tree Drum Chipper or similar machines. The Model 23 
Chiparvestor is able to chip large volumes of wood with its 75″ (190.5 cm) chipper disc. 
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MORRISVILLE, PA — Britton Industries recently 
acquired a diverse spread of Strickland attachments 
from Ransome Attachments as part of a carefully or-
chestrated equipment acquisition strategy. The move 
is one part of a comprehensive effort to improve the 
operational efficiency of its four locations in New Jer-
sey and Pennsylvania.

This fast-paced recycling operation, founded by Jim 
Britton nearly 30 years ago, furnishes the Central 
New Jersey and Eastern Pennsylvania landscaping 
and construction markets with aggregate products, 
screened topsoil, mulch, and leaf compost. Britton 
accumulated a hodgepodge fleet of equipment as his 
fledgling business expanded rapidly year after year. 
His philosophy was to buy inexpensive, primarily 
used, equipment from various sources to tackle a 
wide range of projects as needed. 

The hard-nosed businessman scrutinized his now 
mature business in early 2017. “It’s a volume game,” 
Britton said of his operation. “We need to weed out 
the inefficiencies and keep plugging in new efficien-
cies.”

Britton understood that material prices were fixed 
and recognized the exceptional quality of his team. 
Standardizing the brands, sizes, and interchange-
ability of the equipment throughout its locations was 
the obvious answer. 

 Britton began the standardization process by ac-
quiring 17 CASE wheel loaders and excavators to 
distribute across his yards. He had the excavators 
fitted with Strickland S - Type quick couplers and 
the wheel loaders with Volvo roll-out buckets and 
couplers. Having sturdy attachments that would 
be quickly interchangeable between machines was 
critical, so Britton approached Lumberton, N.J. 

based Ransome Attachments to buy an assortment 
of Strickland grapples, stump splitters, pulverizers, 
and buckets. Ransome is also assisting with the re-
placement of roll-out buckets for the wheel loaders 
and hammers for the excavators.

 Britton has used an “infinite” number of attach-
ment brands and sizes and has owned hundreds 
of pieces of equipment. “I would put Strickland up 
against all of the brands we’ve worked with: design, 
durability, you name it,” he said. “And I put my mon-
ey where my mouth is.”

The Britton team works at a breakneck pace to 
maintain production so the Strickland attachments 
take a heavy beating in this volume-driven environ-
ment. Whether that involves breaking a five-foot hunk 
of concrete with rebar down to one-inch, or turning 
an eight-foot-diameter tree stump into mulch, the 
process must be efficient and cost-effective.  

“The abuse these attachments take is extreme,” 
Britton said. “They’ve (Strickland) done a really good 
job with the engineering and durability.”

Britton considers serviceability even more import-
ant than the equipment itself and recognizes that ev-
ery dealer has a different philosophy. Although his 
relationship with Ransome Attachments is new, he 
expects it to last. “Honestly, I wish I had been doing 
business with these guys 20 years ago,” he said.

The equipment standardization process has result-
ed in the hauling of attachments, not machines, be-
tween facilities. Britton views this as the beginning of 
an ongoing quest to further eliminate downtime. His 
long-term vision involves having a comprehensive 
spread of Strickland attachments at each location to 
eliminate transportation altogether.

“You need to be able to nail your process down to 

the penny and make sure you’re using the same pro-
cess in every location,” Britton said. “Now we have 
a standard and we’re going to expand on it.” With 
equipment utilization soaring from roughly 50 to 90 
percent, it would appear that his strategy is off to a 
positive start.

Britton Industries stocks up
on Strickland attachments

Britton Industries purchased an assortment of Strickland 
grapples, stump splitters, pulverizers, and buckets from 
Ransome Attachments as part of a new equipment acquisi-
tion strategy.

Photo courtesy of Britton Industries 

888-280-1710
www.ransomeattach.com

STRICKLAND
ATTACHMENTS

BLACK
SPLITTER
HYDRAULIC
LOG/STUMP
SPLITTER

• Top Notch Quality. Top Notch Value
• Designed using the latest 3D CAD technology
• Fully greasable phosphor bronze bushings
• 400 brinell-hardness tips & teeth
• Quick coupler compatible

• Extremely efficient wood-splitting and handling     
   capabilities on mini excavator /  skid steers.   

• Powerful rotating chromium-steel cone
   with replaceable tip

• Maintenance-Free Device

• Full Manufacturer’s Warranty

UNITS
IN STOCK

http://www.ransomeattach.com
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The only event that fo-
cuses on recycling North 
America’s largest material 
stream is happening Feb. 
10-13, 2018 in Nashville. 
C&D World 2018 is the 
place where the construc-

tion and demolition in-
dustry comes together to 
learn about, discuss, and 
solve the industry’s is-
sues. Even more special, 
the 2018 edition is the 
25th anniversary of this 

popular meeting.
The event, to be held 

at the Hilton Nashville, 
steps from the famous 
Broadway Street, serves 
as the Annual Meeting of 
the C&D Recycling Asso-

ciation, which organizes 
the exhibit hall and the 
information sessions that 
are the heart of the show. 
As this is the Silver An-
niversary, the CDRA has 
gathered C&D World’s 

best program ever, in-
cluding having two key-
note speakers: 

• Barnes Johnson, di-
rector, Office of Resource 
Conservation and Recov-
ery (formerly Solid Waste), 

U.S. EPA. Mr. Johnson is 
the top EPA staff member 
overseeing solid waste 
and recycling. His views 
help form agency policy, 
and he will provide at-
tendees guidance on what 
the agency will be doing 
on recycling issues in the 
next few years;

• Ed Sullivan, chief 
economist, Portland Ce-
ment Association. Mr. 
Sullivan is the foremost 
prognosticator of the con-
struction industry, and 
his on-target economic 
predictions at previous 
C&D Worlds have helped 
attendees better plan 
their businesses’ future.

Of course, the rest of 
the program is full of pre-
sentations from industry 
experts that will provide 
information pertinent to 
C&D businesses, such as 
better equipment man-
agement; handling pH in 
recycled concrete; bio-
mass markets; C&D fines 
opportunities; legislative 
and regulatory update; 
Social Media use in the 
recycling market; suc-
cession planning; and a 
LEED update.

New this year is a vir-
tual tour that will provide 
attendees video overviews 
of some of the top mixed 
C&D and concrete recy-
cling operations in the 
United States. This is a 
great opportunity for at-
tendees to take a peek 
into successful operations 
from across the country.

A well-designed exhibit 
hall will again be a part of 
C&D World 2018, where 
attendees will be able to 
mix with top industry ven-
dors in an intimate setting. 
Of course, no C&D World 
is complete without the 
Monday night fundraiser. 
The site for the 2018 fund-
raiser is the same as the 
memorable 2015 event in 
Nashville, the Honky Tonk 
Central on exciting Broad-
way Street. 

Sponsors of C&D World 
are already numerous: 
General Kinematics, CDE 
Global, Sparta, CBI, SSI, 
Apollo General, and Ea-
gle Crusher have already 
stepped up to support the 
CDRA’s Annual Meeting.  
Space in the exhibit hall 
is going fast.

For more information 
about the meeting, in-
cluding on registration 
and exhibiting, go to 
www.cdrecycling.org , or 
contact the main office 
at 866-758-4721; info@
cdrecycling.org .

THE NEW WORLD STANDARD

shearcore ™

Scan the code to see 
the entire 

ShearCore product line

Superior, WI     (60 ) 675-core     www.shearcore.com1

“With our old shear, we could only produce 50-70 tons a day. 
With the Fortress 95R we’re doing 100 tons a day.”

Daniel Robertson
Robertson Metal Recycling

Nashville hosts 25th Anniversary C&D World

http://www.cdrecycling.org
http://www.shearcore.com
mailto:info@cdrecycling.org
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Continental Biomass Industries (CBI) part-
nered with Chappell Tractor in Brentwood, NH for 
live screw splitter demonstrations (video link) at the 
2017 Factory Forum.
George Whiteman wanted to purchase a CBI XLP 

Screw Splitter to expand the services he offered. He 
purchased a Hyundai 140 Excavator from Donnie 
Shepard of Chappell Tractor to mount the screw 
splitter. Aaron Benway, CBI Attachments Sales 
& Product Manager, sold the screw to George and 
worked with Chappell Tractor on the installation and 
setup of the CBI Screw Splitter. 
“The screw has worked awesome,” Whiteman said. 

“We’ve had real good luck with it, even with the big-
ger logs breaking right apart. It will pick the logs up 
and move them around. I can get in and out of places 
much easier with it on a smaller machine. It makes 
life much simpler. The whole setup is very cost ef-
fective.”
Whiteman has a 20-ton tag along trailer that he 

moves the 30,000-pound excavator with. He says 
the XLP mounted on the 30,000-pound excavator is 
more than enough to lift, place, and split any of the 
material he encounters.
“It was great to work with both George and Donnie 

to ensure everything was setup properly so George 
could hit the ground running and be successful in 
his new venture,” said Benway. “Immediately upon 
picking up the machine, George was able to trans-
port the machine to a project in Rhode Island to split 
oversized logs for a large mulch producing client.” 
Chappell Tractor also supplied a Takeuchi TL12V2 

Track Skid Steer for CBI to mount an XP Screw Split-
ter with its universal skid steer quick-attach mount-
ing plate. After hooking up the quick-disconnect hy-
draulic hoses and setting the machine to low-fl ow 
mode—within minutes--the screw operated fl awless-
ly for guests at the CBI Factory Forum. 
Benway appreciated the cooperation and camarade-

rie between Donnie Shepard and the Chappell Trac-
tor team in both the sale of the screw and installa-
tion.

NEWTON, N.H. – Continental Biomass Industries 
(CBI) hosted its 2017 Factory Forum this week at 
its global headquarters in Newton, putting on live 
demos and workshops for guests from around the 
world. The three-day event saw guests from Sweden, 
Brazil, and various businesses throughout the Unit-
ed States, including local customers who partnered 
with CBI for the live demonstrations.
“Hosting the forum here at the CBI Factory gives 

new and existing customers a close look at our ma-
chines and the dedicated people who make it happen 
here at the shop,” said Art Murphy, Director of Sales 
and Marketing for Terex Environmental Equipment – 
Americas. “It’s great for guests to meet some of our 
veteran employees who helped build this company 
and spent the last few decades bringing the CBI ad-
vantage to end-users.”
The event kicked-off with an opening reception and 

cocktail hour at the Portsmouth Harbor Events and 
Conference Center followed by a tour through the 
CBI facility the next morning. Long-time CBI em-
ployees shared company history with guests and led 
tour groups through the shop fl oor to get an intimate 
look at grinders being prepared for recent hurricane 
debris cleanup. Tours were headlined by the famous 
CBI Road-Mill, which was fi rst put into service for 

CBI partners 
with local 
equipment 
dealer at 
2017 Factory 
Forum

L-R: Aaron Benway, George Whiteman Jr., George Whiteman III., Donnie Shepard.
Photos courtesy of CBI

Benway appreciated the cooperation and camaraderie between 
Donnie Shepard and the Chappell Tractor team in both the sale of 
the screw and installation.

Attendees enjoyed fresh lobster, clams, steak tips, and a full 
array of menu options after a long day in the fi eld.
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Hurricane Andrew cleanup in 1991 and has logged more than 60,000 hours. 
Ingerson Transportation brought the machine down from their business in 
Jefferson, NH for a static display.
Neal Nowick, General Manager of Terex Environmental Equipment, wel-

comed the crowd and was the fi rst to present in a series of keynote presen-
tations that included overviews and a look ahead for the CBI and Ecotec 
product lines. Terex Financial Services presented and was followed by a Tier 
4 Compliance Overview from CAT to give in-depth looks to topics of recent 
interest in the industry.
Later in the day, The CBI attachment line made an impressive show of ma-

terial preparation. George Whiteman, a local CBI customer, mounted his XP 
Log Screw on a Takeuchi TL12V2 Tracked Skid Steer to split enormous logs 
in front of the guests. The CBI Stump Shear was also on display splitting and 
shearing nasty material.
The crowd spent the afternoon watching live demos of the 5400BT Wood 

Grinder, the 5800BT Wood Grinder, the 6800BT Wood Grinder, the Phoenix 
2100 Trommel, the TTS 620 Drum Screener, the 7544 Flail and Disc Chipper, 
the TRS 550 Recycling Screen, and the AirMax Material Density Separator.
As always, the 6800BT lived up to its promised effi ciency and was featured 

The fi nal day of the event focused 
on workshops at graduated levels 
of safety and performance optimi-
zation.

The crowd spent the afternoon watching live demos of CBI grinders.

Terex Ecotec’s TTS 620 Drum 
Screener is the ultimate in mod-
ern trommel screen design, of-
fering operators unrivaled ap-
plication fl exibility, production 
rates, and serviceability. 
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on WMUR’s regional news broadcast for the product’s recent 
work in hurricane cleanup efforts. Chris and Kelly Carey, who 
own a land-clearing business in Kansas City, were at the Facto-
ry Forum and are currently using CBI machines to assist with 
cleanup in hurricane-impacted areas.
After the demonstrations, customers and service techs had the 

chance to climb up into the machines with product experts and 
have their questions answered in greater detail.
A-1 Sandrock purchased their third machine from Terex Envi-

ronmental Equipment at the Factory Forum, working with Pow-
erscreen Mid-Atlantic to add a 5800BT grinder to their growing 
application in North Carolina.
A “Taste of the Coast” New England dinner was ready for guests 

when they returned from the factory. Attendees enjoyed fresh 
lobster, clams, steak tips, and a full array of menu options after 
a long day in the fi eld.
The dinner was followed by a night out in historic Portsmouth 

and live music provided by CBI at the Portsmouth Gas Light. 
Guests who travelled from far outside New England enjoyed the 
chance to walk along the water and explore the storied seaport 
town.
The fi nal day of the event focused on workshops at graduated 

levels of safety and performance optimization. Aaron Murray, 
Technical R&D Lead at CBI, walked end-users around a 6800BT 
for a safety and basic functionality workshop, emphasizing fun-
damental habits and behaviors that ensure a safe job site. Field 
Service Technician Tim Peters underscored safety throughout 
his preventative maintenance workshop shortly afterwards. 
Performance optimization workshops were led by CBI engineer-

ing specialists Mike Goutier and Nate Fuller, who presented on 
simplifi ed machine controls and gave live examples of best prac-
tices with a 5800BT grinder.
CBI’s next scheduled show will be in Atlanta, GA for COMPOST 

2018. A full list of upcoming trade shows and events can be 
found at this link 

Tours were headlined by the 
famous CBI Road-Mill, which 
was fi rst put into service for 
Hurricane Andrew cleanup in 
1991 and has logged more than 
60,000 hours. 

Guests fi lled the bleachers in CBI’s new demo arena to see machines running live, like the XLP 
log screw cracking oversized material.

A-1 Sandrock added a 5800BT to their shingle grinding application.

The TRS Recycling Screen by Terex Ecotec can be operated in a wide range of primary and 
secondary screening applications and material types.
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https://www.facebook.com/ContinentalBiomassIndustries/videos/1322766327834257/
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Announcing Pavement Recyclers of Michigan
Pavement Recyclers opens
a new Michigan location

Pavement Recyclers is proud to announce the 
opening of a new mid-west sales and demo facility 
in Farmington Hills, MI. In a recent statement they 
stated, “Since we began our entity, we have always 
been firm believers that a live demonstration of the 
Bagela recycler, and its superior, indirect heat, con-
tinuous flow method of recycling high quality as-
phalt, was the best way to understand why there are 
more Bagela recyclers working in the field worldwide 
than all the other brands, combined.”
The new office features a Bagela BA10000 set-up 

in a “real world” working environment, meant to 
demonstrate to the customer the versatility of the 
unit in a static-mounted yard location, optimizing its 
industry exclusive output of 10 tons per hour.  Also, 
the unit can be easily towed from the facility for a 
field demonstration if requested.
“We are very excited to have this opportunity to fur-

ther expose the greater Michigan marketplace to the 
Bagela Asphalt Recycler” says Brian Fraser, gener-
al manager of Pavement Recyclers of Michigan. “We 
are also continuing to grow our relationship with the 
County system after successfully placing a Bagela 
unit into one district last year.”
If you are interested in seeing our new facility or 

would like to witness a demo firsthand, call us at 
877-499-2221. 

T e e  ce ea res a a e a  se   a rea  
r  r  e r me  r em s ra  r ses

 c r es   a eme  ec c ers

http://www.genscoequip.com
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Some 
solutions for 
finding skilled 
labor

by Colleen Suo
The shortage of skilled labor within 

our industry is something we’ve been 
hearing about for quite some time. As 
the Baby Boomer generation nears and 
enters retirement age, a large segment 
of the workforce — across all sectors 
— will be leaving a gaping hole. 
If owners and administrators are 

forward thinking and proactive, they 
have been assessing their own work-
force (large or small) and hopefully 
have been taking adequate steps to 
begin to fill that gap.  
During 2017 CONEXPO-CON/AGG, 

Bob Henderson, AED Foundation 
president, hosted a morning session 
on the topic with Jerry Randecker, 
president of Jordan-Sitter Associates, 
David Coe, senior vice president at 
Orion Talent (formerly Orion Inter-
national) and Terry Marohl, ND State 
College of Science associate professor. 
Their focus was on equipment indus-
try workforce challenges and what you 
can do to be proactive in meeting these 
challenges head on. Although they ze-
roed in on technician shortages, the 
methods and suggestions reviewed 
here can be applied to any recruiting 
and hiring program. 
The most obvious reason for the 

shortage is a lack of people com-
ing of age with hard skills to replace 
the growing number of retiring baby 
boomers. According to Henderson, 
technician recruiting in the past was 
done in farming communities, small 
repair and diesel shops. This supply 
chain is dwindling. Other reasons in-
clude technician demographics, cul-
tural biases and lack of exposure in 
middle and high schools to the indus-
try. When referring to demographics, 
Henderson remarked that students 
generally want to go “away” to school 
but most want to return home to work. 
Cultural bias has been against learn-

ing a trade and pushing four-year (at 
least) degrees for over a decade. Hen-
derson stated that a two-year degree 
could get the candidate out on his or 
her own and on a career path quick-
ly. He also felt that the lack of indus-
try exposure was the industry’s fault. 
“We’re not getting deep enough into 

the educational system” to expose the 
students to industry options at an ear-
ly age. He also said the industry needs 
to employ collective efforts to reverse 
that trend.
Another factor mentioned was that 

high school CTE (career and technical 
education) program funding has seen 
a decline even with the signing of the 
Perkins Act. The fact is: Perkins Act 
money can go “into any vocation — 
most likely the ones that are lobbying 
their state capitals the hardest.” 
It would behoove the industry as a 

whole to begin to focus on that task 
as well.
Although traditional methods of find-

ing skilled labor can still be employed, 
there are challenges. Many of these 
challenges drill down to the fact that 
students are not informed of their op-
tions in the construction industry at 
an early enough age or that there are 
many rewarding and well-paying oc-
cupations to be found within our in-
dustry — from technicians to opera-
tors. 
College job fairs and high school ca-

reer days have been a good source in 
the past and will continue to be so. 
The industry, it was suggested, needs 
to begin in the middle schools now to 
pique the interest of the next genera-
tion of candidates.
Terry Marohl shared some insights 

into alternative recruiting methods 
that could be employed as we move 
forward. He suggested identifying and 
recruiting local individuals before they 
start college. Partner with the local 
high school or vocational school to 
see who might have an aptitude for a 
particular skill set your company reg-
ularly employs. They may already be 
familiar with your company and have 
‘roots’ in the community — which will 
help with retention later on. 
As for college recruiting, Marohl rec-

ommended attending “career fairs, 
not for graduates but for first year 
students that may be seeking sum-
mer jobs and may have an interest in 
your company.” He also recommend-
ed providing internship opportunities 
for students, giving you “the edge by 
developing a relationship with a pros-

pect before committing to a full-time 
position. It gives both the student and 
you a chance to “test-drive” each other 
and allows you to build a relationship 
with the prospective employee before 
committing” to a full-time position. 
It is also an excellent opportunity to 

experience the student’s soft skills — 
how well do they get along with the 
people in the shop or on the crew? Can 
they get to work on time? What is their 
work ethic like? 
They get to experience first-hand 

what the job description entails — this 
is what we do, this is how we do it, 
this is how we conduct business, etc. 
Marohl explained some companies 
have a plan to provide paid summer 
work for students before they begin 
their college education. It is basically 
a chance to see if the student is a good 
fit for your company or if you are a fit 
for them. Sometimes there are mis-
conceptions on both ends. This period 
may only be a few weeks and perhaps 
even more like job shadowing than 
actual work depending on the needed 
skill set, but the outcome could save 
the company future time and money 
as well as being an eye opener for the 
student.
Another effective technique is for 

the company to stay in contact with 
the student while they continue their 
studies and offering continued em-
ployment/training opportunities 
during breaks.
Another of the presenters during this 

session was David Coe. Orion Talent™ 
assists in pairing transitioning and 
former military talent to employer’s 
needs across all sectors. If you think a 
former or transitioning military person 
would be a good fit for your company, 
Coe suggests that the companies hav-
ing the most success in hiring military 
talent are those that approach the hir-
ing from a business case attitude as 
opposed to the moral or ethical case 
attitude. In other words, you hire the 
military talent because it’s a good fit 
for your business — not out of pity or 
thinking that it would be good for the 
vet to give them a job. 
He suggests looking at what areas of 

need your company actually has. 

Is it a shortage of technical talent, 
leadership talent or a combination of 
those two things? Then look into the 
local military talent community and 
identify the folks that have that type 
of  background. 
Coe offered some insight into the 

pool of talent found within the former 
and transitioning military community. 
“The war for talent (no pun intended) 
within the military community is at an 
all time high. You’ll find [that] a lot of 
great skill sets, attitudes and perspec-
tive on going to work in your industry 
thrive in the military, whether some-
one is coming from a construction re-
lated job on active duty or not. Most 
veterans, especially those that are 
transitioning directly from active duty 
want to get back close to home — a 
point that was touched on earlier — 
they want to find an organization that 
will invest in them and give them an 
opportunity to grow and thrive with-
in it and have an opportunity to be 
trained and really to just be given a 
chance to succeed.” More organiza-
tions are recognizing military talent 
and are aggressively going out to find 
it and hire it. Coe stated that during 
the calendar year 2017, 200-225,000 
active military personnel will be leav-
ing active duty and be transitioning 
into the private sector. That is a huge 
pool of talent ready to be trained and/
or immediately employed. 
Coe gave a list of best practices for 

successful military talent programs:
• Create a military talent program 

plan — you should be aligning key 
personnel (decision makers, talent ac-
quisition, human resources and oper-
ations managers) to develop your hir-
ing plan. 
• Set measurable goals and objectives 

— it is critical to be able to track and 
measure results including metrics on 
hiring, performance data and reten-
tion rates.
• Understand military talent — focus 

on gaining a clear understanding of 
the backgrounds and skill sets that 
are a match for your targeted posi-
tions.
• Develop a focused brand market-

ing and veteran outreach campaign 

The most obvious reason for the shortage is a lack of people 
coming of age with hard skills to replace the growing number 
of retiring baby boomers. 
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— Traditional civilian recruiting 

methods have proven ineffective in 
reaching military talent. It is important 
to reach veterans where they are, keep-
ing in mind the uniqueness of their job 
search situation.

• Make on-boarding a priority — 
Create networking opportunities, men-
torship programs and pay special at-
tention to benefits that will appeal to 
veterans in order to assist them in con-
tinuing their transition in the civilian 
world.

As owner of a recruiting firm, Jerry 
Randecker focused on the hiring pro-
cess. After he reviewed the general cost 
of hiring and training a new employ-
ee — anywhere from $5,000-$15,000 
depending on the position — he won-
dered at the cost of a bad hire. It could 
be double or triple that in dollars and 
the effects of attitude and morale 
among your other employees could be 
incalculable. 

Randecker offered a few tips when 

you are ready to pursue active re-
cruiting. Number one on the list is a 
well-defined job description. This is for 
your benefit as the employer, so you 
know what you’re looking for in a can-
didate. He suggests coming up with a 
list of desired qualifications or must 
haves and use it as a checklist during 
interviews explaining, “the thing that 
you can do that is most productive to-
ward hiring the right people is to know 
what you’re looking for before you go 
into the process.” 

Depending on the size of your com-
pany, posting the job opening internal-
ly is a great way to find candidates. It 
not only gives your current employees 
a chance to bid on the position, it lets 
your employees know there is an open-
ing and usually “your good employees 
will recommend good employees.”

Other resources include external re-
lationships (your own friends or social 
network); temp agencies (give you a 
chance to “test drive” an employee) and 

specialized recruiting firms will do a lot 
of the preliminary background checks 
for you, and don’t eliminate social me-
dia but use caution.

For the interview, Randecker en-
couraged everyone to develop a list of 
consistent questions (after you have 
your job description) to enable you to 
compare interviewees against each oth-
er. Dovetailing on what was mentioned 
earlier about work ethic and other soft 
skills, “You’ve got to spend some time 
with people to know who they are.” 

Have some entry-level requirement 
for each position in your company and 

don’t ignore standard assessments 
ie: references, drug tests, driving and 
criminal record checks, etc. and be 
consistent and objective in obtaining 
them — no matter who recommends 
the candidate. Put the job offer in writ-
ing for both parties protection, listing 
any timeline for probationary periods/
raise expectations and the like. Last-
ly, he suggested following up with your 
new hire. Some companies have formal 
reviews periodically, others just check 
in on regular intervals to see how an 
employee is doing.

477 E. Farmersville Road, 

New Holland, PA 17557

Office 717-355-2361 

Fax 717-355-9548
office@keystoneconcreteproducts.com

www.keystoneconcreteproducts.com

Bulk Storage Walls
Available In: 8’6” - 12’6” - 16’ High 

& Our New Heavy Duty 10’5” High Walls
Ask about additives to protect concrete and steel from salt

Quality at a Reasonable Price
Contact for free estimates 717-355-2361

or office@keystoneconcreteproducts.com

Keystone Concrete Products, Inc.

In light of the recent battery of hurricanes in the southern regions of our 
nation, RockRoadRecycle.com thought it would be a good time to review 
the importance of flood preparedness. Even those of us who do not live and 
work in traditional hurricane zones can benefit from some common sense 
guidelines to be prepared for heavy rains and resulting flood waters.

Having an evacuation plan in place before a flood occurs can help avoid confusion and pre-
vent injuries and property damage.  The following safety guidance may be helpful:  
Planning
• Establish a chain of command
• Review the plan with workers
• Establish emergency functions and who will perform them
• Develop specific evacuation procedures, including routes and exits
• Establish procedures to account for personnel, customers, and visitors
• Establish storage procedures for equipment
Preparation
• Stock up on emergency supply kits
• Stock up on non-perishable food and bottled water
• Keep plenty of cash on hand, credit and ATM machines may be out of service
Training
• Ensure that all workers know what to do in case of an emergency.
• Practice evacuation plans on a regular basis.
• Update plans and procedures based on lessons learned from exercises.
Source: Scrapyard Safety Training / www.ISRISafety.org

Flood preparedness

e  r a s are e  r  ar  ’  r

mailto:office@keystoneconcreteproducts.com
http://www.keystoneconcreteproducts.com
mailto:office@keystoneconcreteproducts.com
http://www.ISRISafety.org
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EquipmentWatch 
introduces 1st 
Lowest Cost of 

Ownership Awards
ATLANTA, GA — EquipmentWatch, the world’s 

leader in data, software, and insights for the heavy 
equipment industry, announced the nominees for 
the first Lowest Cost of Ownership Awards. 
The Lowest Cost of Ownership Awards are the 

industry’s only accolade of its kind, based on em-
pirical data regarding the long-term cost of heavy 
equipment. Nominees are recognized within 15 cat-
egories for model series that exhibit the lowest cost 
of ownership over a five year span. 
“There are two superlatives the heavy equipment 

industry looks at when it comes to optimal pur-
chasing decisions — residual value and total cost 
of ownership,” says Garrett Schemmel, vice pres-
ident, EquipmentWatch. “Our Highest Retained 

Value Awards program addressed the former, but 
until now no one has provided buyers with objec-
tive, third-party information regarding true cost 
of ownership. As the FHWA endorsed and publicly 
recognized standard for ownership and operating 
cost data, this new award was a natural extension 
of our mission to help contractors make informed 
equipment decisions.”
Five year total cost of ownership is calculated 

according to established Rental Rate Blue Book 
calculations and methodologies, leveraging Equip-
mentWatch’s industry-leading residual values and 
utilization benchmarking. These products provide 
detailed benchmarks and estimates spanning the 
economic life of over 17,000 models across the 

spectrum of heavy construction equipment.
EquipmentWatch eagerly anticipates announcing 

the Lowest Cost of Ownership Award winners at 
the first annual customer conference, Traction: The 
Data-Driven Heavy Equipment Conference, taking 
place Nov. 7-8, 2017, at the Loews Hotel in Atlan-
ta, GA. Traction is the heavy equipment industry’s 
largest gathering of thought leaders — bringing to-
gether construction companies, financial institu-
tions, equipment dealers, and manufacturers for 
two transformational days that will shape the fu-
ture of the industry. 
The awards luncheon takes place on Wednesday, 

Nov. 8 at 12 p.m. EST.

Backhoes 
Deere 310

Kubota B26
Deere 410

Caterpillar 420
Caterpillar 430

Dozers Track Large
Komatsu D85
Dresser TD20
Komatsu D275

Deere 950
Caterpillar D7

Dozers Track Small
Caterpillar D3

Case 1150
Dressta TD10

Case 650
Deere 850

Drum Compactors
Sakai SV201

Dynapac CA141
Dynapac CA121

Volvo SD45
Hamm 3205

Excavators Compact 
JCB 8018

Yanmar VIO17
Case CX27

Kubota KX71
New Holland E27

Excavator Crawler Large 
Case CX700

Link-Belt 700
Caterpillar 374
Komatsu PC800
Caterpillar 390

Excavators Crawler Medium
Doosan DX300
Doosan DX350
Komatsu PC290
Volvo ECR305

Deere 290

Excavators Crawler Small
Caterpillar 311

Bobcat E85
Kubota KX080
Caterpillar 312

Case CX80

Loaders Compact Track
Bobcat MT55
Bobcat T110

Caterpillar 257
Caterpillar 287
Kubota SVL75

Skid Steer Loaders
Bobcat S70

Caterpillar 232
Deere 320
Gehl 4240

Komatsu SK714

Loaders Wheel Large
Kawasaki 95

Hyundai HL780
Case 1221

Komatsu WA480
Deere 824

Loaders Wheel Medium
Komatsu WA320

Terex TL210
Caterpillar 938

Case 821
Deere 624

Loaders Wheel Small
Terex TL65
JCB 407
JCB 406

Yanmar V4
Caterpillar 907

Motor Graders
Mauldin MG618
Mauldin MG622

Deere 772
Deere 672

Caterpillar 140

Rear Dumps
Deere 300

Komatsu HM300
Caterpillar 725
Caterpillar 730

Komatsu HM400
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PHCo Lo-Density® inline electric fuel oil preheaters control viscosity, 
facilitate maintenance

SEATTLE, WA — Lo-Density® CLHR 
inline electric fuel oil preheaters from 
Process Heating Company (PHCo) au-
tomatically provide precise tempera-

ture and viscosity control of heavy oils 
for efficient and steady delivery from 
the pump to the burner. Viscosity is 
the primary concern for producers 

who burn heavy or used fuel oil in 
their plants, as these oils become vir-
tually impossible to pump at low am-
bient temperatures. The lower the vis-

cosity, the more easily a fluid will flow. 
Correct viscosity also provides proper 
atomization at the burner nozzle and 
clean burning of the oil. There are two 

http://www.terex-fuchs.com
http://www.ehrbar.com
http://www.vanquip.com
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2005 
Morbark 1300
3000 Hours, 1000 HP,

Cab & Loader, AC/Heat. 
Has been 

coloring mulch.
Ready to go 

in Orlando, FL
$350,000

Dave Whitelaw • Grinder Guy

813-421-2757
Twitter: @TheGrinderGuy

Grapples

North American Attachments
800-380-8808

www.excavator-attachments.com

methods available to adjust viscosity 
in heavy fuel oil. One is to cut or blend 
the oil with expensive #2 heating oil or 
diesel fuel, which raises operational 
costs because of the higher costs asso-
ciated with these fuels.  The preferred 
method to adjust viscosity is to pre-
heat the fuel, allowing the heavier oils 
to move smoothly to the burner. PHCo 
inline heaters are fully automatic, easy 
to control, and – due to their removable 
drywell tubes — easy to clean, which is 
especially important when using recy-
cled fuel oil. 
PHCo’s 100% efficient electric heaters 

ultimately provide unique benefits for 
asphalt producers that include low-
er operating costs, improved product 
quality, reduced maintenance, signifi-
cantly longer heater life, and enhanced 
sustainability. The PHCo preheater is 
plumbed between the pump discharge 
and the burner. The bypass line from 
the burner relief valve returns to the 
pump suction, and not the holding 
tank. This avoids adding heat to the 
storage tank, and also reduces electri-
cal load by returning heated oil into the 
system. The unit includes sensors and 
thermocouples for main temperature 
control and high temperature limit. 
An oil flow switch located in the heater 
discharge piping keeps the heater from 
energizing unless there is sufficient oil 
flow. The patented Lo-Density® Coil-
Lock-design heating elements, which 
reside within a drywell, allow the units 
to dissipate controlled heat as low as 5 

All PHCo preheaters include a prewired UL-listed industrial control panel, housed in a weatherproof enclosure. 
Photo courtesy of Process Heating Co.

watts per square inch on the heater’s sheath, eliminating coking of the burner 
oil on the drywell tubes. All PHCo preheaters include a prewired UL-listed in-
dustrial control panel, housed in a weatherproof enclosure. The system can be 
powered by any industrial voltage to efficiently heat at a rate of 5-7 watts per 
square inch.
Process Heating Company has more than 65 years of experience in manufac-

turing 100%-efficient 
Lo-Density® low-watt density electric heating systems, designed to spread 

heat over a larger surface area, eliminating high element temperatures that 
damage the product. Common products that benefit from electric heat include 
asphalt, light and heavy fuel oils, diesel, bio-diesel, glycerin, lube oils, hydrau-
lic fluids, resins/epoxies, animal fats, molasses and other materials that are 
sensitive to high temperatures. For more information about Process Heating 
Company’s entire line of electric heating systems, call 866-682-1582 or visit 
www.processheating.com .

http://www.excavator-attachments.com
http://www.processheating.com
http://twitter.com/TheGrinderGuy
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To Place A Classified Ad Phone 1 (800) 836-2888 • Fax (518) 673-2381 •  E-mail: classified@leepub.com
RRR Mailing Address Classifieds,

PO Box 121, Palatine Bridge, NY 13428
Number / Classification
  20   Air Compressors
  25   Air Tools
  55   Appraisal Services
  60   Asphalt Equipment
  65   Asphalt Recycling
  70   At tach ments
  80   Auctions
  85   Backhoe/Loaders
150   Buckets
165   Business Opportunities
200   Chippers
220   Compaction Equipment
225   Composting Equipment
245   Concrete Products
250   Concrete Recycling
255   Construction Demolition
265   Construction  Eq. For Rent
270   Construction  Eq. For Sale
275   Construction  Machinery

Want ed
300   Conveyors
310   Cranes
320   Crushing Equipment
365   Demolition
375   Dozers
400   Drills
415   Employment Wanted
425   Engines
430   Excavators
470   Financial Services
495   For Rent 
505   Forklifts
535   Generators
550   Gradalls
555   Graders
610   Help Wanted
635   Hoists
705   Legal Notices
745   Loaders
760   Lumber & Wood Prod ucts
780   Maintenance & Repair
805   Miscellaneous
880   Parts
890   Pavers
912   Point Of Sale
925   Pressure Washers
940   Quarry Equipment
950   Real Estate For Sale
955   Real Estate Wanted
975   Rentals

1017   Scrapers
1020   Screening Equipment
1040   Services Offered
1065   Skid Steer Loaders
1085   Snowplows
1105   Sweepers
1120   Tools
1130   Tractors
1140   Trailers
1145   Training
1170   Truck Parts & Equip ment
1180   Trucks
1185   Used Equipment
1205   Wanted
1230   Wood Waste Grinders
1235   Wood Waste Recycling

Announcements

BUSINESS CARDS: 1,000
for only $60.00 full color
glossy. Any way you want
them designed, we will help
you. FREE SHIPPING in-
cluded. Call Lee Newspapers
at 518-673-0101 or email us at
commercialprint@leepub.com 

CORRUGATED SIGNS. Great
for roadside stands, political,
and more. The more you buy,
the less they cost. Call News-
papers at 518-673-0101, or
email us at commer
cialprint@leepub.com 

Custom Services

CUSTOM LABELS. All sizes.
Designed to fit your needs.
Call Lee Newspapers at 518-
673-0101, or email us at com-
mercialprint@leepub.com

For Sale

COLOR GLOSSY 13 MONTH
CALENDARS: Only $13.00 +
tax. Send us your digital prints
and we will make a beautiful
keepsake calendar for you. You
may also bring in your photos
on a disc or thumb drive. If you
would like us to mail, it is a
$5.00 extra fee. Only 3 day
turnaround time. Contact Lee
Newspapers at 518-673-0101
or email us at commercial-
print@leepub.com 

Lumber &
Wood Products

Miscellaneous

BUSINESS CARD MAG-
NETS, only $75.00 for 250.
Free Shipping. Call Lee News-
papers at 518-673-0101, or
email us at
commercialprint@leepub.com
Please allow 7-10 business
days for delivery.

Recycling Equipment

FUCHS 331 MATERIAL HAN-
DLER with orange peel grap-
ple, 13,000 hours, (2006)
13kw generator, fleet main-
tained, $28,000. Greensboro,
NC. 336-9315507

Services Offered

STAMPS SELF-INKING,
$21.00 Plus Shipping. All
sizes. Call Lee Newspapers at
518-673-0101 or email us at
commercialprint@leepub.com

NOV 1 - 3

AEM Annual 
Conference

The Breakers, 1 S County
Rd., Palm Beach, FL. For
more information visit
http://tinyurl.com/yc2y8c
hb .  

NOV 2

Shawnee Hills Wine
Tour

Shawnee Hills Wine Trail.
For more information visit
w w w . i a a p - a g g r e g a
tes.org/winetrailtour.htm .  

DEC 7 - 8
NDA Winter Board

Meeting
Sanibel Harbour, Fort
Myers, FL. For more infor-
mation visit www.demol
itionassociation.com/cale
ndar_day.asp?date=12/7/1
7&event=66 .  

JAN 15 - 19, 2018
AED's Summit

Mirage, Las Vegas. To reg-
ister call 800-388-0650 or
visit http://aedn
et.org/summit/ for more
information.  

JAN 22 – 25, 2018
Compost 2018

Atlanta, GA. For more infor-
mation visit http://co
mpostconference.com .  

FEB 11 - 14, 2018
NAPA 2018 Annual

Meeting
Hilton Bayfront Hotel, San
Diego, CA. For more infor-
mation visit http://tinyu
rl.com/y9ngaqj8 .  

FEB 20 - 23, 2018
2018 AEMA-ARRA-ISSA

Annual Meeting
Renaissance Esmeralda,
44400 Indian Wells Ln., In-
dian Wells, CA. For more
information visit www.a
rra.org/event/2018-aem
a-arra-issa-annual-meeting
.

MAR 6 - 8, 2018
World of Asphalt Show

and Conference
Houston, TX. For more in-
formation call 800-867-
6060 or email sales@
worldofasphalt.com .  

APR 23 - 25, 2018
AEM Product Safety &
Compliance Seminar
and Product Liability

Seminar
Chicago, IL. For more infor-
mation visit http://tiny
url.com/ya2ksh2w .  

WASTE HANDLING EQUIPMENT NEWS
E-mail announcement of your upcoming
event(s) to: csuo@leepub.com We must re-
ceive your information, plus a contact
phone number, prior to the deadline that's
noted under the Announcements heading
on the 1st page of these WHEN Classifieds.

* * *

Calendar of Events

4 EASY WAYS TO PLACE A
ROCK ROAD RECYCLE 

CLASSIFIED AD

1.

DISPLAY ADS IN THE CLASSIFIEDS ARE $22.05 per column inch,
$12.05 second zone. Maximum height 11 inches. No frequency or
agency discounts. LINE ADS are one issue, $10.00 for 14 words,
30¢ each additional word. All rates are per insertion. Payment must
be included with your order.

Name: (Print)_______________________________
Company Name:____________________________
Ad dress:___________________________________
City:__________________St.:_____Zip:_________
Phone:_____________________________________
Cell:_______________________________________
Fax:_______________________________________
E-mail:_____________________________________

Payment Method: o AmericanExpress o Discover o Visa o MasterCard

Card#_______________________Exp. Date______

* (REQ.) Card Security Code #_______

Signature_____________________Date_________

FOR BEST RESULTS, RUN YOUR AD FOR TWO IS SUES!

MM/YY

MM/YY

Required w/Credit Card Payment Only

$10.00

$10.90

$11.80

$12.70

$10.60

$11.50

$12.40

$10.30

$11.20

$12.10

MAIL IT IN - 
Fill out the attached form, 
cal cu late the cost, en close your
check/money order or credit
card in for ma tion and mail to:
ROCK ROAD RECYCLE

Classifieds,
PO Box 121,

Palatine Bridge, NY 13428

3.

4. E-MAIL IT IN - E-mail your
ad to classified@leepub.com

FAX IT IN -
For MasterCard, Visa,
American Express or
Discover cus tom ers, fill
out the form below com-
pletely and fax to Peggy
at (518) 673-2381

2.

PHONE IT IN -
Just give Peggy a call at
1-800-836-2888

TROMMEL BRUSHES

Mfg. By
DUFF BRUSH LLC
Powerscreen, Wildcat,

McCloskey, Retech
& Others

1-877-863-3319
www.duffbrush.com

YOUR DYNAMIC NEWS

RESOURCE FOR THE 

Aggregate, Heavy 

Construction and 

Recycling Industries

mailto:classified@leepub.com
mailto:commercialprint@leepub.com
mailto:commercialprint@leepub.com
mailto:com-mercialprint@leepub.com
mailto:commercialprint@leepub.com
mailto:commercialprint@leepub.com
mailto:commercialprint@leepub.com
http://tinyurl.com/yc2y8chb
http://www.demolitionassociation.com/calendar_day.asp?date=12/7/17&event=66
http://aednet.org/summit/formoreinformation
http://compostconference.com
http://tinyurl.com/y9ngaqj8
http://www.arra.org/event/2018-aema-arra-issa-annual-meeting
http://tinyurl.com/ya2ksh2w
mailto:csuo@leepub.com
mailto:classified@leepub.com
http://www.duffbrush.com
mailto:michele@pioneermillworks.com
http://www.iaap-aggregates.org/winetrailtour.htm
mailto:sales@worldofasphalt.com
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mailto:info@mbamerica.com
http://www.mbamerica.com
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